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Chinese Jadeite Vases and Flowers of the Chien-Lung Dynasty (1736-1795) in the Bishop Collection at the 
Metropolitan Museum of Art, New York 
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Mas. RICHARD T. WILSON, whose name is associated with the Newport Country 
Club and the most fashionable Metropolitan clubs, has added her approval to the 
endorsements already given by those distinguished 1n Society: 


“AtaluncheonI recently gave atmyhome, admiration which this beautiful design elicited 
I specially selected the George Washington from my guests made me feel that it contributed 
pattern in Alvin Long-Life Silver Plate for nota little to making the occasion a pronounced 


use on my table, and the many expressions of success.” 4, : P LSA 


When you select the George Washington Pattern as a gift, (Mrs. Richard T Witon ) 
you display your own good taste and your regard for the recipient. 














Leading jewelers will show you preces in thts beautiful design. 
s ¢ 4 
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ALVIN SILVER COMPANY, SAG HARBOR,N.Y. 


Makers alio of Alvin Sterling Silverware 
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WRITE [DEPT C] FOR OUR ATTRACTIVE 
FREE BOOKLET, “SETTING THE TABLE 
CORRECTLY "'—By Oscar of the Waldorf 























Chop Set ~ George Washington Pattern 
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The fact that people of social prominence have shown their decided preference for (Song difeTlas 
should convince your most particular customer that it is really “correct for every occasion.” ~ 

The above is a reduced size reproduction of one of the advertisements of Alvin Long Life Plate appearing this 
Fall in the following magazines: 

Ladies’ Home Journal, Woman’s Home Companion, Good Housekeeping, Scribner’s Magazine, Atlantic Monthly, 
Harper’s Magazine, Century Magazine, Review of Reviews, Worlds Work. 
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Jewelry in Tennessee Mountains 














By E. J. Bruen 














OF course the average reader can not 
conceive any connection between jewelry 
and the mountainous regions of Tennessee. 
He thinks that the people in that country 
are so busy with feuds and moonshine that 
they have very little time for anything else. 
The fact is, however, that there is no place 
in the United States where the love of 
jewelled effects is more dear to the hearts 
of the daughters of Eve, while the male of 
the species who doesn’t sport a heavy hunt- 
ing-case watch and a chain to match is an 
unknown quantity. 

I discovered the love of the mountaineer 
for the products of the jewelers’ art during 
my recent visit to Sergeant Alvin York, 
hero of the World War, as a correspondent 
for the New ‘York World. It might be 
mentioned incidentally that this great news- 
paper discovered that York was in danger of 
losing his home because of the failure of 
those who undertook to see to the payments 
to raise the necessary money. My job was 
to find out the hero’s actual financial condi- 
tion and when the World published my story 
it also started a subscription which has 
placed York on easy street. 

The York home is in PaH Mall, Fentress 
County, Tennessee, and is reached by the 
Tennessee Central railroad to Algood and 
a supplementary ride of 20 miles by electric 
road to Livingston, the capital of Overton 
County. Here the iron trail ends and the 
remaining 35 miles through the mountains 
must be negotiated by such vehicles, horse 
or mule drawn, as one can hire. Suffice it 
for this story to say that it took me three 
days to make the 35 miles going either way, 
which is an average of less than 12 miles a 
day. Some people might consider it pretty 
slow traveling, but I can give my assurance 
that It was not only the slowest transporta- 
tion I ever fell in with, but it furnished 
more thrills to the mile arid more ultimate 
weariness than any other kind I have ex- 
Perienced during a life devoted to a pro- 
fession that has presented many acute trans- 
portation problems. The slowness is due, 
Primarily, to the worst roads in the world— 
sometimes with beds of solid rock and some- 
times made of interminable layers of viscid 
red clay, always axle deep. But to return to 
my jewelry story. 

Having reached the town of Livingston I 
discovered that my watch was in need of 
repair and inquired from the hotel keeper 
where I might be able to find a watchmaker. 
€ told me that the only man in the county 
ve: could do that kind of work: hadwdied 
“ome six months previously and ‘that the 


hardware store, in which he had worked, 
had not been able to get a_ successor, 
although “as much as $22 a week” had been 
offered to fellows in Nashville and Knox- 
ville. He suggested that the watch must be 
sent to either of the latter cities “to be 
done right.” I agreed with him and de- 
cided on the purchase of a cheap standard 
watch for the trip. It was an unusually 
beautiful October evening when I went into 
the hardware store to buy my new watch 
and I was hardly inside the door when a 
clerk stepped up to me, told me he under- 
stood I wanted to buy a watch, showed me 
his line and we completed the transaction 
within five minutes. The hotel man had 
telephoned my needs and since that incident 
I have often thought if there is not a very 
positive advertising value in the clock which 
a local jeweler hangs in the hotel lobby, 
bearing his name and his business address. 

The large stock of standard watches 
which my salesman displayed naturally ex- 
cited my interest and we “visited” after we 
had concluded our business. I say “we” 
advisedly, because not only the clerk and the 
storekeeper participated but a large portion 
of the adult male population. The county 
judge, the mayor and the prosecutor were 
there and W. E. Estis, of the Farmers’ 
National Bank, to whom I am indebted for 
much of the jewelry information I received 
as well as hundreds of other courtesies and 
kindnesses. The proprietor of the store said 
that he could only carry standard values 
because the purchasing power demanded 
them, By way of explanation he called my 
attention to a gorgeous display of shooting- 
irons, 

“It’s the same with watches as it is with 
guns,” he explained, “folks hereabouts don’t 
figure on buying more than one or two in 
a life-time.” 

The mountaineer, as I found him, was a 
generous, hospitable man, but “lugging a 
gun” seems to be a portion of his inheritance, 
and the heavy watch-chain dangles close to 
the butt of the gun. Indeed the guns favored 
by the younger men, besides being made to 
shoot straight, are rather gorgeous affairs 
with ivory handle sides and silver filigree. 

The conversation naturally drifted into 
jewelry of all kinds and I found that my 
hardware merchant kept stored away in the 
vault at the bank a far braver showing of 
diamonds and other expensive jewels than 
the average city retailer would carry in 
stock. Through his courtesy I had an op- 
portunity of looking ever his stock in the 
morning. I made a suggestion that because 


of style changes I would consider the hold- 
ing of so much jewelry in a slow-moving 
community a poor business hazard. 

“Young man,” he admonished me, “dia- 
monds are diamonds and gold is gold. I 
know what I paid for them and I know 
what I must get out of them. Buying and 
selling are simple if you buy right; that’s 
the secret.” 

Of course the greatest ordinary demand 
for jewelry in Livingston, in Byrdstown, 
Pickette County and Forbus, Fentress 
County, at each of which places I made 
stops, is for the cheaper qualities, for money 
is not as plentiful among the young even 
as it is on New York’s East Side. The 
longing for ornament is co-existing with the 
thin purses, however, and every mountain 
maid has her cheap rings and bracelets. 
By the way they have a particular liking 
for their bracelets and it is not at all un- 
usual for a daughter of the hills to be brave 
in gingham gown with three or four brace- 
lets jingling on either arm. Necklaces have 
also a great vogue among them. Living 
close to nature as they do their feminine 
souls find surcease in adornment, and many 
Fifth Ave. belles might be proud if they 
could carry their expensive jewelry with the 
grand carriage which is the birthright of 
these fine women of the Tennessee Moun- 
tains. — 

In the home of Sergeant York were 20 
pieces of jewelry earned by his valor and 
presented him by the allied countries. 
Baby Alvin, eight months old was playing 
with these decorations. 








Necklace of the Empress Elisabeth 
of Austria 





66 BLOODY stain has made its tragic 

mark, no doubt, on the wonderful 
crown jewels of Russia. Another drama, 
no less bloody, leaves the wonderful neck- 
lace of the Empress Elisabeth of Austria at 
the bottom of a mysterious grotto. During 
the Summer of 1898 she, as in every year, 
dipped her pearls in the sea at Corfu. One 
morning she went forth in a little canoe 
with an aged nun as her companion; she 
had chosen an isolated cavern where she 
and the nun by themselves had left the neck- 
lace, then they returned to land. But a 
short time afterward as she. was passing 
through Geneva, the dagger of a crazy man 
felled her, and the aged nun died several 
months later. 

“Thus, in the middle of the Mediterranean 
Sea, pearls valued at a fortune lie dormant 
in the mysterious depths where they are 
born. Not a soul knows where they repose. 
Will they ever be found? Doubtless, never! 
It is certainly true that pearls ‘are the tears 
of the stars fallen into the sea!’ ”—Revue 
Internationale de l'Horlogerie. 
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Essential factors in the habiliments of a gentleman are 
his articles of jewelry. 





iit 
ttt 











Lith 
jana 


A Jeweler, assisting his customer, will testify to the 
conformity to style of Larter Studs, Links and Vest 
Buttons. 








} 
Litt 











jaaee 
ae 





A selection can be made from a wide variety of patterns 
in Mother of Pearl for formal wear, and in Black Onyx 
and Smoked Mother of Pearl for informal occasions. 
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LARTER & SONS 
15 Maiden Lane, New York 
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Some Russian Crown Jewels and Their Romance 

















HE recent publication in THE JEWELERS’ 

CircULAR of the photograph of the 
Russian Crown Jewels now in the posses- 
sion of the Soviet Government, answers the 
conjectures of many interested in the 
whereabouts of these remarkable gems, and 
points to another period in the fantastic 
history of some of their number. Most 
world-famous gems have figured conspicu- 
ously in tales of rapine and plunder, and 
those of the Russian Regalia are at the mo- 
ment holding the center of the stage, in the 
vivid spotlight of publicity, as “props” in 
a great national drama in which their char- 
acter is consistently sustained. Let us have 
a closer view of these renowned jewels, and 
hear the prologue relating their checkered 
progress to the Muscovite Court. 


First in interest is the “Orloff,” in every 
respect the most remarkable of the great 
Russian diamonds. It is the chief ornament 
in the Imperial sceptre, from which circum- 
stance it is sometimes called the “Sceptre” 
diamond. Its position is immediately be- 
neath the gold eagle which surmounts the 
symbol of royal power. In size it ranks 
first—or rather did before the discovery of 
the “Cullinan’—among European gems; in 
beauty it yields only to the “Regent”; while 
for romantic interest it rivals the “Koh-i- 
nor” itself. It weighs 193 carats, is about 
the size and shape of half a small hen’s 
egg (Indian cut), with a slight yellow tinge. 

The story has it that it was stolen by a 
French grenadier, from the Temple of 
Brama, where it was said to have formed 
one of the eyes of the famous statue of 
Sheringam. The soldier disposed of it to 
an English sea captain for £200, who brought 
it to London and sold it to a dealer for 
£12,000, who in turn sold it to a Persian 
named Kojeh. On his way from England 
to Russia, Kojeh met Count Orloff in Am- 
sterdam and induced him to purchase the 
Indian gem for his mistress, the Czarina 
Catherine II. Orloff was on his travels. 
Having fallen under the displeasure of Cath- 
erine he had absented himself from Court 
until the storm should blow over. Now he 
seized the opportunity afforded by this 
unique peace-offering, inasmuch as the Em- 


press had, it was reported, already declined - 


the purchase as too costly, but who now 
accepted the jewel at the hands of her illus- 
trious subject. Orloff paid the merchant 
£9,000 cash besides procuring him an an- 
nuity of £4,000. 

The “Orloff” was the inspiration of Wilkie 
Collins famous novel, “The Moonstone.” The 
prologue of the story, from which the follow- 
ing 1s an extract, purports to trace the earlier 
history of the stone: “The adventures of 
the yellow diamond began with the 11th cen- 
tury of the Christian era. At that date the 
Mohammedan conqueror, Mahmoud of 
Ghizni, crossed India, seized on the holy city 
of Somnath, and stripped of its treasures 
the famous temple. The Moon God alone 
escaped the rapacity of the conquering Mo- 
hammedans. An age followed another until 
the first years of the 18th Christian century 
saw the reign of Aurungzebe, Emperor of 
MG Moguls. At his command havoc and 


rapine were let loose. The shrine of the 
Four-handed God was polluted and the 
‘Moonstone’ was seized by an officer of 
rank in the army of Aurungzebe. The war- 
rior who had commanded the sacrilege per- 
ished miserably, the diamond fell into the 
possession of Tippo, Sultan of Seringapatam, 
who caused it to be placed as an ornament 
in the handle of his dagger, and after Gen. 
Baird himself found the dead body of Tippo 
under a heap of slain.” 


Streeter, the great English authority, men- 
tions a Russian diamond of 120 carats, called 
“Moon of the Mountain,” and gives its his- 
tory, one not easily surpassed in its records 
of sanguinary episodes and Oriental duplic- 
ity. It was in the possession of Nadir Shah, 
who acquired it among spoils of his ruthless 
campaign in India. It is said to have been 
one of two large diamonds which orna- 
mented Nadir’s throne, and which were 
respectively known as “Sun of the Sea” and 
“Moon of the Mountain.” A few years 
later he was murdered, and his ill-gotten 
treasures plundered and dispersed by his 
brutalized troops in 1747. A short time 
after an Afghan soldier formerly in his 
service makes his appearance in Bassorah, 
long a famous emporium for all sorts of 
Eastern produce, and offers the diamond and 
other magnificent jewels to Shafras, an Ar- 
menian merchant with two brothers. Sha- 
fras, greatly astonished at jewels in such 
hands, was obliged to put him off for a few 
days to obtain funds. The Afghan becomes 
suspicious, goes to Bagdad, sells treasures 
for 65,000 piastres (£500) and two Arabian 
horses, to a Jew. He remains in Bagdad, 
squandering his money. In the midst of his 
revels meets Shafras, who learns that gems 
are sold to a third party. Shafras offers the 
Jew double the cost, which offer is de- 
clined. Conspiring with his brothers he 
murders the Jew, and poisons the Afghan 
in a drinking bout. The two bodies, accord- 
ing to approved Eastern fashion, are sewn 
in a sack and thrown into the Tigris. Sha- 
fras. quarrels with his brothers, each de- 
manding the diamond, and settles contro- 
versy by killing them both and disposing of 
the bodies via the Tigris route. To avoid 
investigation he goes to Constantinople, 
whence he makes his way to Holland. Here 
he sets up as a dealer in precious stones, and 
draws attention to his gems of the various 
European sovereigns. Catherine II invites 
him to St. Petersburg, where he is placed 
in communication with the Crown jeweler, 
M. Lasaroff, and offered an annuity of 
10,000 roubles and a patent of nobility for 
certain of his gems, including an emerald of 
rare size and beauty, a fine ruby, a magnifi- 
cent sapphire, since known to Persians as 
the “Eye of Allah,” and other costly jewels. 
Shafras demands cash, 600,000 roubles, 
which is considered exorbitant. Count Pa- 
nin, Catherine’s favorite minister, is equal 
to the occasion. Shafras is beguiled with 
fair words and empty promises, his de- 
mands neither agreed to nor rejected; he 
is gradually led into a style of living beyond 
his means; and obliged to run in debt. When 
his purse is exhausted and) credit broken, 





69 


Panin suddenly puts an end to the negotia- 
tions and he is informed that he cannot leave 
St. Petersburg until creditors are paid; such 
was the law of the land, and he cannot be 
excepted. He manages, however, to pay 
debts by sale of smaller gems among Arme- 
nians in St. Petersburg, and suddenly with- 
draws from the city. Ten years later the 
Russian Court receives intimation that he 
is residing in Astrakhan. Here negotiations 
are renewed, and he sells diamond on orig- 
inal terms. His crimes come to light in 
Bagdad, and he settles in Astrakhan. An 
interesting sequel to the career of this re- 
doubtable old villain, is the fact that all 
of his seven daughters were poisoned by 
their husbands, under circumstances not un- 
like those by which he had himself sacrificed 
his two brothers. 

The diamond known as the “Shah” was 
presented to the Emperor Nicholas I. by the 
Persian Prince Cosrhoes, when he visited 
St. Petersburg in 1843. It seems to have 
formed part of the Persian regalia in the 
remotest times. The “Shah” is table cut. 
It is of the very finest water without the 
least cloud or flaw. It weighs 86 carats. 
This fine stone shares with one other the 
honor of being the only diamonds that are 
known to have ever been engraved in the 
East. The three facets obtained by cleavage 
are beautifully engraved in Arabo-Persian 
characters with the names of three Persian 
rulers, Akbar Shah, Nisim Shah, Fat’hh Ali 
Shah. Round the upper edge of the stone 
runs a small groove, apparently for the 
purpose of securing the string with which 
it'was worn suspended from the neck. 

Next to these stones the largest and finest 
diamond of the Russian Crown is the “Polar 
Star.” It was purchased in England for 
the Russian Regalia and is remarkable for 
its rare purity and luster. It is brilliant cut 
and weighs 40 carats. In the collection is 
also a remarkable red diamond of 10 carats 
which cost the Emperor Paul 100,000 rou- 
bles, and a ruby the size of a pigeon’s egg, 
presented to Catherine by Gustavus ITI. of 
Sweden in 1777. 

Among the crowns of the regalia there 
are three of which diamonds form the sole 
decoration; that of Ivan Alexievitch contains 
881; that of Peter the Great 847; that of 
Catherine the Great 2,536. Among other 
crowns is that of the Empress Anna Ivan- 
ovna, encrusted with numerous diamonds and 
a large ruby, and the Siberian Crown, dating 
from 1684, studded with gems. Several 
magnificent sceptres must also be taken into 
account, while one of the treasures of the 
Hermitage in St. Petersburg was the throne 
of Tzar Boris Gudonov, covered with plates 
of gold and studded with 2,200 precious 
stones and pearls, presented by Abbas, Shah 
of Persia, 1604. Among the notable objects 
of this museum was a mass of malachite 
3% feet square, of the most beautiful em- 
erald green, weighing 90 pounds. 

What will be the future history of these 
gorgeous relics of ruined dynasties? What 
will be the epilogue to the drama in which 
they now appear? The picture of the be- 
smocked peasant guarding the table loaded 
with the spoils of centuries of autocrats is 
an epitome of Russia. A  Verestchagin 
might do it in oils. It would take the pen 
of the Carlyle of the “French. Revolution” 
and the “Diamond Necklace” to do justice 
to a homily on it-—S. R. 
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Stern Bros. & Co. 


68 NASSAU ST. 
NEW YORK CITY 


DIAMOND CUTTING WORKS 


and 


REPAIR DEPARTMENT 
68 Hunters’ Point Ave., Long Island City 
We employ the highest skilled mechanics 
for the repair, recutting and matching of 


regular and fancy shapes—Emerald Cut, 
Marquise, Triangular, Navettes, etc. 


Cutters and Importers 
of 
DIAMONDS 


ae CHICAGO 


16 Sarphatistraat 31 No. State St. 29 Ely Place 
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LONDON DIAMOND MARKET 





Dealers Looking for an Increase in Prices 
Within a Short Time 


[Editor's Note.—The following letter was mailed 


before the announcement of the five per cent raise 
in diamond prices of the London Syndicate re- 
ported last week.] 


Lonpon, Oct. 4.—The diamond trade of 
this city anticipates a rise in diamond prices 
before long as a result of present market 
conditions all of which strongly favor an 
upward trend in diamond values, The 
strong American buying that has been a 
feature of the market together with the 
present small stock dimensions of rough 
stones are two of the big factors that, it 
seems, are going to influence diamond prices 
in due course, 

One of the best-known firms of metro- 
politan diamond dealers informs THE 
JeweLers’ CiRCULAR that the diamond posi- 
tion is now one of considerable interest. 
Asked for a statement on the general condi- 
tion of the diamond market in London a 
partner of the firm said: “There has been 
a great deal of business doing in rough 
diamonds and it is very probable that in 
the near future prices may be raised.” 
Buyers from America have been arriving 
in goodly numbers lately and it seems pretty 
certain that they are not finding all they 
want. Many foreign buyers come here and 
cannot get the goods they hoped to get. 
Diamond prices are quite firm and there is 
no surplus. 

Emile Tass, the New York diamond 
cutter, who, with other American diamond 
men, have been over here the past month 
informed Tue JEWELERS’ CrircuLar that 
everything points to a rise in diamond prices 
before long. To just what extent diamond 
values will increase is, of course, not known. 
“The two outstanding facts,’ said Mr. 
Tass, “are low diamond stocks with sellers 
firm. There is no great surplus of stones 
and there will be a lot of buyers who will 
find they cannot get here just what they 
wanted.” Mr. Tass put in 10 days this 
side. 

Other members of the trade here put no 
stock in the reports that the South African 
diamond mining companies are increasing 
their output to any appreciable extent. 
The Diamond Syndicate, they say, intends 
to maintain prices at the present level,’ at 
least, and while there need be no fear at 
all of diamond values depreciating there is 
every prospect of them appreciating. 

America being the biggest buyer of dia- 
monds in the world the appreciation of the 
diamond is influenced very largely by the 
trade activities from that quarter and these 
activities lately have been such that the 
Status of the rough stone has very material- 
ly improved. This would seem to be borne 
out by the increased activity on the stock 
exchange the price of diamond shares hav- 
Ing appreciated to no small extent the past 
month, 

Diamond prices realized at the public 
auctions also indicate the interest that is 
being centered on good stones. At Messrs. 

ebenham’s auction rooms in Covent Gar- 
den, London, this week, 11 lots of jewelry 
realized $57,120. A bluish-white oblong 
brilliant of remarkable color and luster and 
weighing more than 25 carats, set in a 
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platinum and diamond ring mount, fetched 
$31,250. A necklace of 67 graduated pearls 
sold for $18,000. 

A cablegram from the head office in Cape- 
town of the Consolidated Diamond Mines 
of South-West Africa informs the trade 
here that “in view of the improved demand 
for diamonds the directors have decided to 
increase the present scale of production.” 
The diamond production of this company 
was discontinued for a year. 








Condition of the Birmingham, England 
Jewelry Trade 


WasHincton, D. C., Oct. 14.—The 
Bureau of Foreign and Domestic Com- 
merce has just issued a report on the 
unfavorable condition of the jewelry trade 
in Birmingham, Eng. This report which 
was written by Consul John F. Jewell reads 
as follows: 

“The jewelry trade of Birmingham is 
passing through one of the most serious 
crises in its existence, and it is necessary 
to go back nearly half a century to find 
anything approaching the stagnation it has 
experienced during the past 18 months. 
The jewelry, silver, and allied trades occupy 
a place in the industries of the city second 
only to the nonferrous metal trades, and 
it is estimated that the number of workers 
dependent upon them for a livelihood in 
normal times is somewhere between 60,000 
and 80,000. , 

“For first-class jewelry, particularly dia- 
monds, there is practically no demand. 
Economic conditions have killed this section 
of the trade and there is no hope of any 
immediate improvement. Ring makers have 
large stocks on hand, which will probably 
have to be sold sooner or later at a loss. 
The makers of gilt jewelry have had a bad 
season, retailers having ordered with the 
utmost caution, as they have found that few 
purchasers will spend much money in this 
direction. 

“There is a more optimistic tone in the 
electroplaters’ and_ silversmiths’ branch. 
The refurnishing of ships and hotels and 
the equipment of new railway rolling stock 
have had a beneficial influence on this trade, 
inducing a brisker demand for tableware. 
A new stainless substitute for German 
silver is being largely used in the manu- 
facture of this class of goods and is 
gradually winning popularity. It is particu- 
larly suitable for ware used in the cheaper 
class of restaurants. Birmingham has not 
yet entered into serious competition with 
Sheffield in this branch, 

“As regards foreign trade, a more hopeful 
tone prevails. Good orders for Christmas 
goods have come to hand from South 
Africa, and as these have to be shipped 
not later than September, some of the fac- 
tories have been fully occupied. Trade with 
India is dull, owing to the state of the 
rupee. Consignments shipped last year to 
Indian merchants are still on their hands 
and have not yet been taken up by the 
shopkeepers, to meet whose requirements 
they were ordered. Australia and New 
Zealand are practically lost markets, as 
freight and import duties add over 50 per 
cent to the cost of the British article, and 
these dominions, therefore, import only 
what they are unable to manufacture.” 


71 
THE NEWS FROM ENGLAND 


Exclusive Silverware Displays in London— 
Sale of Emeralds—Grafting Butterflies’ 
Wings on Jewelry 

Lonpon, Oct. 4.—The London Chamber 
of Commerce reports that judging from the 
decreased output in the production of Swiss 
gold and silverware last year, present condi- 
tions in the watch and jewelry industry of 
Switzerland are serious. In 1921, it seems, 
the production of gold watch cases of Icgal 
standard weight declined 63 per cent com- 
pared with the 1920 output. The production 
of silver watch cases, it is pointed out, de- 
creased 55 per cent. The output of gold, 
silver and platinum ornaments and utensils 
decreased, it is said, 73 per cent. 

* * * 





Exclusive silver displays are being fea- 
tured this Fall by many of the best known 
jewelers of the metropolis. Messrs. M. & 
S. Lyons of Holborn are typical of these 
firms. The entire window at the Lyons es- 
tablishment is taken up with solid silver 
and filigree work in such articles of useful- 
ness as tea trays, coffee pots, pitchers, can- 
delabra, cruets, and candlesticks. 

x Oe * 


According to the Financial Times, the 
Government of Colombia has entered into. 
an agreement with Rosenthal & Grumberg, 
Paris, and Bauer, Marchell & Cie, succes- 
sors of the Banque Perier et Cie, Paris, 
for the sale of emeralds deposited in the 
National Provincial Bank of England at 
London. These emeralds, which have been 
sold for $1,750,000 and are now in London, 
it is said, weigh around 1,000,000 carats. 
The Colombian Government will undertake 
not to sell any emeralds during the next 15 
months, although, of course, it is free not 
only to exploit the emerald mines but to 
make further negotiations. 

* * 


The grafting of the brightly-colored wings 
of butterflies on to articles of jewelry is a 
new industry in Leicestershire that is prom- 
ising well and is said to be particularly 
suitable to that style of decorative jewelry 
popular among middle class women here. 

* * * 


Scotland Yard has been called in to inves- 
tigate the mystery of the loss of some 
$20,000 worth of jewels and art treasures 
from Middleton Park, the home of Lord 
Jersey. The thieves could have obtained 
twice as much as they did had their search 
been conducted on systematic lines. A solid 
gold candlestick which they used to light 
their way from room to room was left 
behind. 








Charles F. Hickey, who for the past four 
years has been located at the jewelry store 
of F. Schneider on Essex St., Lawrence, 
Mass., has severed connections with that 
firm to open his own ‘establishment at 37 
Amesbury St., near Essex St. Mr. Hickey 
has had a wide experience in the jewelry 
and watch business. For three years he was 
connected with the T. Howard Watch Co. 
at Waltham, and also served for four years 
as manager of a jewelry establishment in 
Quincy. He will open his new store on or 
about Oct. 14, when he invites the public to 
inspect it. He will carry a full line of 
jewelry, watches, clocks and_ silverware. 
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THE NEW TARIFF BILL 





Adjustment of Rates Under Section 315 Dis- 
cussed by Vice Chairman of the 
Tariff Commission 


Procedure under Section 315 of the new 
tariff act providing for the adjustment with- 
in detinite limits of individual tariff rates 
by the President, with the co-operation of 
the Tariff Commission, was outlined by 
William S. Culbertson, vice-chairman of the 
Commission in an address before the Amer- 
ican Mining Congress, at Cleveland, on 
Thursday. 

“Obviously, the mere filing of an applica- 
tion with the Tariff Commission for a 
change in tariff rates does not entitle a party 
to a formal proceeding,” he stated. “Only 
those cases will be taken up for action 
which present a prima facie case under the 
law and which involve the public interest. 
The Commission will be at liberty to nar- 
row or widen the scope of any case laid 
before it and will not be limited in its find- 
ings to the relief asked by the applicant. 
Its proceedings will be in the national in- 
terest. 

“Proceedings before the Commission will 
be of judicial character. The nature of 
each proceeding will be set forth in a state- 
ment which will be published. On specified 
dates all interested parties will have an op- 
portunity to be heard and present fully any 
facts which may be deemed relevant. Hear- 
ings will be supplemented by field investiga- 
tions both in the United States and foreign 
countries. At no point will the action of 
the Commission be precipitate. The Com- 
mission’s findings will be arrived at under 
regular procedure such as would be fol- 
lowed by a court or by a commission such 
as the Interstate Commerce Commission. 

“When economic conditions require the 
change of a tariff rate it is not necessary 
under this new system to await a general 
revision of the tariff in order to obtain 
relief. The section provides that any rate 
of duty may be increased or decreased 50 
per cent of such rate if necessary to equalize 
the ‘differences in costs of production in 
the United States and the principal compet- 
ing country.’ Considering the purpose for 
which the rule is laid down the phrase ‘cost 
of production’ will undoubtedly be broadly 
construed. Costs of production can 
be found with sufficient accuracy for tariff- 
making purposes.” 





Rochester Retail Jewelers Hold Dinner and 
Discuss Problems of Tax Fight . 


Rocuester, N. Y., Oct. 13.—A_ special 
meeting of the jewelers of Rochester dis- 
trict, including the towns in a radius of 40 
miles, was held at Hotel Seneca, Monday 
evening, Oct. 9, when the Rochester Retail 
Jewelers’ Association planned a dinner and 
meeting where the local jewelers might 
meet President Harry N. Clark of the New 
York State Retail Jewelers’ Association, 
Alfred O. Bald, secretary, Walter H. Mel- 
lor, field secretary of the national associa- 
tion, and candidates for congressmen at the 
forthcoming election in November. 

Invitations were given to Meyer Jacobson, 
candidate for the 38th District; Archie San- 


ders; Republican,:for the 39th District, and» 
David A. White, Democrat, from the 39th 


District, Freder- 


They sent their regrets. 
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ick T. Pierson, candidate for Representative, 
38th District, was present at the meeting. 

The meeting was called to order by Presi- 
dent James B. Given and then E. J. Scheer, 
chairman of the Rochester District, said 
that the meeting was called to have the 
jewelers take an active interest in the matter 
of trying to eliminate the five per cent war 
tax on jewelry which is now in force. He 
introduced Mr. Mellor, who spoke of the 
meetings held at Binghamton, Jamestown 
and Buffalo and the successful results ob- 
tained in bringing this tax matter directly 
to the attention of the local candidates for 
the Senate and House of Representatives. 
He said that the drive in this State is to 
be similar to the one held in Indiana, which 
was very successful. He stated that organ- 
ization of the jewelers was for their pro- 
tection and interest. 

President Clark for the State association 
spoke of the work of the present campaign 
and the support and encouragement which 
he had received from all the cities and towns 
in the State. 

Mr. Pierson, the only candidate present, 
spoke of the many requests coming into his 
office for pledges to one thing or another 
and said that if he was elected to office 
he would go to Washington as a Republican 
and not bound by any interests or blocs. 
Picking up a little glass ash tray from the 
table he said: “I cannot see why this glass 
ash tray should be tax free and if it had 
a little silver trimming on it, it should be 
taxed as an article of luxury. It seems 
ridiculous.” 

When Mr. Mellor tried to pin him down 
to a categorical answer to the first question 
in the questionnaire, he very determinedly 
refused to be brought into the controversy. 

‘Remarks were made by S. D. Burritt and 
C. E. Sunderlin, also by A. O. Bald and Ed- 
ward Leininger, secretary of the Buffalo 
Retail Jewelers’ Association, and G. H. Van 
Winkle. 

Among those present were: L. M. Camp- 
bell, Canandaigua; J. A. Darrow, Penn Yan; 
F. A. Stucher. LeRoy; W. H. Cox, Medina; 
G. D. McOmber, Honeoye Falls; R. C. Em- 
ery, Victor; J. C. Laur, LeRoy; J. Mur- 
dock, LeRoy; H. J. G. Jenks, Lima; F. J. 
Mett, Livonia; Emma C. Hempel, Elizabeth 
Oemisch Whitbeck.; A. W. Holliday, 
3rockport: J. H. Engel, Brockport; W. H. 
Jackson, Emmanuel Present, B. Moll. rep- 
resenting M. Rosenbloof Co., C. P. Coster, 
FE. S. Dalton, H. F. Mott, C. W. Rickerts, 
J. S. Simpson, G. P. Klee, George P. Schae- 
fer, R. R. Howden, R. G. Scheer, C. H. 
Dygert. W. A. Kennedy, F. Tarrant, FE. J. 
Schroedel, J. O’Keefe, C. F. Vanderpool, E. 
A. Handy, Julius H. White, W. W. Bellows, 
H. D. Torrey, G. W. Deorer, all of Roch- 


ester. 








Victor Waltz, a jeweler of Ravena, N. Y., 
was the victim of a robber who gained en- 
trance to his place of business recently and 
stole about $400 worth of merchandise. A 
shutter on the east side of the building and 
the glass was broken in order to gain en- 
trance through the window. Among the arti- 
clés taken were watch chains, fountain pens, 
scarf pins and other articles. The State 
troopers were notified and. the local peace 
officers were called and 4 sédtch made, but 
without finding any definite clews. 
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The Experience of a New York 
Jeweler with European Hotels 





By Henry AGate 


THE hotel game in Europe is a sure thing 
gamble proposition for the house. The 
guests always lose. 

In Europe the main importance to a hotel 
is not your entrance, but your exit. For 
instance, upon entering a hotel in any large 
city in Europe you ask for a room and one 
hundred chances to one you are immediately 
informed that there is not a single room 
vacant at present. But, here is where the 
but comes in, if you want to make yourself 
comfortable for a few hours, perhaps ‘some 
one is leaving, which means in pure honest 
English, if you will slip the clerk or as- 
sistant manager a bribe, he will fix you up. 

No large hotel can.deny it; in fact, they 
encourage it. The service in a large Euro- 
pean hotel is a Chinese puzzle that no one 
has been able to figure out yet. 

Ask the maid to do something and she says 
that’s the work of the valet. Ask the valet 
the same question and he will tell you that 
it is the work of the maid. By bribing them 
both you get the page boy to do it and that 
means another tip. 

The help in a European hotel are the 
greatest stick together, three to one bunch, 
in the world. In a large hotel in Berlin, 
they have the page boys line up in front 
of the porter’s desk standing according to 
height. If you go to the porter to ask 
him to send a boy out, he issues the order 
to the six footer, who starts it down the 
line, stopping at number three. One takes 
the order from the porter, who takes it from 
‘he page captain and number three executes 
it. It is delivered in the same manner, all 
being present, which means three tips. Put 
your hand in your pocket as you pass this 
line, number one and number two tip their 
hats, number three lights a match. 

The telephone department works the same 
way. Ask the telephonist for a number and 
his assistant makes the call, his second as- 
sistant opens the door of the booth. All 
three are in the deal. 

The bar is most interesting, Ask for a 
foreign drink in the softest voice. At once, 
captain, lieutenant and private of the bar 
are at attention. Number one takes the 
order, number two pours out and number 
three delivers it. 

The only time the three for one does not 
operate is when the guest is leaving. Then 
you have battalion drill line up, manager, 
assistant manager, mail clerk, head waiter, 
assistant head waiter, elevator boys, porters 
and so down the line in squad formation. 
They all know you are going. 

The only one not present is the cashier, 
and he is too busy buying and selling foreign 
money for which he charges 30 per cent 
more than the banks. 

After you leave the hotel don’t forget the 
door boy, the door porter and baggage mar 
and a few others. 

There is no way to beat this hotel game. 
It’s a house game and the guest always loses. 
And besides, they add 15 per cent to 25 per 
cent on to your bill for service. 








The. business70f Oberreich & Arnald, La 
Porte, Ind.;-Was been absorbed. by I? GiiEay, 


Inc. 
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A Complete Explanation Of The Status 








Heller ES ON, Inc. 


DIAMONDS, PEARLS, RUBIES AND SAPPHIRES 
358 FIFTH AVENUE, AT 34TH STREET, NEW YORK 


October 18, 1922. 


Re -- License and Distribution 


alv 


Syntnetic Blue Sapphires 


To the Trade: 


It is now possible to publish a full explanation of the Status and result 
of the recent suit brought to test the Verneuil Patent No. 1,004,505. 


Tne suit was hotly contested and we believe that every possible defense 
was raised, but the Court finally decided that the patent was valid and 
infringed upon by the Defendant, and issued a decree to tnat effect. 


Extracts from the opinicn of Judge Hough and from the decree issued by 
the Court are snown on the cpposite paze. 

The Defendant subsequently determined to submit to the decree of the 
e under tne patent. 


Court and to the injuncticn, and has taken Ss 
f rt is therefore final. 


No appeal will be taken, and the decree o 


the best interests of the trade to permit a wide distribution of the 
Synthetic Blue Sapphire, have determined to issue licenses to importers 
of standing so that the demands of the trade can be easily satisfied. 


The patent having been finally sustained and we believing it to be for 


In acccrdance witn tris policy, we have issued a number of licenses. 

A list of the licensed importers will be sent on request. 

Any person selling or using Synthstic Blue Sapphires covered by the 
Verneuil Patent, which were not originally purchased from either our- 
selves or from one of our licensees, is infringing upon the said patent. 
and in that event, w2 should bs obliged to bring a suit foran injunction 
and an accounting against all such infringers in order to protect our 
interests and those of our licens¢es. 


We want you to feel that, in stabiiizing the syntnetic market, we are 
loing everything possibie to promote the best interests of the entire 
jewelry industry. The demand for sapphire-set jewelry, together with 


the increased advertising which it is now possible for us to do, will 
result in larger sales than ever. The regulated distribution of these 
stones will resuit ina profitable and healthy condition, which will 
mean more and better business for sii concerned. 

1H: DB L. HELLER & SON, INC 


Wil, iJ DD 
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Of The Heller Synthetic Sapphire Patents 





Below are quoted important extracts from the Memorandum and 
Final Decree of Judge Charles M. Hough, as rendered at a stated 
term of the U. S. District Supreme Court for the Southern District 
of New York, Borough of Manhattan, City of New York, Sept. 14, 


1922: 


District Court of The Gnited States 


SOUTHERN District or NEw York. 
Equity 21-315. 





MEMORANDUM 


It would not be useful to recite, or even sum- 
marize the interesting history of this invention, 
and especially the employment of M. Verneuil 
by the plaintiff for the express purpose of devel- 
oping the synthetic sapphire. 

It is quite obvious that the success that at- 
tended the making of excellent, if not truly syn- 
thetic rubies, led to the above employment, but 
that is not a matter of legal moment. 

I think he was successful, or as nearly success- 
ful as art ever is in duplicating nature, and that he 
was the first to “do the trick.” He emphatically 
“took the last step,” and went entirely beyond the 
so-called scientific sapphire or “masse dure.” 

Nor can I think that the experiments or the 
achievements of previous investigators in respect 
of abrasives at all diminish the excellence of 
Verneuil’s investigation. 

Gintl and Saunders may be assumed to have 
done good work in respect of abrasives, but they 
were not trying to produce gems, and it is so 
plain that the production of a gem is a totally 
different problem from the production of an abra- 
sive, that the matter is merely mentioned and not 
dwelt upon. A man might make the best grind- 


FINAL 


This cause having come on to be heard at final 
hearing, upon the pleadings and proofs taken and 
filed on behalf of both parties herein, and counsel 
for the respective parties having been heard, and 
due consideration having been had, it is, upon 
motion of Emery, Varney, Blair & Hoguet, so- 
licitors for the plaintiff, 


Ordered, Adjudged and Decreed as follows: 


1. That the plaintiff, L. Heller & Son, Inc., is 
the sole and exclusive owner of United States 
Letters Patent No. 1,004,505 to Auguste Victor 
Louis Verneuil, dated September 6, 1911. 

2. That said Letters Patent No. 1,004,505 to 
Auguste Victor Louis Verneuil are good and valid 
in law as to each and all of the five claims thereof. 

3. That the said Auguste Victor Louis Verneuil 
was the first, true, original and sole inventor of 
the inventions described in said Letters Patent No. 


1,004,505. 
oe © 


stone in the world, but it is a far cry (with plenty 
of room for invention) in progressing from the 
grindstone to the sharpening of razors. 

ae ee 


Verneuil did a great deal more than “select a 
dye wherewith to color a white gem.” The color 
of the gem (apparently any gem) depends upon 
a chemical reaction of a nature not yet explained; 
and what this patentee did was to find out that 
by mingling under specified conditions and in a 
specified manner certain portions of certain ma- 
terials, a true gem would result, and further that 
the gem color would usually be that of the sapphire of 
nature. This to me is plainly invention. 

* * *k x 

In the face of all the scientific oral evidence 
and the prior scientific publications, it is impossible 
to say that any prior use has been established 
beyond a reasonable doubt. It may be that one 
of the gems in evidence is an accidental synthetic, 
or may be a very poor sapphire of nature; but I 
am far from being persuaded that anyone con- 
sciously made what are fairly to be called syn- 
thetic sapphires and knew how he made them, before 
Verneuil, 


DECREE 


5. That a perpetual injunction issue out of and 
under the seal of this Court, directed to the defendant 
and its associates, officers, directors, attorneys, clerks, 
servants, agents, workmen and employees, enjoining 
and restraining them, and each of them, from directly 
or indirectly making or causing to be made, using 
or causing to be used, selling or causing to be sold, 
advertising or offering for sale or use, or causing to 
be advertised for sale or use, agreeing or contracting 
to sell, or causing to be agreed or contracted for 
sale, supplying or causing to be supplied, or threat- 
ening to make, use, sell or supply and threatening to 
offer or contract for sale, or supply, or disposing of 
in any manner any gems or synthetic sapphires em- 
bodying the said inventions and improvements, or 
discoveries of any of the claims of said Letters Pa- 
tent No. 1,004,505 and from otherwise infringing upon 
or contributing to the infringement of said claims of 
said Letters Patent, or any of them, in any way what- 
soever. 
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Diamonds 
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and 
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With Our Customers 


ARNSTEIN BROS. & CO. 


170 BROADWAY 
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Diamonds Exclusively 
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Proper Method of Paying the Five Per Cent. Sales Tax 
on Retail Sales by Jewelers 








By Meyer D. Rothschild 

















After the Revenue Act of 1918 became a 
law, most of the retail jewelers of the 
United States followed the suggestion of the 
Jewelers War Revenue Tax Committee to 
include the five per cent. sales tax in their 
selling price and to abstain from mentioning 
the tax to their customers. 

This advice was given and accepted with 
the knowledge on the part of the retail 
jeweler that he would thus be paying a tax 
on the tax, or in other words, about five and 
one quarter per cent. instead of five per cent. 
His reason for doing this was the fear that 
charging five per cent. sales tax in addition 
to the selling price would have a tendency 
to so decrease his sales that his loss through 
mentioning the tax would probably be far 
greater than the additional one-quarter per 
cent. which the method of including the tax 
involved. 

This committee firmly believes that after 
four years of experience, an overwhelming 
majority of the retail jewelers still approve 
the plan of including the tax in the sales 
price and paying the government on the 
basis of the full sales price. 

It has recently come to our notice that 
there are retail jewelers in various parts of 
the country who think they have made a 
startling discovery, namely, that in follow- 
ing the accepted practice of paying these 
sales taxes to the government they are ac- 
tually paying a tax on the tax and are pay- 
ing five and one-quarter per cent. instead of 
five per cent. on the sales value of their 
goods. Some well-intentioned individuals 
have even prepared tables to show that an 
item now sold, say, for $25, including the 
sales tax, might properly be sold for $23.81 
plus $1.19 sales tax; this would mean a sav- 
ing to the retailer and his customer, as well 
of five per cent. of $1.19, or six cents. 

Any retail jeweler could have separated 
at any time in the past, and can now, sepa- 
rate his sales price from the sales tax by 
informing customers at the time of the sale 
that a certain definite amount of the sales 
price is sales tax. 

Simply informing the customer, however, 
that the sales tax is included in the price, 
and thereafter adjusting the sale on the 
hooks by entries of “sale” $23.81, “tax” 
$1.19, total $25, will hardly satisfy the gov- 
ernment. 

Where goods are marked in plain figures, 
they ought to be marked “$23.81—tax $1.19” 
—and such an article when sold should be 
quoted at “$23.81 plus $1.19 sales tax.” 

Where tickets are used or bills rendered. 
or price lists or catalogs issued, each item 
should be priced at the regular selling price. 
oo and the tax should be shown at 


A simpler plan and one which we think 
will meet the approval of the Treasury De- 
partment will be placing signs in various 
conspicuous parts of a retailer’s store, stat- 
ing that— 


_ “Practically all our goods are sub- 
lect to a sales tax of 1/21 of the 
sales price.” 


The qualifying word “practically” is im- 
portant, because there are some articles sold 
by the retail jeweler which are not subject 
to a five per cent. sales tax when he makes 
a sale, and under Section 1326 of the Reve- 
nue Act of 1921, he would be guilty of a 
misrepresentation and subject to a fine or 
imprisonment, or both, provided he made a 
statement, oral or written, 


“intended or calculated to lead any 
person to believe that any part of 
the price at which such article is 
sold or leased, or offered for sale or 
lease, consists of a tax imposed 
under the authority of the United 
States.” 


Great care should, therefore, be taken that 
where any reference to tax is made, there 
must be a tax due to the government. 

These signs should be in clear readable 
lettering. The same statement should also 
be used on all bills, statements, price lists 
and catalogs. 

The jeweler who does this can continue 
to include the tax in his sales price and 
make his monthly report on his bulk sales, 
as at present, simply returning to the gov- 
ernment five per cent. on 20/21 of these 
sales. 

While our committee strongly advises 
against any change from the present ap- 
proved method of including the tax in the 
sales price, we wish to impress upon the 
retail jeweler that if he makes such a change 
it must be open and above board, otherwise 
he may be called upon for additional taxes 
and penalties at some future date. 


JEWELERS WAR REVENUE TAX COMMITTEE, 


Meyer D. RotHscuHILp, Chairman. 
New York, Oct. 11, 1922. 








Sneak Thief Active at Offices of Jewelers in 
Heyworth Building, Chicago 


Cuicaco, Oct. 8—A sneak thief entered 
the office of M. Allen & Co., 4th floor Hey- 
worth building one afternoon last week and 
escaped with jewelry amounting to $761. 
The theft occurred while Mr. Allen’s brother 
was in the shop alone, Mr. Allen having 
stepped out for a few minutes, and the other 
two workmen off on account of a holiday. 

The thief entered the office, went behind 
the counter, secured a tray holding 45 plati- 
num and gold rings from a glass show case 
and escaped without being noticed. 

A young man believed to. be the same party 
entered the receiving room of the Towle 
Mfg. Co., 7th floor, Heyworth building, a 
short time before the Allen thief, got to the 
railing which separates the stock room from 
the receiving department, and was about to 
reach for an express package when Mr. 
Johnsen, who has charge of the stock room, 
turned to face him. When Mr. Johnson 
asked him what he wanted he said he had 
made a mistake and wanted the entrance 
into the show room. Mr. Johnson directed 
him, and he walked into the show room 
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about half way when he turned around and 
fled. 

Different tenants on the 7th floor of the 
building said they had seen the man loitering 
in the hallway for about an hour before he 
attempted to enter the Towle office. He is 
described as being about medium build, is 
well dressed and creates a good impression 
when spoken to. 








CHARGED WITH THEFT 





Private Detectives Arrest William Martin on 
Charge of Stealing Diamonds Worth 
$5,000 from Jeweler Who 
Had Befriended Him 


MitwaAvKEE, Wis., Oct. 12—William 
Martin, former north Milwaukee jeweler, 
who attained notoriety a year ago when he 
“washed” several checks between two Mil- 
waukee banks to boost up his account, has 
been arrested by two private detectives for 
the theft of $5,000 worth of diamonds from 
David Goldman, Grand Ave. jeweler. At a 
special hearing, Judge A. C. Backus termi- 
nated Martin’s probation. It was Goldman 
who, when Martin was arrested for fraudu- 
lently issuing checks, pleaded with the court 
for leniency and lent Martin money to pay 
up his debts and gave him a job. 

A warrant charging receiving stolen prop- 
erty and naming William Schwanke, jeweler, 
222 W. Water St., was issued by the district 
attorney’s office in the Martin case. 
Schwanke is alleged to have knowingly 
bought nearly $1,000 worth of stolen jewels. 
The incomplete investigation is expected to 
result in the arrest of three other buyers. 

No reason for Martin’s alleged embezzle- 
ment could be given. His habits were ex- 
emplary. He neither smoked nor drank and 
kept good company. He was ostensibly 
deeply religious, his fellow employes de- 
clare. Martin’s silence deepens the mystery. 
That he needed money badly is shown by 
the fact that he sold the stolen diamonds at 
50 per cent. of their value, which he as a 
jeweler knew, and in addition, paid others 
a commission on the sale. He is alleged to 
have received as little as $100 for a $600 
stone. 

According to detectives, Martin received 
orders from at least one jeweler, designat- 
ing the stone wanted. Stealing the entire 
ring or brooch containing this stone, Martin 
would pluck out the stone and throw away 
the rest of the article, so it is alleged. Often 
the setting closely approximated the stone 
in value. Schwanke has been formally 
charged with receiving stolen property. He 
has been granted a continuance under bail. 








H. E. Russow will open a jewelry store 
in Columbia, S. C., about Oct. 20. Mr. 
Russow has just returned from New York, 
where he has made purchases for his store. 
He is not a new man in the trade, having 
been in the business about 20 years. Mr. 
Russow has had experience in the largest 
jewelry stores in Washington and Richmond 
before coming to Columbia. During the past 
three years he has been manager for Moe 
Finkelstein’s store in Columbia. Otto F. 
Russow, of the Roanoke Jewelry Co., of 
Roanoke, Va., secretary of the Virginia Re- 
tail Jewelers’ Association, is a brother of 
Mr. Russow. 
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Hub Jewelry House Celebrates Centenary 








A. Stowell & Co., Boston, to Fittingly Observe Their Hundred Years in 
Jewelry Business in New England 

















Boston, Mass., Oct. 11—A. Stowell & 
Co., Inc., one of the foremost retail jewelry 
establishments in this city, and whose repu- 
tation spreads throughout New England, is 
celebrating its centenary. This epochal 
event, the most important in the company’s 
history, will, during the next two or three 
months, be observed in a manner commensu- 
rate with its eminence in the annals of the 
jewelry community in this part of the 
country. 

The company has planned a comprehensive 
programme of celebration, the opening gun 





ALEXANDER STOWELL, SON OF FOUNDER OF THE 
BUSINESS 

being fired with the Hundredth Anniversary 

Sale, the benefit of which shall extend to all 


the firm’s customers throughout New Eng- : 


land. This is, perhaps, the only general 
way in which the company’s many patrons 
can be invited to participate in the centen- 
nial, but it is one which, owing to the at- 
tractiveness of the merchandise and the 
prices, can be said to mean a tangible appre- 
ciation of the firm’s gratitude to the host of 
customers who have found it to their ad- 
vantage to buy at Stowell’s. 

Other ways of celebrating are planned, 
but these are less extensive in nature, and 
relate largely to the personnel. 

For the occasion the store at 27 Winter 
St., which is acknowledged to be one of the 
most ornate and commodious in the country, 
has been embellished with a collection of 
gems, masterpieces of gold, silver and plate, 
works of art and objects of vertu such as 
has never before been seen hereabouts, and 
which is bound to satisfy the most fastidious 
taste of the connoisseur, the esthete and the 
exquisite. It is an exhibition whose beauty 
cannot be fully appreciated except by a per- 
sonal visit. And it is most gratifying to 
Stowell’s and patrons alike that thousands 
of old and young customers, learning of the 


centennial celebration through the compelling 
and attractive display advertisements in the 
press prepared by Paul F. Donelan, adver- 
tising manager, are availing themselves of 
this opportunity to view the exhibition, and 
to congratulate Stowell’s upon the rounding 
out of the century, 

Joining in this general chorus of lauda- 
tion are the representatives of jewelry 
houses all over the country, as well as the 
local retail, wholesale and manufacturing 
jewelers, who naturally take great pride in 
the fact that Boston possesses one of the 
very few jewelry establishments that have 
reached the enviable centennial, and at the 
same time glory in a store of such spacious 
dimensions, 

It is scarcely fair to compare the first 
store conducted by John J. and Abel Stowell 
on Main St., Charlestown, with the superb 








CHARLES 5S. 


CoOoK, 
PORATION 


PRESIDENT OF THE COR- 


quarters on Winter St., but it is worthy of 
note that the same standard of business 
ethics, the lofty principles, the acumen and 
integrity and the consideration for customers 
which characterize the present members of 
the firm, also actuated those two pioneers 
who began the business 100 years ago at 
an “exceedingly unpretentious location on 
Main St., Charlestown,” and who by such 
commendable motives laid the foundation 
upon which the company has gradually been 
built up to its eminent position in the jewelry 
world, 

Thus the pioneer brothers, and later the 
sons. Abel, Jr., and Alexander Stowell, car- 
ried on the business until 1863, when ex- 
pansion of custom required more spacious 
premises. During that year a branch store 
was opened at 16 Winter St., Boston, near 
the location of the present establishment. 
About this time Charles S. Cook, a New 
Bedford boy of 14 years, entered the employ 
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of Alexander Stowell. Carefully learning 
the many details of the jewelry business, he 
was accepted as a member of the firm when 
he attained his majority. The possession of 
unusual business ability brought him steadily 
forward, and much of the store’s success. 
today is due to him. He now is president 
of the corporation. Assisting him in the 
direction of affairs are his two sons, Sidney 
and Arthur, beth of whom have won for 
themselves a high place in the esteem of the 
jewelry trade for their efficient methods and 
their genial personality. 

It is also noteworthy that in the present 
organization there are 21 employes who have 
been with Stowell’s for 25 years or more. 
Much of the success of this company is at- 
tributable to them and the scores of assistants 
who have been in its employe for a less 
period, but who have the interests of the 
concern just as much at heart. 








SEEK PARDON FOR “GUNMAN” 


Friends of Walter Stevens, Finally Convicted 
of Homicide, Ask Clemency of 
Illinois Governor 


Cuicaco, Oct. 13.—Walter Stevens, 16 
times accused of murder and as often of 
other crimes, and each time through unseen 
influence escaping convictions, seems to have 
failed in his last effort to keep untarnished 
his boast that he would “never serve a day’s 
sentence in prison.” It is reported that 
prominent State Senators and Representa- 
tives are in Springfield this week in an ef- 
fort to have the Governor save him from 
prison. 

Stevens, who is said to be the most dan- 
gerous gunman known to the underworld of 
Chicago, was convicted of an attempt to kill 
a policeman in Aurora, IIl., during a bank 
robbery. This was after he had bees ac- 
quitted for the murder of another police- 
man the same day, Oct. 28, 1918. He was 
convicted during April, 1920, and secured 
his release pending an appeal to the State 
Supreme Court. In February of the follow- 
ing year the verdict rendered was confirmed, 
and he again secured his release pending an 
appeal to the United States Supreme Court. 
On Monday of this week the statute under 
which he was sentenced was held valid and 
his only chance lies with the Governor. The 
Governor’s advisers are pointing out the 
danger of granting the pardon and dozens 
of prominent politicians of the city and State 
are urging it. 

Stevens’ activity in the jewelry field first 
became known when he was arrested and 
charged with the murder of Louis Lichten- 
stein, brother-in-law of Emil Noel, when an 
effort was made to rob Mr. Noel of a pack- 
age of diamonds in the alley back of his 
home one night in Oct., 1916. The next big 
case in which he was alleged to be involved 
was the $200,000 robbery of the Heller-Rose 
Co., in the Marshall Field Annex building, 
on Christmas Eve, 1917. He was acquitted 
on both charges as in the score or more of 
other cases where he was brought to the 
bar of justice. He was always able to estab- 
lish an alibi, supported by promisent poli- 
ticians. 

Unless the Governor interferes, the “Im- 
mune Walter” will soon begin to serve his 
sentence of “from one to 14 years in State 


prison.” 
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DAYLIGHT ROBBER FOILED 





Aged Oil City, Pa., Jeweler Frustrates Bandit 
Who Attempts to Rob Him 


PirtsBURGH, Pa., Oct. 14.—Single handed, 
Thomas Farmer, Oil City jeweler, who is 
70 years old, last Tuesday, fought a daylight 
robber in his store several minutes and in the 
melee was beaten over the head with a .38 
calibre revolver and also shot through the 
shoulder, according to telegraph and other 
information received in Pittsburgh. 

Mr. Farmer who was badly used up, but 
frustrated the bandit in his effort to rob him 
is now in the hospital in Oil City, seven 
stitches having been required to sew up the 
wounds in his head. The bandit was chased 
by the police but managed to make his es- 
cape. A general alarm was sent out by the 
police of Oil City in an effort to catch the 
man, telephone calls being sent to all towns 
within a radius of 50 miles of Oil City. Mr. 
Farmer suffered the loss of much blood but 
at last accounts was resting easy. 


It was about 11:20 o’clock that the bandit, 
generally described as a young man of medi- 
um height and weight, made the attack upon 
Mr: Farmer, immediately following the de- 
parture of the woman clerk for luncheon. 

The store is of one story, im the front of 
which Mr. Farmer does considerable business 
in the sale of silverware and diamonds, be- 
sides carrying on a general watch repair de- 
partment and in fitting eyeglasses. At the 
rear there is a partition extending across the 
entire store which is used as a workshop. 
A series of tall show cases form a high 
counter along the store from front to the 
rear partition, back of these Mr. Farmer 
was working when the bandit entered. He 
stooped as he came in the front door and 
sneaked around the end of the counter so he 
would be concealed from view of anyone 
passing on the street in front of the store. 
Then he turned and faced the owner who was 
working at the bench near the front window, 
ordering him to “throw up his hands and 
turn over his money.” Mr. Farmer rushed 
towards the thief and in the narrow con- 
fines back of the counter, not more than two 
feet wide, Mr. Farmer and the desperado 
fought for a period that Mr. Farmer esti- 
mates to have been 10 or more minutes. 
Finding he was not having an easy victory 
over his intended victim the intruder re- 
versed his revolver and using the butt as a 
club, beat Mr. Farmer about the head. 
While this attack was being made the aged 
man continued to work himself towards a 
place where there was a revolver under the 
edge of the rear counter of the store. 


It is supposed, when his assailant realized 
his intention he fired intending to commit 
murder, but shot in the shoulder instead. 
Another theory is that the shot was fired in 
order to allow the crook to get away, this 
theory being founded on the following facts. 

There are reasons for the belief that there 
were three men implicated in this outrage. 
Shortly after 10 o’clock, on Monday morn- 
ing, a Hudson sport model car, bearing a 
Pennsylvania license in which there were 
three men, was seen parked at the side of 
the brick road a short distance from Rouse- 
ville. Its colors caused attention to be at- 
tracted to it as it is painted grey with tan 
trimmings. This same car was parked on 
Central Ave. near the corner of E. 1st St., 
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while the robbery was going on and after the 
shot, was seen again coming from the east to 
the west, past the Farmer store and in a 
short time thereafter went over the Reno 
bridge at a rate estimated to have been at 
least 70 miles an hour passing Perry Martin, 
of the C. H. Smith Sons Co. store, who was 
on his way to Oil City. 

Mr. Farmer is the father-in-law of A. F. 
Seep, with whom he makes his home. Mr. 
Seep visited the store with the posse of offi- 
cers and found that eight valuable diamonds, 
which had been on display in the front show 
window were still there and that there was 
no money or other valuables missing from 
the store. The bullet from the .38 calibre re- 
volver was found on the floor back of the 
counter where it had fallen after passing 
through the shoulder of Mr. Farmer. 

The police were not notified until 11:40. 
Chief Nugent and Patrolman Skelly were 
taken to the scene in the car of Health Of- 
ficer W. J. Lewis, making the trip inside of 
five minutes. 

On account of the condition of Mr. Farmer 
the authorities were unable to secure a full 
description of the bandit, more than he was 
of medium height and apparently not over 
30 years of age. The matter of color of hair 
is in doubt and the clothing was covered by a 
rain coat that could be easily discarded. 








TO FORM NEW ASSOCIATION 
Retail Jewelers of ‘Utica. and Vicinity Hold 
Meeting and Appoint Committee to 
Draw Plans for New Organization 


Utica, N. Y., Oct. 13.—The retail jewelers 
of this city and the Mohawk Valley have 
decided to form an association. The Utica 
jewelers have had a quiescent association, 
which they propose to bring to life, and to 
add the jewelers of Rome, Frankfort, Ilion, 
Herkimer, Mohawk, Little Falls and Hamil- 
ton, 

At a meeting this week the jewelers heard 
an address at Hotel Martin by Harry N. 
Clark, of Syracuse, and Walter Mellor, field 
secretary of the A. N. R. J. A. 

Homer P. Snyder, member of Congress, 
and Fred J. Sisson, Democratic candidate, 
it was reported, both favor the elimination 
of the war tax on jewelry. 

The following committee was appointed 
to draw plans for the organization of an 
association to include Utica and vicinity 


jewelers: George Evans, chairman; W. D. 
McNeil, secretary; L. Schneider, Frank- 
fort; M. Ricks, Ilion; J. C. DuBois, 


Herkimer; Eugene Hoerz, Dolgeville; John 
E. Lewis, Little Falls; O. E. Day, Mohawk; 
and Messrs, Davies, of Oriskany; Sanford, 
of Hamilton; Madie, of Camden; Hornstead, 
of Boonville, and Wock, of Middleville. 








On Sunday, Oct. 8, a window smasher 
threw a brick through the window at the 
store of the Eric Anderson Co., Burlington, 
Ia., and stole merchandise worth about $465. 
The loot consisted of four diamond rings, 
11 white gold settings, one bracelet watch, 
one scarf pin and one bar pin. It was 
learned that a negro was seen loitering in 
front of the jewelry store before the window 
was smashed and the police, believing this 
man responsible for the crime, are making 
a search for him. 
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DEATH OF G. H. BECKER 


Murfreesboro, Tenn., 
Passes Away Suddenly 


Cinctnnat1, O., Oct. 14—News of the 
death of G. H. Becker, a prominent jeweler 
of Murfreesboro, Tenn., who died on Tues- 
day at his home, came as a shock to local 
jewelers who knew him well. He had talked 
over the long distance telephone to officials 
of the D. Jacob’s Sons’ Co., the night before 
his death. 

He returned home from a lodge meeting 
later in the evening and did not complain 
before retiring. About 3 a. m. his wife was 
awakened by a noise in the bathroom and 
upon investigation found him lying on the 
floor. Doctors who were summoned failed 
to restore him to consciousness. He was 
the junior member of the firm of Blumen- 
thal & Becker until Mr. Blumenthal died 
suddenly several months ago. He after- 
ward purchased Mr. Blumenthal’s in- 
terest. 

He is survived by his widow and four 
children, Misses Mary and Margaret, James 
and Gus, Jr., and two sisters and a brother 
in Cincinnati. 

Funeral services were held from the home 
on Wednesday. 


Prominent Jeweler 
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SANDACK ROBBED AGAIN 


Daring Bandits Hold Up Proprietor, Clerks 

and Customer in Chicago Jewelry Store 
and Eseape with Loot Worth 
Over $15,000 


Cuicaco, Oct. 14—Five men in a large 
green automobile drove up in front of the 
Louis Sandack & Co. jewelry store at 6217 
S. Halsted St. this morning at 9 o’clock and 
while one remained on guard and kept the 
engine running four entered the store with 
drawn revolvers and proceeded to clean out 
the place in regulation form. 

At the time the men entered Louis, J. M. 
and Harry Sandack, an employe and a cus- 
tomer were in the store. Each was held up, 
securely bound with ropes and placed on the 
floor in the rear of the store face downward. 
The robbers then proceeded to loot the store 
of everything of value they. could find. 
Louis Sandack stated to a JEweLers’ Circu- 
LAR reporter that the exact amount of their 
loss could not be stated but they estimate 
the loss between $15,000 and $18,000, which 
will be an entire loss as they carry no in- 
surance. 

The Sandack store has suffered frequently 
in,the past by robbery and the frequent hold 
ups on S. Halsted St. have caused the in- 
surance companies to cancel nearly all poli- 
cies in that section. 

A policeman from the Englewood station 
exchanged shots with the bandits as they 
drove away, two shots passing through the 
glass in the back of the car. Immediately 
after the robbery several police cars with 
members of the bandit squad were searching 
that part of the city but were unable to pick 
up any trace of the bandits’ car. 








The Campen Jewelry Co. will occupy a 
new store which is being completed on the 
west side of Main St., Edenton, N. C. The 
building is the property of A. Nejam. 
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Production of Platinum and Allied Metals in 1921 








By James M. Hill 
A Report Prepared for the United States Geological Survey and Which Will Form Part of 
“Mineral Resources of the U. S., 1921, Part I.” 














WasuinecTon, D. C., Oct. 14—The De- 
partment of the Interior has just made 
public a report on platinum and allied metals 
in 1921 prepared for the United States Geo- 
logical Survey, by James M. Hill, of that 
bureau. This report will form pages 143 to 
149 of “Mineral Resources of the United 
States 1921, Part I,” when issued, but 
THe JEWELERS’ CIRCULAR is enabled to pre- 
sent immedately to its readers the facts 
contained in this report, which follows: 


Crude Platinum 


Mine returns for the year 1921 indicate 
a production of crude placer platinum as 
follows: California, 821 troy ounces; Ore- 
gon, 91 ounces; Alaska, 65 ounces—a total 
of 977 ounces for the United States. 

Platinum refiners report purchases of 
domestic platinum in 1921 as follows: Cali- 
fornia, 847 ounces; Oregon, 96 ounces; 
Alaska, 78 ounces—a total of 1,021 ounces. 
From this quantity of domestic crude plati- 
num purchased, 813 ounces of refined metal 
was recovered, as follows: Platinum, 580 
ounces; palladium, 3 ounces; iridium, 99 
ounces; osmiridium, 119 ounces; osmium, 12 
ounces. 

Besides the crude platinum of domestic 
origin, refiners report purchases of 56,645 
ounces of foreign platinum in 1921. Of this 
quantity 55,286 ounces is reported as of 
Colombian origin, 1,286 ounces as Russian, 
and 63 ounces as Canadian. The total im- 
ports of platinum from Colombia in 1921, 
according to figures of the Bureau of For- 
eign and Domestic Commerce, Department 
of Commerce, were 31,840 ounces. It hardly 
seems reasonable to believe that any such 
quantity as 23,446 ounces of Colombian 
crude, imported prior to 1921, had been held 
by agents or banks, in view of the con- 
tinually falling market. It is more reason- 
able to interpret the refiners’ reports as 
carrying duplication in sales of crude plati- 
num from one refiner to another; such du- 
plication was not brought out in the an- 
swers to the questionnaire. 

From the foreign crude platinum reported 
refined in 1921 was recovered a total of 48,- 
605 ounces of metals of the platinum group, 
a recovery of approximately 85 per cent. 


Refined Platinum Metals 


NEW METALS 


Reports of refiners of crude platinum, 
gold bullion, nickel, and copper indicate that 
56,370 ounces of platinum metals were re- 
covered in 1921, an increase of 14,826 
ounces, as compared with recoveries in 1920. 
As will be seen from the following table, 
the largest part of this increase was in 
platinum. 








Of the total quantity of new platinum 
metals recovered in 1921, it is estimated that 
4,800 ounces can be safely assumed to have 
been derived from domestic sources. 
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for consumption in 1921 were approximately 
20 per cent. less in quantity than in 1920, 
but were 15 per cent. greater than the im- 
ports in 1919, 

Colombia still supplies most of the crude 
platinum entering the United States, the re- 
ported imports in 1921 being 31,840 ounces, 
valued at $1,951,357. . England sent the 
United States 17,335 ounces of unmanufac- 
tured platinum, valued at $1,205,641, but a 
large part of this was refined metals. About 
1,900 ounces of Australian osmiridium was 
imported in 1921. Imports of 1,875 ounces 





New platinum metals produced in the United States in 1921, by sources, in troy ounces. 


























Source Platinum Palladium Iridium Osmiridium Other Total 

Doniestic: 
PTT CET TCR CEC PT OT 580 3 99 119 12 813 
ec .a7 sac wats dn ceeuese one 1 492 wad oars Race 493 
Gold and copper refining .... 2,318 1,165 11 3,494 
2,899 1,660 110 119 12 4,800 

Foreign: 

EMMI auig.d'e.orainevévue Weise ie 00 46,973 302 110 462 758 48,605 
Gold and coper refining....... 1,919 724 66 ; 256 2,965 
48,892 1,026 176 462 1,014 51,570 
TOU MECICOIE. 6 oi cbcicviteeis 51,791 2,686 - 286 581 1,026 56,370 





SECONDARY METALS 


Secondary platinum metals are those re- 
covered from the treatment of scrap metal, 
sweeps, and other waste products of manu- 
facture that contain platinum. Although 
the figures given in the following table un- 
doubtedly contain some duplication, it is be- 
lieved that they are of importance, for the 
secondary metals constitute a considerable 
item—nearly 26 per cent. in 1921—of the 
total platinum metals available for consump- 
tion in the United States: 


Secondary platinum and allied metals recovered in 
the United States in 1917-1921, in troy ounces. 


Year Platinum Palladium Iridium Total 
Ser 59,007 3,347 9,832 72,186 
| ear 40,378 1,795 3,410 45,583 
1 54,545 3,467 3,504 61,516 
VC re 51,255 3,100 3,355 57,710 
Pee aceon 39,131 4,887 1,776 45,794 


Imports and Exports’ 
The imports of platinum and allied metals 


of platinum from Norway and Sweden are 
interpreted as being of Russian origin. 

Exports of platinum in 1921 were about 
4,000 ounces, of which 3,272 ounces was un- 
manufactured platinum, valued at $244,473. 
It is understood that Japan was a rather 
large buyer of platinum metals in the year 
1921. 


Consumption 


The total consumption of platinum metals 
in the United States in 1921 as reported by 
refiners was 176,148 ounces, an increase of 
about 25 per cent. as compared with the 
consumption in 1920. 

It is difficult to reconcile the increase of 
consumption of platinum metals in the 
jewelry industry, as indicated in the follow- 
ing table, with the reports from that indus- 
try of a marked decrease in business. The 
electric industry also was in the doldrums 
during 1921, yet the consumption of plati- 





Platinum and allied metals imported for consumption in the United Swutes, 1920-1921. 





1920 1921 








7 f ‘ 
Metal Troy ounces Value Troy ounces Value 

Platinum or crude platinum and manufactured prod- 
ucts, ingots, bars, sheets, wire .........e.+e006 80,955 $8,474,499 61,941 $4,115,235 
Platinum, manufactured products, vases, retorts, etc. 781 a94,408 219 28,524 
RS hoa ag ASK ANS5 ok SEER E CLEVER CURE ROKER 4,718 726,502 1,345 277,597 
rrr er ee ee ee oe 4,473 450,241 2,603 296,277 
OTT CET COTE TET OCC Ce OC 593 39,517 161 13,239 
EE ET TET ET LETT CCE CTC TCC TORT 6,944 612,248 11,348 629,965 
ING 5 Ks a civaseeeeness cule CoMesraet erent 2,053 217,385 609 53,359 
NN POP EP ORE TE EOC ETT Tr oe 29 2,640 152 4,268 
100,546 $10,617,440 78,378 $5,418,464 


a Includes wire to the value of $5,433, imported under 15 per cent. duty, quantity not given, and “all 
other” to the value of $10,278 imported under 50 per cent. duty, quantity not given. 
b Includes 156 ounces of wire, valued at $14,404, imported under 15 per cent. duty, and “all other” to 


the value of $6,947, quantity not given. 





1The data for imports and exports were com- 
piled by J.’ A. Dorsey, of the U. S. Geological 
Survey, from the records of the Bureau of For- 
eign and Domestic Commerce, Department of 
Commerce. 








New platinum and allied metals recovered by refiners in the United States in 1917-1921, in troy ounces. 


Year Platinum Palladium Iridium Osmiridium Other Total 
Be ihre ett Ses ch d aivlclaieeistaalanins 33,009 4,779 210 833 mals 38,831 
Eee ne arr ne 54,399 4,024 465 539 326 59,753 
ies oar, sass nsse aia es 40,220 3,807 401 402 279 45,109 
BM Ako. hs Mr ce chen 36,015 4,309 418 409 393 41,544 
7) Sat ee ERTS 51,791 2,686 286 581 1,026 56,370 


num metals in that industry, as reported by 
dealers, showed a little increase as com- 
pared with the consumption in 1920. It will 
be noted that the increase is in the consump- 
tion of palladium, and that the consumption 
of’ platinum decreased. This apparently 
means that the palladium alloys have been 
used to a considerable extent during the 
year. The increase in their use in dentistry 
is probable, for with the decrease in price 
of platinum metals the dentists would use 








84 THE JEWELERS’ CIRCULAR October 18, 1922, 














INNHOUUU ALAA vent 


nn we 








NAVARRE PEARLS 


are Celebrated for Their Beauty—Their Lustrous Color— 
Their Durability—Perfect Match 


NAVARRE PEARLS are sold EXCLUSIVELY to Retail Jewelers. 


Imported and Distributed by 


BLAUER-GOLDSTONE CO. 
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Platinum imported into the United States in 1921, by countries. 
[General imports.] 


Ingots bars, plates Vases, retorts, etc., 














Unmanufactured etc. for Chemical use 
anti —ty r aes TE -seeeeieeeann 
Troy Troy Troy All 
Country ounces Value ounces Value ounces Value other 
; Rr eee ‘i aieads 1 $123 
etek penne 16 $1.223 17 1,544 
Esthonia ..----+++++- a330 a22,212 a758 a53,691 ane 
France ..-----++ee+es 4,376 302,141 3,101 279,431 ee rer or $6,365 
Germany ..---+++++- 170 15,254 : bras 1 $46 306 
on I 282 19,413 107 10,800 42 5,447 
Norway «.-----+erere 123 8,610 44 2,592 it aan 
Sweden ..---+-eeeee 1,580 .115,188 128 11,529 aconeda 
Switzerland ......--- ee eee asepesuucs § shaueae = a mente 65 
England ....---++++ 5,305 373,530 12,030 832,111 20 1,680 14,615 
CanGdh 6 ccs eecce sees 759 52,892 425 21,187 me Bp 20 awes 
Panama .....---++-+- 92 5,871 sake Fae 
WME Gos ckve new aeee 21 1,325 niptsene srastalaians 
Argentina .......+-- 80 5,324 21 1,446 
Brazil 20.2. ccscceces 80 4,940 seiner isaeea 
Ngo 5 9 5104510 2100 3 162 1 70 
CeMIR 22. cece 31,385 1,918,213 455 33,144 
reer ee 4 295 Jugs gepteanae 
Uruguay .........- 5 300 toe ee vceee 
Venezuela .......... eka 47 5 300 
SN soe isso a: Sosisea satin acer ats aceatin 160 15,000 
SE Te 65 4,549 Eee ies Siahits 
44,676 2,851,489 17,265 1,263,746 63 7,173 21,351 


a Figures for 6 months, July 1 to Dec. 31. 





Platinum metals consumed in the United States as reported by refiners, 1920-21, by industries, in troy 




















ounces. 
Percentage 
Industry—1920 Platinum Tridium Palladium Total of total 
ENN 3c nie eas ono aaw wammele 13,226 43 240 13,509 9.58 
SI 9 624 55-06 0:5e Se a mone 23,029 2,673 1,784 27,486 19.49 
RE erence rerree ne 6,413 114 8,898 15,425 10.94 
RO Ce ee 77,267 3,108 593 80,968 57.40 
IDET GROUNE 6656660085600 3,119 116 418 3,653 2.59 
123,054 6,054 11,933 141,041 100.00 
1921 
CUMEMNN ovtswinveweseeee we 12,273 34 45 12,352 7.01 
MEMS idee aduweeeens 20,574 1,003 7,626 29,203 16.58 
RA rer ree 13,181 75 8,501 21,757 12.35 
ED odes dda edie weet akes 101,258 2,367 1,265 104,890 59.55 
Miscellaneous ...........000. 3,791 3,938 217 7,946 4.51 
151,077 7,417 17,654 176,148 100.00 





more of these valuable metals. instead of 
substitutes. 

The relative proportions used in the vari- 
ous industries, as shown .in the preceding 
table, are believed approximately correct, 
but it is believed that the figures given are 
much too high and should more nearly be 
120,000 ounces, as shown in the table below. 


Stocks of platinum metals on hand in the United 
States December 31, 1918-1921, in troy ounces. 





Metal 1918 1919 1920 =1921 
Platinum ........ 51,504 29,228 46,747 38,514 
EOREN 36's 03 ko 3,224 3,359 4,196 4,991 
Palladium ....... 10,086 10235 16,565 21,042 

64,814 42,822 67,508 64,547 








Apparent supply of platinum metals in the United States in 1921, in ounces. 

















Platinum Iridium Palladium Total 

Stocks, BO, 45 SOM esi eek sinwneeneee 46,747 4,196 16,565 67,508 
Preduction new metal, 1921............- 51,791 286 2,686 54,763 
Production secondary metal, 1921........ 39,131 1.776 4,887 45,794 
PROMS rte ecm anWwidweinaaoacam seals 5,432 3,948 11,348 20,728 
OTOL UN 5S 4 and own s-nwsiwa'eoresic 143,101 10,206 35,486 188,793 
SUOCKS: FAG. 25. 988 iis cds ccc ceienaee 38,514 4,991 21,042 64,547 
104,587 5,215 14,444 124,246 

RBOLIEY kien hiedaadss daeaNneenueas 4,013 Sabstse wide 4,013 
100,574 5,215 14,444 120,233 

————_—_— 
STOCKS Market and Prices 
Stocks 


of the chief platinum metals in 
the hands of refiners on Dec. 31, 1921, 
amounted to 64,547 ounces, a decrease of 
approximately 4 per cent. as compared with 
the stocks at the beginning of the year. It 
will be noted. however. that the stocks of 
palladium and iridium increased. 


CRUDE PLATINUM 
Sellers of domestic crude platinum report 
having received from $75 to $100 an ounce 
for their product in 1921; buyers report 
practically all purchased at a rate of $75 
an ounce. Buyers of foreign and domestic 
crude platinum in the United States who re- 
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ported purchases in 1921 are listed below: 


American Platinum Works, 325 New 
Jersey Railroad Ave., Newark, N. J: 

Baker & Co. (Inc.), Murray and 
Austin Sts., Newark, N. J. 

J. Bishop & Co., Malvern, Pa. 

Sigmund Cohn, 44 Gold St., New 
York, N. Y. 

Thomas J. Dee, 
Chicago, Ill. 

Goldsmith Bros. Smelting & Refining 
Co., 20 John St., New York, N. Y. 

Gracier, Klink & Young, 409 Mont- 
gomery St., San Francisco, Cal. 

Interstate Smelting & Refining Co., 
29 Commercial St., Newark, N. J. 

Kastenhuber & Lehrfeld, 24 John St., 
New York, N. Y. 

Pacific Platinum Works, 229 E. 9th 
St., Los Angeles, Cal. 

R. & H. Platinum Works, 709 Sixth 
Ave., New York, N. Y. 

Shreve & Co., Post and Grant Sts.. 
San Francisco, Cal. 

Wildberg Bros., 414-419 Pacific build- 
ing, San Francisco, Cal. 

H. A. Wilson Co., 97 Chestnut St., 
Newark, N. J. 


REFINED METALS 


The quoted prices* for refined platinum 
have remained within the limits of $65-$85 
throughout the year, and it is believed that 
the average selling price was $75. Iridium 
began the year at $325 an ounce, but the 
price was steadily reduced to $160; the aver- 
age price for the year was approximately 
$195. Palladium, which at the beginning of 
the year was quoted at $75 an ounce, grad- 
ually declined to $50 in August, but rose to 
$57 by the end of the year; the average 
selling price for the whole year was ap- 
proximately $59 an ounce. 

The 5 per cent. iridium-platinum alloy 
averaged about $86 an ounce, though it sold 
as high as $110 and reached a low price of 
$72. The 10 per cent. iridium alloy sold at 
an average price of $96, with $115 as the 
highest and $78 as the lowest price for the 
year. 


Mallers building, 


Platinum Deposits 
UNITED STATES 


The Salt Chuck palladium-copper mine in 
Alaska was not operated in 1921, though one 
shipment of concentrates produced in 1920 
was sent to the United States. The output 
of placer platinum came mainly from Dime 
Creek, on Seward Peninsula. 

California dredges produced practically 
all the crude platinum reported for 1921, a 
total of 821 ounces. Of this quantity 486 
ounces came from the streams of the mother 
lode region and 335 ounces from Trinity 
County. A large part of the Trinity County 
crude platinum is osmiridium, recovered 
from Beegum and Hayfork creeks and by 
the dredges on Trinity River. 

A large part of the 91 ounces of crude 
platinum reported by Oregon miners was 
produced at the beach mines in Coos and 
Curry counties, though some crude platinum 
was saved from the mines near Kerby and 
Waldo, in Josephine County, and near 
Sumpter, in Baker County. 

The Electrolytic (formerly Rambler) 
mine, near Holmes, Albany County, Wyo., 
was under development during the year, and 


% Eng. and Min. Jour., vols. 111, 112, 1921. 
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PLATINUM WATCHES 


Set with Diamonds, also Diamonds and Sapphires 





These new Wheeler watches are meeting with great favor with 
the enterprising jeweler whose customers have absolute faith in his 
judgment and discriminating taste. This is why he appreciates 
Wheeler diamond watches, not only for their quality and beauty, 
but for the reason that every watch is absolutely guaranteed by us. 

The movements are thoroughly dependable. We would not 
countenance any cheapening of this fundamental part of a watch. 

The watch illustrated contains 30 diamonds all of fine quality, and 
is fitted with an 18 Jewel Movement. The price of this watch is no 
more than that ordinarily asked for watches of far inferior quality. 

We have a wonderful assortment, not only in popular price, but 
in more elaborate pieces. We can help you make sales. 


QSTABLISHED 1652 


The Wheeler trade-mark H is your guarantee 
on these watches of quality 
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a car of ore was shipped principally for its 
value. 
~ gore of platinum booms were 
jaunched in 1921, notably one based on re- 
ports of rich platinum ore 11 miles from 
Winnemucca, Nev., and another on a re- 
ported deposit of platinum near Batesville, 
Ark. 
CANADA 

The largest production of platinum metals 
in Canada comes from the refiners of the 
Sudbury nickel-copper ores. The Interna- 
tional Nickel Co. closed its mines and re- 
finery Sept. 1, 1921. The Mond Co. is the 
only one now operating. 

COLOMBIA 

Two dredges of the South American Gold 
& Platinum Co. were in operation in Co- 
lombia throughout the year, and a third 
dredge was expected to be in operation early 
in 1922. The boat of the British Platinum 
& Gold Corporation is reported to have 
made satisfactory recovery,* the output from 
Dec. 21, 1920, to May 21, 1921, being 966 
ounces. A dredge has been ordered by the 
newly organized Colombia Proprietary Gold 
Mines (Ltd.), a British concern, to operate 
on Llantin River, 70 miles south of Buena- 
ventura. It is stated on good authority that 
the native production of platinum decreased 
considerably during 1921, owing to the lower 
price paid for the metal by local buyers, 
which naturally was reduced in conformity 
with the New York market. It is believed 
that the production may decline somewhat 
from that maintained during the war period 
for a few years, until sufficient dredges are 
installed to handle adequately the large re- 
serves of gravel. 

PAPUA 

The first recorded shipment of osmiridium 
from Papua was made in 1921 and amounted 
to 88 ounces. Australians evidently believe 
that the east end of New Guinea may yet 
prove a mining field for this valuable iridi- 
um-osmium alloy. 


RUSSIA 


Very little real news concerning the situ- 
ation in the Russian platinum fields has been 
forthcoming. Apparently a little hand min- 
ing is going on. Late in 1921 it was re- 
ported that a State-controlled platinum trust 
had been organized by the soviet govern- 
ment, and in May, 1922, it was reported that 
Louis Duparc® is going to Russia to reor- 
ganize the platinum-mining industry at the 
invitation of the soviet government. 

It is reported® that the production of plati- 
num during the first half of 1921 was about 
2,700 ounces. 


TASMANIA 


The production of osmiridium in Tasma- 

mia in 1921 was: 1,750 ounces, as compared 
with 2,009 ounces in 1920, 1,670 ounces in 
1919, and 1,607 ounces in 1918. This is 
rather surprising in view of the fact that 
the prices paid for the alloy have been con- 
tinually lowered until it was reported that 
many miners had abandoned operations. An 
excellent description of the various fields in 
ed 


‘Min. Jour. (London), vol. 25, p. 50, 1921. 
Eng. and Min, Jour.-Press, vol. 113, No. 18, 
P. 786, 1922, 
"Note by Dept. Commerce of a translation from 
conomic Life. 
‘eid, M. A., Osmiridium in Tasmania: Tas- 
mania Geol. Survey Bull. 32, 1921. 
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World’s Production 
Estimated world’s production of crude platinum from placers, 1913-1920, in troy ounces. 


Country 1913 1914 
Australia: 
New South Walesa....... 442 244 
Tasmania b 1,262 1,019 
BritishIndia c 58 37 
COMME carci esicvcaws 50 30 
EN 6 cieeiseicleere 15,000 17,500 
LRA err cc rer 250,000 241,200 
United States 483 . 570 





aNew South Wales Dept. Mines Ann, Repts. 
b Tasmania Sec, for Mines Ann. Repts. 
c India Geol. Survey Rec. 

d Production less than 1 ounce (0.31 ounce). 


1915 1916 1917 1918 1919 1920 

56 82 259 607 213 796 

247 222 332 1,607 1,670 2,009 

18 9 4 (d) sees eooee 

100 60 80 40 30 25 
18,000 25,000 32,000 35,000 35,000 35,000 
124,000 63,900 50,000 25,000 30,000 35,000 
742 750 605 647 824 613 


Tasmania production all osmiridium. 


e Canada Dept. Mines Ann. Repts. give the following figures (believed low): 1912, none; 1913, 13; 
1914, none; 1915, 23; 1916, 15; 1917, 57; 1918, 39; 1919, 25; 1920, 17. 
Note.—Papua, Annual Report, fiscal year ending June 20, 1920, 100 ounces osmiridium; no data for 


production in previous years. 


Russia, 1920, 21 poods (11,060 troy ounces), Econ. Rev., Dec. 23, 1921. 





Tasmania in which osmiridium is mined is 
that by Reid,’ published in 1921. 








HOLD ANNUAL MEETING 





Officers Elected at Gathering of Members of 
Wholesale Jewelers’ and Silver- 
smiths’ Association 

San Francisco, Cal., Oct. 11—The an- 
nual meeting of the Wholesale Jewelers’ 
and Silversmiths’ Association took place on 
Wednesday, Oct. 4, in the rooms of the 
San Francisco Commercial Club, Edson 
Adams presiding. A new set of officers and 
electors were chosen, consisting of Morris 
Meyer, of Mayer & Weinshenk; Theodore 
Huggins, of A. I. Hall & Son; Burr W. 
Freer, of the Burr W. Freer Co.; Walter 
A. Glenn, of the W. B. Glidden Co., and 
L. W. Kaye, of Knox & Kaye. 

The directors met directly after the ad- 
journment and elected the following officers: 
President, Morris Meyer; vice-president, 
Theodore Huggins; secretary, L. W. Kaye; 
treasurer, W. L. Glenn. 

A great deal of association business was 
transacted at the meeting and able addresses 
were made by Edson Adams, A. J. Francis, 
manager for Morgan & Allen, A. W. Hug- 
gins, president of A. I. Hall & Son, and 
Bert Nordman, of Nordman & Aurich. 





oe 





: Baltimore Jewelry Salesman Reports Being 


A 


; Held Up by Bandits and Robbed of 
: Articles Worth $1,200 

Battimore, Md., Oct. 14.—Robert Zen, 
. 1000 N. Monroe St., a salesman for Max 
Kohner, wholesale jeweler, 104 W. Fayette 
St., was held up and robbed of jewelry val- 
ued at $1,200, according to a report made to 
the police Thursday night by the salesman. 
Zen was called to the office of Detective 
Captain Charles H. Burns, and after he was 
questioned Detectives J. E. Klein and Louis 
Kotmair were assigned to make an investi- 
gation. 

The jewelry was obtained several days 
ago on memorandum from the wholesale 
dealer. Zen told the detectives that he was 
leaving a restaurant at 534 W. Mulberry 
St. when two strangers, apparently for- 
eigners, approached him and commanded 
him to throw up his hands. Pistols were 
leveled at the salesman and he complied with 
the order of the gunmen. They rifled his 
pockets, taking several pieces of diamond- 
mounted jewelry. 

Several months ago Zen reported to the 
police that he was held up and robbed of 


$350 in cash by two negroes. Detectives 
verified the statement made by Zen in re- 
spect to the jewelry having been obtained 
on memorandum. The detectives are at 
work on several clues which they believe 
will result in the recovery of the jewelry. 
Zen told Captain Burns that he would be 
able to identify his assailants. 





a 
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Creditors Start Bankruptcy Proceedings 
Against Wilfred A. Jarret, Woonsocket, R. I. 

Provipence, R. I., Oct. 14—An involun- 
tary petition in bankruptcy was filed in the 
United States Court for ‘the District of 
Rhode Island today against Wilfred A. Jar- 
ret, retail jeweler, 31 Cumberland St., Woon- 
socket. J. Benjamin Nevin, attorney, was 
appointed by Judge Arthur L. Brown as re- 
ceiver with bond fixed at $500, A hearing 
on the petition will be held Oct. 20. 

The petitioning creditors are Lorenzo Van 





~ Allen, doing business as Van Allen & Co., 


Providence, for merchandise sold, $644.85; 
Albert Walker Co., merchandise, $685.99 
and Economic Card Co. $51.60; total 
$1,382.44. While no figures have been given 
it is believed that the liabilities will be in 
excess of $10,000 while the assets are nomi- 
nal. 

Mr. Jarret started in business in 1911 at 
Pawtucket under the firm style of the Paw- 
tucket Mesh Bag Co., with Louis Carles as 
partner. The latter withdrew in a short 
time and was succeeded by Dona Houle but 
after a few months the partnership was dis- 
solved and Mr. Jarret continued alone until 
1913 when he made an assignment. In the 
settlement that followed the creditors re- 
ceived about 3%4 per cent. He then went to 
Woonsocket and entered the employ of 
Joseph Jalbert with whom he remained until 
September, 1915, when he started in business 
again for himself. 








Jewelers’ Gold Bars Withdrawn and 
Exchanged at New York 
Week Ended Oct. 14, 1922. 


The U. S. Assay Office reports: 


Gold bars exchanged for gold coin... $1,260,619.14 
Gold bars paid depositors........... 118,490.80 


Total $1,379,109.94 


Of this the gold bars exchanged for gold 
coin are reported as follows: 


Date. Exchange. 
Ct SG a tea cidceenecaewcaus $377,326.46 
CHORES Rie 6.6. ce deen denneseye aoe 285,080.77 
CNRS: Henciaacscamernwemiedts 217,212.14 
CAE a ins Csedenisdionoxeuen 263,223.15 
COR oa vienna Cetuantetes sieeve 117,776.62 

Nis owas: ahaa acne eee ee emewe $1,260,619.14 
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Big Advertising Campaign Planned 





National Jewelers’ Publicity Association Takes Steps to Put Over Slogans 
“Gifts That Last” and “Let Your Jeweler Be Your Gift 
Counselor” in a Big Way 
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Cutcaco, Oct. 14.—The National Jewelers’ 
Publicity Association is now hard at work 
in putting over one of the biggest advertis- 
ing campaigns in its history to make the 
people of the United States realize that the 
gift par excellence is to be obtained from 
the jewelry store and that the jeweler, of all 
men in business, is the one who should be 
elected by the public as its “gift counselor.” 

In announcing this campaign to repre- 
sentatives of THE JEWELERS’ Crrcu.ar, L. 
H. Copeland of the advertising bureau of 
the National Jewelers’ Publicity Association 
stated : 

“Plans are definitely drawn now for one 
of the biggest moves that has been made 
in the history of the National Jewelers’ Pub- 
licity Association ‘Gifts That Last’ advertis- 
ing campaign. Indeed, the move contem- 
plated is the biggest thing that has ever 
been undertaken in joint co-operative effort 
of any character. 

“On Dec. 2 the Saturday Evening Post 
will carry a dominant two-page advertise- 
ment. The subject of this advertisement 
will be ‘Let Your Jeweler Be Your Gift 
Counselor.’ 

“The message to be put across is the 
reason supporting that suggestion. By 
means of copy and picture we are going to 
convey to the public these very definite 
impressions : 


(1) That the public can best serve its 
needs for gifts from the great assortments 
of merchandise assembled in every jewelry 
store. 

(2) That the public should feel just as 
free to visit and shop in the jeweler’s 
store as they do in any. department store 
or store of any character. 

(3) That jewelry is obtainable for as 
little or as much as the purchaser desires 
to spend. 

(4) That the jeweler is a competent 
counsel in guiding one in the selection of 
suitable Christmas gifts. 

(5) That the lasting and ever-increasing 
intrinsic value of jewelry placed it in an 
absolutely distinct gift class. 


“The whole intent and effort of the 
Christmas drive will be to enable jewelers 
to capitalize the overshadowing and dom- 
inant superiority of jewelry as gift mer- 
chandise. More than ever before the public 
will be invited to go to the jeweler’s. 

“In support of this move we are endeav- 
oring to enlist the co-operation of all lead- 
ing national advertisers, conveying an iden- 
tical message in their national advertising. 
Telegrams are going out today to about 50 
of the largest jewelry advertisers in the 
country asking for this support. 

“In addition we are going to mail a broad- 
side of the advertisement explanatory of the 
other merchandise helps available to the 
retail jewelers: This broadside will convey 
news of the movement to all the retail 
Jewelers of America. 

“We are going to ask the jewelers par- 


ticularly to conspicuously display the ‘Gifts 
That Last’ slogan cut, to utilize the full 
spread in their window display and to build 
their advertising copy along the lines of the 
national text. 

“At this moment the detail of the service 
for the retail jeweler has not been fully 
worked out but in the main it will consist 
of a series of special Christmas advertise- 
ments and probably other supplementary 
pieces of literature for distribution through 
their regular mailing channels. 

“With this combined effort of the entire 
jewelry industry promoting this dominant 
thought in their advertising, it seems to me 
safe to assume that the association can 
overcome the hesitation that so frequently 
prevents people going to the jewelry stores 
as they should. 

“Though our work is well done nationally, 
it remains within the keeping of the local 
jeweler to bring it down to his customer. 
If through your medium, as well as other 
agencies we will utilize, the jeweler can 
be impressed with the necessity and advisa- 
bility of tying up with the national cam- 
paign, jewelry can be made a principal item 
on every gift list in America. With the 
return and noticeable. evidence of a new 
prosperity there is no reason why every 
jeweler in America should not do a business 
of 100 to 200 per cent greater than he has 
done in any like period recently. 

“In closing it might be proper to empha- 
size that non-subscribers as well as sub- 
scribers will participate in the benefits of 
this broad-gauged movement. Therefore 
we say to the non-subscribers, ‘Let your 
conscience be your guide.’” 

In announcing its special Christmas cam- 
paign to the local associations in the jewelry 
trade, the National Jewelers’ Publicty As- 
sociation has sent out a circular letter 
saying : 

The benefits of special local Christmas adver- 
tising has been visibly evident in the various 
cities where co-operative campaigns have been 
run during the past Christmas season. 

Local clubs or city associations of retail or 
wholesale jewelers acting co-operatively can make 
jewelry the most conspicuous Christmas mer- 
chandise by combining jointly in running a local 
newspaper campaign of this character. ‘ 

Proofs of a complete campaign for awakening 
interest in “Gifts That Last” have been mailed 
to all the leading newspapers of the country by 
the Advertising Bureau of the National Jewelers’ 
Publicity Association. One advertisement in the 
series is shown here in reduced form. This cam- 
paign is especially planned to “Tie up” with the 
National Magazine campaign to be run by the 
National Jewelers’ Publicity Association. 

The series drives home sound arguments favor- 
ing jewelry for gift purposes and reasons why 
the reader should go to the jewelers for Christmas 
gifts and suggestfons. 

The Bureau asks the co-operation of the ‘‘mov- 
ing spirits’ in each community in running this 
campaign locally. If one man will get behind 
the campaign and show his fellow jewelers “the 
light” a tremendous influence can be brought to 
bear to make the public think of jewelry this 
Christmas. The campaign as laid out can be 
run at very little expense. 

If your newspaper has not received proofs of 
this campaign write to the Advertising Bureau 
of the National Jewelers’ Publicity Association, 
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167. E. Ontario St., Chicago, for complete in- 
formation. 

With the circular will be sent a copy of 
one of the advertisements of the series in 
reduced form. 








STILL AT WORK 





Jewelers Warned to Beware of “Harris,” 
Alias “Morris,” Who Has Been Oper- 
ating Swindling Game in New York 


Since his release from jail last month, 
Harry Baum, alias “Schaller,” alias “Har- 
ris,” alias “Morris,” whose photograph ap- 
peared in these columns last week, has 
claimed at least ‘one victim in the jewelry 
trade. In committing his last swindle, 
“Baum” or “Morris,” as he is now known, 
abandoned his scheme of representing the 
Liberty Clothing Co., of Buffalo, and this 
time posed as a buyer for the Boston Store, 
Milwaukee, Wis. 

Although Baum visited several concerns in 
the jewelry trade, he only succeeded in get- 
ting away with a watch worth about $15. 

Several days ago, it was learned, he called 
on Geo. Borgfeldt & Co., where he repre- 
sented himself as Mr. Morris, buyer for the 
Boston Store, of Milwaukee. There he 
placed an order for some merchandise and 
after talking with one of the salesmen, asked 
where he could go to order some good Swiss 
watches. The man was referred to the 
Knickerbocker Watch Co., located in the 
Woolworth building, New York, and on Fri- 
day, Oct. 6, “Morris” made his appearance 
at that place. After talking with Mr. Shel- 
don, of the Knickerbocker concern, “Morris” 
finally succeeded in getting a watch worth 
about $15 on memorandum. The man stated 
he would be back the following day to place 
an order, and on Saturday did return and 
selected a large number of watches. During 
the transaction, “Morris” informed Mr. Shel- 
don that he was in the market for a dia- 
mond and asked the salesman if he could 
refer him to some reliable concern. Mr. 
Sheldon referred the supposed department 
store buyer to a Maiden Lane concern, and 
about 12 o’clock: “Morris” left the office of 
the Knickerbocker Watch Co., stating that 
he would return on Monday with the con- 
firmation of the order for the watches. 
On Monday, “Morris” did return, but failed 
to bring in his confirmation. He did, how- 
ever, tell Mr. Sheldon that he called on the 
Maiden Lane concern, but could not be suit- 
ed and then asked to be referred to another 
diamond house. Before leaving, “Morris” 
told Mr. Sheldon that he did not want the 
watch which he had gotten on memorandum 
and would return it. Needless to say, how- 
ever, “Morris” has not been seen since and 
has also neglected to return the watch. 

It was learned that he visited the last dia- 
mond concern to which Mr. Sheldon had re- 
ferred him, but after looking over some dia- 
monds, made some excuse, but did not suc- 
ceed in getting away with any stones. 

Jewelers are again warned to be on the 
lookout for this man, whose photograph and 
description appeared in the Oct. 11 issue of 
THe JEWELERS’ CIRCULAR. 








The B. B. Wright Co., Coshocton, O., 
is the name of a new concern which has en- 
gaged in the wholesale field. 
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522 FIFTH AVE., NEW YORK 
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GEM BRILLIANTS FANCY SHAPED DIAMONDS 
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DRIVES BANDITS AWAY 





Veteran Philadelphia Jeweler Fights Four 
Young Desperadoes and Frightens 
Them from His Store 
PHILADELPHIA, Pa., Oct. 14—Four armed 
bandits who attempted to rob the jewelry 
store of George C. Child & Son at 5022 
Morris St., Germantown, last night, were 
routed by Mr. Child, the proprietor of the 
store. Mr. Child, who is 71 years old, re- 
cently started the store on Morris St., hav- 
ing been in business for many years at 105 
S. 9th St., in the Continental Hotel build- 
ing, which is now being torn down. The 

frm has been established 114 years. 

While the aged man fought off the bandits 
with his bare fists, his daughter, Dr. Doro- 
thy Child, former chief of the Child Wel- 
fare Division of the State Department of 
Health, shoved away the pistol one of the 
bandits was pressing against her side and 
ran to the telephone to summon police. 

In the fight Mr. Child was struck over 
the head with the butt of a revolver and 
blood flowed down his forehead while he 
continued his attack that finally caused the 
men to flee. 

Dr. Dorothy Child, today, at her home at 
5023 McKean Ave., told of the attempted 
robbery of her father’s store and how the 
aged man had driven the bandits off. 

“When the four men, all of them young, 
came into the store,” she said, “father was 
behind the counter and I was sitting a few 
feet away. It was nearly 6 o’clock and so 
dark we couldn’t see them very well and 
they had their caps pulled down to hide 
their faces. 

“One of the men advanced to the counter 
and pointing a pistol in a gruff voice called 
to father to ‘put ’em up.’ 

“That was a new word to my father and 
he laughed, but I sensed the danger and 
started to get up. One of the men pushed 
a pistol in my side and told me to keep still. 
The first bandit repeated his demand to 
father, but instead of putting his hands up, 
dad leaned over the counter and punched the 
man in the face. That made him wild and 
he hit dad on the head with the butt of his 
revolver. Father didn’t get the full force 
of the blow, however, and ran from behind 
the counter. Then I screamed. I was 
_ and I guess I yelled good and 
oud. 


“The fellow who was guarding me grabbed 


at me, but I shoved aside his pistol, ran to 
the telephone and screamed into it. I was 
so excited I knocked the instrument over. 
In the meantime dad was punching away at 
the four men, who seemed to have been taken 
by surprise. 

“I guess the fact that an old man had so 
much strength fooled them and they seemed 
powerless, although they did hit him again 
with their guns. 

“The whole thing didn’t last more than 
three minutes, but it seemed an hour to me. 
My father certainly was courageous and we 
are proud to think a man of his age could 
single-handed chase away four husky young 
men, all armed with pistols. 

“Dad is modest about it and doesn’t seem 
to think it was unusual to tackle such odds. 
But I have just bought a new automatic 
which will be ready for any bandits in the 
future.” 

The aged jeweler’s wounds were dressed 
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by Dr. Child and he was apparently none 
the worse for the encounter today. 








Window Smasher Gets Eight Diamond Rings 
and Three Bar Pins from Philadelphia 
Jewelry Store and Escapes 


PHILADELPHIA, Pa. Oct. 14—A_ negro 
bandit smashed the show window in the 
jewelry store of Francis X. Lieberman, 501 
Rising Sun Ave., last night, grabbed a tray 
of diamond rings and barpins and made his 
escape. The bandit used two padded bricks 
to smash the window. He got away with 
eight diamond rings and three diamond bar- 
pins. 

When the window was smashed Mr. Lie- 
berman ran to the front of the store just in 
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91 
SENT TO PRISON 





_ Robert A. Daneman Must Serve Two Years 


in Sing Sing for Larceny of Jewelry 
and Precious Stones 


After pleading guilty to a charge of 
grand larceny, Robert A. Daneman was 
sentenced recently by Judge Koenig in the 
Court of Special Sessions, New York, to 
serve two years in Sing Sing prison. The 
specific charge against Daneman was that 
he stole about $11,174 worth of jewelry and 
precious stones in 1920 from C. C. Rosen- 
berg, a jeweler at 170 Broadway, New York. 

It is claimed that in October, 1920, Dane- 
man walked into Mr. Rosenberg’s place of 
business and stating that he represented a 





ROBERT A, DANEMAN SENT TO PRISON FOR TWO YEARS 


time to see the bandit running down Rising 
Sun Ave. Mr. Lieberman then gave chase 
as far as Pike St. At that point the bandit 
entered a waiting automobile and continued 
in the direction of the Roosevelt Blvd. Just 
at that time a motorcycle policeman, Birk- 
head, passed on his cycle with a district de- 
tective, Winning, riding in the sidecar. 
Hastily Mr. Lieberman explained the situa- 
tion to the policemen and they took up the 
chase. At the Roosevelt Blvd. and 2nd St. 
the officers were about to overtake the 
bandits’ automobile when a park guard 
stepped into the middle of the street and 
held them up because they had no tail light 
on the motorcycle. They were delayed sev- 
eral minutes arguing with the guard and in 
the meantime the bandit had disappeared. 








Market Prices for Silver Bars 
The following are the quotations for sil- 
ver bars in London and New York as re- 
ported for the past week: 


Domestic 

Selling Price Silver, 

London U.S. Gov't Standard 

Date. , Ollicial. Assay Bars. Price. 
Octcher 10..... 35% 71% 994% 
October 11..... 3443 71% 99% 

October 12...... 34% Holiday Holiday 
October 13..... 34% 70% 99% 
October 14..... 34% 70% 99% 
Octcher 16..... 3475 69% 99% 








A. M. Freudberg has opened a new jewel- 
ry store at 735 12th St. N. W., Washing- 
ton, D. C. He was formerly located at 1507 
H St. N. E. for about 10 years. 


large jewelry concern of Cincinnati, O., 
asked to be shown some merchandise. The 
prisoner, it is alleged, made his selections 
and in payment for the $11,184 worth of 
merchandise which he took, gave notes, 
signing the name of the concern which he 
claimed to represent. Later, Mr. Rosenberg 
learned that the man was a swindler and im- 
mediately put a detective on his trail, 


After some time, Daneman was picked up 
at Butte, Mont., and was brought back to 
Cincinnati, O., where he was convicted of 
a charge in that city and sentenced to two 
years in prison. Upon the expiration of his 
term, several weeks ago, a New York po- 
liceman was sent to Cincinnati, and Dane- 
man was re-arrested and brought back to 
the metropolis to face the Rosenberg charge. 
The indictment upon which Daneman was 
extradited to New York was filed on March 
5, 1920, and charged him with grand larceny 
in the first degree. When the prisoner was 
brought to the metropolis he pleaded not 
guilty to the charge but later changed his 
plea and entered one of guilty. Several 
days ago Daneman was brought before 
Judge Koenig in the Court of Special Ses- 
sions, at which time he was sentenced to 
serve two years in the penitentiary. 

Daneman gave his birthplace as the 
United States and is 25 years old. 

The prisoner has a criminal record which 
shows that in 1917 he was convicted at 
Frankfort, Ky., on a charge of receiving 
money under false pretenses and was sent 
to jail for two years. He was also con- 
victed at Columbus, O., in 1920 and sent 
to prison on a charge of grand larceny. 
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Artificial Pearl Necklaces 


a superior reproduction 


direct from France 


GATTLE & HUNTER 


576 Fifth Ave., at 47th St., New York 
Telephone Bryant 7085 


Importers of Pearls, Diamonds and Other Precious Stones 
































FREDERICK W. RAUCH 
522 Fifth Ave. New York 


Pearl NecKlaces 


created by an expert in the perfect blending ot 
color and graduation of size 














Pearl Ropes Loose Pearls for Additions 
Fancy Cut Diamonds and Precious Stones 




















PEARL TASSEL EFFECTS | 


Seed Pearl Bracelets and Pearl Sautoirs 


ORIENTAL PEARL NECKLACES 
From $25.00 Up | 


SEED PEARL NECKLACES 


The most complete line of above on the market 


CROSSMAN COMPANY 


3 Maiden Lane New York 
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A GOLDEN ANNIVERSARY 





Associates of William D. Reeder, Secretary 
of Enos Richardson & Co., New York, 
Honor Him at Testimonial 

Dinner 


William D. Reeder, secretary of Enos 
Richardson & Co. New York, was the 
guest of honor at a testimonial dinner in 
the Colonial Room at the Hotel McAIpin 
last Saturday evening. The dinner was 
tendered by his business associates in the 
concern as an expression of esteem and as 
marking his active connection of 50 years 
with the company. To have passed half a 
century in association with one jewelry con- 
cern is a record that is seldom equaled and 
at the dinner Mr. Reeder was given evidence 





WILLIAM D. REEDER, WHO WAS HONORED BY 
ASSOCIATES 


of the high regard in which he is held by 
his associates in the trade. 

A fine menu was followed by impromptu 
speeches in which Mr. Reeder’s friends ex- 
pressed their kindly regard for him. Ed- 
ward Earl, vice-president of the concern, 
acted as toastmaster. In addition to calling 
for short speeches, Toastmaster Earl read a 
number of telegrams from jewelry concerns 
congratulating Mr. Reeder on the event. 

Mrs. Frank H. Richardson, president of 
the company, sent Mr. Reeder a letter of 
congratulation and a purse of $1,000 in 
gold as a token of her appreciation of his 
services and as a reminder of the golden an- 
niversary. The associates of Mr. Reeder in 
the concern presented him with a fitted 
traveling bag and Mrs. Reeder with a 
leather hand-bag. 

Mr. Reeder first came with the jewelry 
company as an office boy. ‘For a time he 
was a salesman on the road and later office 
Manager. When the business was_ incor- 
porated in 1907 he was chosen as secretary. 

Those who participated in the event were: 
Mr. and Mrs. William D. Reeder (secre- 
tary); Edward Earl (vice-president) ; Mr. 
and Mrs. George V. Tucker (treasurer) : 
Edward B. Aignier, Mrs. Albert Krementz, 
William D. Harber, Miss M. V. Carey. Mr. 
and Mrs. Fred A. Keller, Allen G. Stud- 
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well, Mr. and Mrs. J. E. Dejonge, W. Lester 
Tepe, Mr. and Mrs, Harold G, Elliott, Mr. 
and Mrs. Charles J. Straehle, Edwin V. 
Eckert, Miss M. P. Eckert, Miss Viola K. 
Kaeding, Mrs. A. C. Dixon, Mr. and Mrs. 
George W. Schaefer, Lewis T. Cass. 








GEM IMPORTS GROWING 





Import of Rough and Cut Diamonds During 
July Aggregated $4,627,540 


The figures giving the value of the dia- 
monds imported into this country during 
July have just been made public by the 
Department of Commerce and show the 
total to be $4,627,540 of which $1,079,646 
was the value of the rough imported and 
$3,548,494 the value of the stones cut but 
not set. 

The statistics show the bulk of the rough 
to have been received from England which 
is credited with shipments of $988,206, 
while Belgium sent rough to the value of 
$19,182, and Netherlands, to the value of 
$65,119. Strange, it is to say, Bolivia is 
credited with sending rough to the value 
of $4,084, while Brazilian rough amounted 
to $3,055. 

The largest amount of cut stones evi- 
dently came from Antwerp, as shipments 
from Belgium amounted to $1,913,727, while 
shipments from the Netherlands are given 
as $1,363,263. In addition there was received, 
cut stones to the value of $189,932 from 
England and $64,258 from France. Austria 
sent a small shipment of $718, and Germany 
one of $362. 








Schedules in Bankruptcy of Bernard Gertler, 
New York, Show Liabilities of $48,747 
and Nominal Assets of $60,086 

Schedules in bankruptcy were filed in the 
United States District Court, New York, on 
Monday, Oct. 9, by Bernard Gertler, retail 
jeweler, 2587 Broadway, Manhattan. These 
schedules list the liabilities at $48,747, which 
amount constitutes unsecured claims, while 
the assets are placed at $60,086 and consist 
of real estate, $18,000; stock in trade, $29,- 
000; carriages and other vehicles, $300; ma- 
chinery, tools, etc., $12,000; debts due on 
open accounts, $351; unliquidated claims, 
$425, and property in reversion, remainder 
and trust, $10. Involuntary bankruptcy pro- 
ceedings were instituted against Mr. Gertler 
on Sept. 12, last. 

Among the largest unsecured creditors 
are: Adler & Heine, $441; American Can 
Co., $182; C. Cotter & Son, $108; George J. 
Doehrman, $253; Henry Davidson, $332; 
Gorham & Co., $110; Goldsmith Bros., $786; 
Sig. Hirschberg, $1,511; International Silver 
Co., $11,540; Charles Keller, $106; Fred 
Kaufman, $614; Krementz & Co., $204; 
Jacques Kreisler, $415; Korones Bros., 
$1,189; Kreisler & Novick, $118; Lehman 
Bros., $344; Leviton, Crawford Co., $134; 
Miller & Rick, $219; R. L. Nadler, $553; 
Olendorf & Co., $641; Owners Tenant & 
Electric Co., $446; Omega Watch Co., $748; 
Henry E. Oppenheimer, $1,624; Richelue & 
Co., $341; Roy Mae & Co., $112; Klasko 
Finance Corp., $210; Devere Realty Co., 
$300; Harry Schwartz, $184; Solow & Ep- 
stein, $313; Straus & Co., $931; Strobel & 
Crane, $248: Star Jewelry Co., $144; Joseph 
Schwertzer, $428; M. J. Schuster, $369; 
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Untermeyer & Robbins, $184; W. & P. 
Jewelry Co., $200; Wolfsheim & Sachs, 
$191; J. R. Wood & Sons, $408; Yokelson 
& Cooper, $657; Landau Bros., $300; M. 
Gruenman, $300; Frank N. Whiting & Co., 
$400; Max Koenig, $6,351; Mt. Vernon 
Bank, $6,000; Laubheim Bros., $895; H. 
Baum, $1,200; Joseph Riskin, $385; Mr. 
Sachs, $465; Wahl Co., $100; Frieda Gertler, 
$1,650; Reich & Rottenberg, $532; Mrs. Syd- 
ney Burg, $500; Morris Krashnicker, $600, 
and Samuel Krashnicker, $200. 


= 
— 


$500 IN PRIZES AWARDED 











Judges Pick Winners Among the Jewelers’ 
Clerks who Submitted Best Ideas 


The judges in the silver selling contest 
which closed Sept. 1, have announced the 
awards. The International Silver Co., Meri- 
den, Conn., offered $500 in prizes for the 
best ideas for the promotion of the sale of 
solid silver. This contest was open only to 
retail store salesmen and saleswomen. Re- 
plies were received from every section of 
the country and a number of novel sugges- 
tions were given. It showed that the retail 
jewelers and their salespeople were inter- 
ested in the subject and that they had vari- 
ous ways of pushing the sales of silver, most 
of which should result in bigger sales for 
the jeweler. 

There were so many replies received and 
so many different ideas submitted that it was 
rather a difficult task to select the winners, 
but after a most careful reading and ex- 
amination and analysis, the judges finally 
decided to award the first prize of $200 to 
Beatrice de Montigny, 95 Main St., Nashua, 
N. H.; the second prize of $100 to Jean 
Hunt Holmes, with H. J. Pippitt, 91 Pike 
St., Port Jervis, N. Y.; the third prize of 
$50 to C. M. Hay, Coshocton, Ohio. 

Prizes of $10 each to the following 15 
contestants: John E. Gover, East Setauket, 
L. I.; E. J. Callery, 797 Farmington Ave., 
W. Hartford, Conn.; E. G. Eroe, Bowler & 
Burdick Co., Cleveland, O.; Miss Alice 
Rector, care Will H. Beck Co., Sioux: City, 
Ia.; John M. Brown, care Evans & Sons, 
Inc., 206 Genesee St., Utica, N. Y.; Evelynne 
Bentley, Bentley Jewelry Store, Sheridan, 
Wyo.; Ed. C. Mechler, T. F. Mechler & 
Son, Marshfield, Wis.; William O’Connell, 
Wood Abbott Co., 135 Central St., Lowell, 
Mass.; George W. Saunders, Smith Pat- 
terson Co., 52 Summer St., Boston, Mass.; 
E. Meredith, The Plumb Jewelry Store, 
Des Moines, Ia.; Frank R. Fitch, 1504 
Washington Blvd., Detroit, Mich.; Curtis 
W. Young, Kirkpatrick Jewelry Co., Felix 
and 8th St., St. Joseph, Mo.; H. L. Coles, 
C. H.’ Coles & Sons, Gainesville, Fla.; Ber- 
trand M. Holmes, 1254 Griswold St., De- 
troit, Mich.; Roy B. Taft, care J. C. Herk- 
ner, 114 Monroe Ave., Grand Rapids, Mich. 

It is planned by the International Silver 
Co. to publish the prize winning suggestions 
in booklet form, which retail jewelers will 
find it profitable to read, to acquire new 
ideas on the subject of selling and promoting 
the sale of silver. 








The S. I. Reymond Co., Ltd., Baton 
Rouge, La., is now owned by S. I. Reymond 
and is conducted under the style of “Rey- 
mond’s.” 
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STAR 
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LL SIZES 
| SEAL CUT and SQUARE CUT RUBIES 
CALIBRE Upward to S carats for single stone rings. ALSO 
 eedeamimamieaiiaat, Fancy Cut Diamonds 


SPECIALIST in SAPPHIRES and IMPORTER and CUTTER of PRECIOUS STONES 


HENRY GREEN 


527 Fifth Avenue New York 





















Louis Pressel @ Ledeberg, Inc. 


Importers and Cutters of Diamonds 





35 Maiden Lane, New York City 


Our Mr. Louis Pressel has returned from our 
European cutting works withan assorted stock 
of all sizes and qualities. 
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The Tax Fight Goes On 





State Chairmen Now Have Work Well Organized and Excellent Results 
Are Being Reported—Every Jeweler Must Help 
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Marion, Ind., Oct. 14—Too much impor- 
tance cannot be attached to the part played 
by the individual jeweler in the campaign 
for the elimination of the excise tax which 
is now being conducted by the Special Ex- 
cise Tax Elimination Committee of the 
American National Retail Jewelers’ Associ- 
ation. The national committee has outlined 
a program of procedure to be used uni- 
formly throughout the country, the various 
State chairmen are vigorously carrying out 
the program, and it is now up to the indi- 
vidual jeweler to do his part. 

It has been fully demonstrated that one 
constituent, a voter in his own district, 
means more to the candidate than the 
strongest committee that may be sent to 
Washington. This voter, his family and 
friends, may actually determine whether the 
candidate will attain the office he desires, 
and as a consequence will be able to present 
the unjustness of the present tax laws to 
the candidate in a personal way that is bound 
to be more effective than the same plea pre- 
sented by a large committee in some other 
State. 

Again, a State chairman may not have 
the desired response from a candidate re- 
siding in his State but not in his district. It 
is then the duty of the individual to step 
forth, accept the job of obtaining answers 
from his own candidates, who may be his 
own personal friends, as his contribution to 
this work. It is the duty of every jeweler 
in the United States to know exactly where 
the candidates in his own district stand. He 
should be interested enough to write to his 
own State chairman, get this information, 
offer assistance in his district, then. when 
he knows exactly whom to ‘vote for, start a 
campaign in his own community to elect the 
candidate who is pledged for equal taxation. 

As has been previously stated, this fight 
is the jeweler’s own fight, a veritable up- 
rising among the trade, a demand for equal- 
ity with other business and equal considera- 
tion in our application of taxation. To carry 
this message to the jeweler, to urge him to 
assume his part of the burden, the circular 
shown on this page has been sent through- 
out the United States from the office of 


the National Committee, which forcibly 
brings out the individual’s part in this 
work, 


Kansas City’s Live Chairman Gets Favorable 
Responses from Both Nominees for 
Congress, but Senators Have 

Not Yet Answered 


Kansas City, Mo.—Kansas City “hopped 
‘o it’ in the matter of the tax campaign, and 
results are already apparent. The two can- 
didates for Congress from this district are on 
record—and as favorable to the repeal of 
the discriminatory taxes. 

Charles P. (“Tod”) Woodbury, of the 
Cady & Olmstead Jewelry Co., who had been 
appointed chairman of the committee in this 
district, is noted for his vigor and for his 
accomplishments with any task committed to 


him. And he didn’t let any grass grow un- 
der his feet in this instance. He set the ball 
rolling first, with questions to the two can- 
didates for Congress, and secured quick re- 
sponses. Edgar C. Ellis, present Congress- 








Jewelers of the United States 


You have been told of the great ign for the of the war 
excise tax, for the equalization of taxation, for the placing of our industry on a 
par with other industries. You have been informed of the appointing of the 
SPECIAL EXCISE TAX ELIMINATION COMMITTEE at the National Con- 
vention at Cincinnati by the American National Retail Jewelers’ Association. 
You have been informed of the nation wide campaign in progress, the object 
of the campaign and the plan being pursued, through the trade papers, letters 
from the National Committee, Circulars from the Committee, letters from yout 
National and State officers, and now let us crack the shell and get to the real 
meat of the nut! 

JUST WHAT PART ARE YOU TO PLAY IN THIS IMMENSE CAMPAIGN? 

Let us review for a moment the general plan being pursued in all states in 
the Union. 

In 1918, the excise tax was imposed upon our industry and a few selected 
others, on the basis that our goods were luxuries, to be taxed as such. Believ- 
ing, with the passing of the emergency that the tax would be equalized, we ac- 
cepted this additional burden without murmur. Last year we saw many of the 
industries carrying a like tax, placed from the luxury to the necessity class. We 
saw the tax retained on our goods and removed from far less essential wares. 
Today we find our industry and a very few others bearing the entire bur- 
den of this discriminatory taxation. It is unjust, it is unfair and it is resented 
by every individual in our great industry. We have never protested against 
this discrimination in an organized way until the present time. Today a pro- 
test is sent out from border to border, from coast to coast, a clarion call to ev- 
ery individual who believes in equal rights to all, and is opposed to tlass legisla- 
tion of any kind, to stand on his feet, assert his Americanism and demand the 
rights due him equally with every other industry and individual in this great 
country 

THIS IS NOW BEING DONE IN EVERY STATE IN THE NATIONAL 
ASSOCIATION! 

Four questions are being submitted to every candidate for Congress and 
the Senate. Before election it is vitally necessary for every jeweler, auto deal 
er, dealers in accessories, and other similarly taxed industries, their depend 
ents and friends, to know exactly the attitude assumed by the candidates to 
ward equal taxation for all business. The candidate who admits that he w 
serve one industry and not another, who will serve one individual in his com 
munity which he will represent and not another, is not fit to become a member 
of our legislative body. The candidate who is asking for a seat in Congress o1 
the Senate, who pledges equal representation for all and equal rights for all 
SHOULD BE ELECTED 

THESE FOUR QUESTIONS HAVE BEEN SUBMITTED 

1. Do you believe all legitimate business should be treated alike ir 

times of peace? 

2. Do you believe that it is American in principle to tax one business 

on its sales, while other business is not so taxed? 

3. If you are elected to the Senate (or House) will you make every ef 

fort to secure equal taxation for all business through the prompt 
repeal of all war excises on business? 

4. If the Government requirements make it necessary to place a le 

on the sales of business, will you vote to place that levy on all bust 
ness alike, without any discrimination whatsoever? 
WILL YOU VOTE FOR A MAN TO REPRESENT YOU? OR WILL YOU CON 
TINUE TO VOTE A PARTY TICKET? 

















Every state in the American Retail Jewelers’ Association ts enthusiastic 
ally working on this plan. Every state is directly in charge of a state chairman 
The chairmen are listed below, WRITE TO YOUR CHAIRMAN TODAY, learn 


who will fairly represent you in your district, then WORK FOR HIM, VOTE 
FOR HIM, ELECT HIM. See every jeweler in your community, see every auto 
dealer, dealer in accessories, garage operator, service station manager, tive re 
pair shop, candy dealer, every one who is affected by this diseriminatory tax 
Urge them to use their influence among their employes, families, friends, to 
elect the man in favor of equal rights for all 

THE SUCCESS OF THIS PLAN DEPENDS ABSOLUTELY ON THE INDI 
VIDUAL VOTER AND THE ASSISTANCE HE RENDERS HIS STATE 

CHAIRMAN 
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JEWELERS OF THE UNITED STATES 

These state chairmen are working hard for you, devoting days of toil and 
nights of thought as to the most efficient way to carry out this plan in your 
state. Will you appreciate the results that are bound to come from this work 
enough to offer your mite of labor to this cause? Does this‘mean enough to 
you, that you will say, “This is being done for me, for my business, for the ultr 
mate good of my profession, | will also do my share?” Are you going to pick 

tt 


up the standard and carry it forward in your district or will you say, “let the 
other fellow do it, it is no affair of mine.” 

Now, men of the great jewelry industry, help your chairman obtain ans 
wers from your candidates, then go actively in the tight to elect only those who 
will accord you fair treatment in the levying of our necessary taxation 


Special Excise Tax Elimination Committee 


RALPH ROESSLER, Chairman, Marion, Indiana. 











man, had already displayed his position, so 
that his answer that he would not only vote 
but work hard for repeal of the unjust dis- 
criminatory taxes was expected, though not 
the less welcome and appreciated because it 
was almost a foregone conclusion. Henry 
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Jost, the other candidate, was equally cor- 
dial and explicit, leaving no doubt as to his 
attitude and purpose. 

The two candidates for Senator have been 
campaigning in the State, and, perhaps ex- 
cusably, have not given explicit responses. 
They have acknowledged receipt of com- 
munications. 

But Mr. Woodbury is not resting content 
with generalities and courteous promises of 
consideration. He is keeping after the sena- 
torial candidates, and will keep after them 
until they are on record definitely. Maybe 
he will keep after one of them even when 
the definite answers come, depending on 
their tenor. 

Mr. Woodbury appeared before the whole- 
salers in their Fall meeting, Oct. 10, and 
quickly secured their full co-operation. He 
had already made the arrangements, previ- 
ously reported, for sending of questionnaires 
from each house to the senatorial candidates, 
and received promises from the jobbers of 
whatever further assistance they could 
render. 

“As soon as the senatorial candidates have 
had a real opportunity to respond to the 
questionnaires,” said Mr. Woodbury, “we 
will make further plans. If neither re- 
sponds, we will have a general meeting of 
jewelers and other merchants, and all inter- 
ested in the tax matter, to demonstrate the 
depth of the feeling on the subject of dis- 
criminatory taxation. And if only one in- 
dicates a clear purpose concerning the sub- 
ject, we will organize for an aggressive 
campaign.” 

Mr. Woodbury intimated that the work of 
his committee would not stop with securing 
of statements; the statements, unless all 
were favorable, would be merely the basis 
for later procedure. And he also felt it 
necessary to make plain now that any prom- 
ises made in this campaign would be closely 
followed up later. 

If a general meeting is called, the oppor- 
tunity will be provided for educational work 
on merchants, and also on the public, re- 
garding the injustice and uneconomic nature 
of the discriminatory taxes. 





Illinois Retail Jewelers Tax Committee Get- 
ting Good Results 


Cuicaco, Oct. 14.—The fourth letter to 
Congressional candidates who have not had 
the courtesy to reply to previous communi- 
cations regarding the repeal of the unfair 
5 per cent excise tax on jewelry was mailed 
yesterday from the office of Secretary Lavy, 
of the Illinois Retail Jewelers’ Association, 

A big majority of the Illinois candidates 
have responded most favorably. It appears 
that those candidates who are seeking re- 
election,: and who are responsible for the 
unjust tax still being enforced, are the ones 
who fail to respond, or who are evasive. 
The Democratic candidates seem more fair 
to our appeal. 

Newspapers are kindly asked to give 
publicity. On Oct. 18th a complete report 
of how the 76 candidates stand will be 
issued. 

The slogan is: “The 5 per cent Luxury 
Tax includes a tax on the wedding rings of 
every couple and on many articles necessary 
to set up a household, while our recent 
Harding Republican 67th Congress saw fit 
to remove the tax on jazz musical instru- 
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Offer just what every Manufacturing Jeweler seeks— 


SMALL, FANCY SHAPED STONES 


FOR DECORATIVE PURPOSES 


Square Oval Keystone 
. Circular Triangular Oblong 
Diamond Shaped 
This is a splendid opportunity to secure all the above, together with other 


and unusual shapes for manufacturing purposes. 











Importers and Dealers in Precious and Imitation Stones j 
New York, 70 West 40th Street q 


Paris, 32 Rue Beaurepaire Gablonz, a/N., 16 Steingasse Providence, 63 Washington St. s 
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SOSTERVARY?, Australian Sapphires 


(* as ~ For Bracelets and Rings cut to order 


CALIBRE CUTTING A SPECIALTY 


ESPOSITER, VARNI CO.,, inc. 


Lapidaries and Importers of Precious Stones 


15 Maiden Lane New York 
Stephen Varni, Pres. Harry F. Garofalo, Vice-Pres. 














A. & S$. ESPOSITER 

33-35 West 46th Street EXP ERT LAPIDARIES 
NEW YORK We are always in the market for fine rough 

"- Tele. Bryant 4787 gem material. 
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ments on the ground that they were 
‘necessities’ of life.” (See the joke?) 

In all districts the candidates replied as 
follows: | 5 

Democratic: 17 reply satisfactory; one 
reply fair, wrote again; seven reply evasive, 
wrote again; eight no answer, wrote fourth 
letter. : 

Republican : nine reply satisfactory ; two 
reply fair, wrote again; three reply evasive, 
wrote again; eleven no answer, wrote 
fourth letter ; three reply very unsatisfactory. 

The following candidates at large have 
answered as stated below: 

Democratic: Albert, (satisfactory) ; Gor- 
man, (satisfactory); Murphy, (satisfac- 
tory). ; 

Republican: Huck, (satisfactory) ; Rath- 
bone, (fair and evasive) ; Yates, (completely 
ignores us). 

Following is a copy of the fourth letter 
sent out by Secretary Lavy: 


October 14, 1922. 
“My dear Congressman : 

“We have addressed several letters to 
you. One on Sept. 22, one on Sept. 29 and 
one on October 6th. With each letter we 
enclosed a self-addressed envelope. We have 
not had the courtesy of a reply, and we 
are sorely disappointed. 

“When your name was mentioned in a 
meeting of the jewelers of. your District, 
some friends of yours stated that there was 
some mistake, as you were a fair-minded 
and courteous gentleman, and the secretary 
was advised to write you the fourth letter, 
as it was stated you would surely respond. 

“We have received very favorable replies 
from a big majority of the candidates and 
consequently we do not think we have 
overstepped propriety when we seek your 
opinion on a question of vital importance to 
our trade. A majority of the candidates 
by their very answers admitted the fairness 
of our campaign. 

“We are not politicians. We are plain, 
honest business men putting up a fight to 
have discriminatory legislation against our 
trade repealed. Surely there is nothing in 
that but what is right and just. The fur 
industries, the drug interests and others were 
able to get favorable ear at Washington 
solely because they were organized. We 
believe we will succeed also, because we 
have a complete and thorough organization. 
We do not believe that any candidate 
should refuse his honest opinion on a subject 
that is of such vital interest to us. 


“We address you for the last time, hoping 
that some unforeseen cause has delayed your 
teply. We are preparing our News Letter 
to the 1,800 jewelers, their employes and 
Persons connected with trades affected 
similarily as our own. We would like to 
say a favorable word for you. Won't you 
let us do it? 

“Surely the courtesy of a reply is due us 
for our persistent patience. You can either 
turn us down or reply as you see fit. We 
hope for your answer by October 18th on 
which date our News Letter will be sent 
out. We enclose another stamped envelope 
for reply. 

“Very sincerely yours, 
ILLINOIS RETAIL JEWELERS’ AS- 

SOCIATION, 


, Secretary.” 
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Fight Against Tax Continues in New York 
State 


Syracuse, N. Y., Oct. 14.—The apparent 
results of the war tax elimination drive in 
this State-are very encouraging. After hav- 
ing held meetings, in company with Walter 
H. Mellor, field secretary of the national 
organization, in Buffalo, Jamestown, Bing- 
hamton, Rochester, Syracuse, and Utica, 
President Clark reports a great deal of 
interest manifested in the drive, as well as 
in all association work. It would seem that 
the interest of the jeweler in his own associa- 
tion is greater than ever before in New York 
State. Already 68 new applications for 
membership have been received and the 
campaign continues on through Albany, 
Poughkeepsie, White Plains, and then into 
Greater New York. 

Letters are pouring into the office of 
President Clark from all sections of the 
State. Many are writing letters of com- 
mendation to those candidates who have 
answered favorably. To those who have 
not answered favorably they are writing 
letters urging their co-operation in the drive. 
All of this helps to stimulate association 
interest; and the activities tend to make the 
retail jeweler more familiar with what has 
been accomplished to improve conditions in 
jewelry business. 

President Clark and Field Secretary 
Mellor have met with the most hearty co- 
operation in all localities. 

Concrete results of the drive in New 
York State to date are as follows: The 
congressional questionnaire has been sent to 
93 congressional candidates in the 43 districts 
of the State. We have received replies to 
43 of these, only two of which are unfavor- 
able. The majority of the candidates who 
replied expressed themselves in no uncertain 
terms as in favor of a repeal of the war 
excise tax on jewelry. 








TAX FIGHT IN METROPOLIS 





War Tax Elimination Committee of Greater 
New York Plans Trade Dinner 
for October 24 


For the purpose of discussing the subject 
of obnoxious taxes in the jewelry trade and 
to listen to the views of senatorial and con- 
gressional candidates on this important mat- 
ter, the War Tax Elimination Committee 


. of the Jewelers of Greater New York has 


arranged for a trade dinner-meeting to take 
place on Tuesday evening, Oct. 24, at 
Healy’s, 66th St. and Columbus Ave., near 
Broadway. The campaign launched in New 
York a few weeks ago is now in full swing 
and the general trade gathering, it is ex- 
pected, will give it added impetus and at the 
same time serve as an opportunity for the 
trade to meet some of its senatorial and con- 
gressional candidates in Greater New York. 

The committee in charge has selected 
Harry C. Larter as toastmaster for the oc- 
casion and has also invited the following to 
address the jewelers: M. D. Rothschild, 
chairman of the Jewelers’ Revenue War Tax 
Committee; Senator William M. Calder, 
Republican nominee for re-election, and Dr. 
Royal S. Copeland, Democratic nominee for 
the same office. Congressional candidates 
from many of the districts of Greater New 
York, together with officers of the State and 
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local jewelry organizations, have also been 
invited to attend and speak at the meeting. 

As only 500 covers will be provided for at 
the dinner, jewelers are urged to send in 
their requests for reservations, accompanied , 
by $2 for each reservation, to Secretary 
Laurence Gardner, 15 Park Row. All reser- 
vations must be made on or before next 
Saturday, Oct. 21. This gathering is being 
sponsored by the Jewelers’ War Revenue 
lax Committee, American National Retail 
Jewelers’ Association and the New York 
State Retail Jewelers’ Association, 

As stated in last week’s issue of THE 
JEWELERS’ CIRCULAR, letters have gone for- 
ward to retailers calling their attention to 
the campaign while the 69 congressional can- 
didates and the several holdover congress- 
men have been canvassed by the committee 
with the result that by the time this paper 
goes to press, almost 50 per cent of the 
candidates have been heard from. A large 
percentage of these replies have been favor- 
able and those who have answered otherwise 
will be besieged with letters from their con- 
stituents. 

At the present time the retailers are re- 
ceiving an interesting and valuable letter 
containing a list of the congressional can- 
didates and the districts in which they are 
located. The letter is really in the form of 
a folder and on several of the pages appear 
maps showing the location of the various 
districts and the streets by which they are 
bounded. One map shows the congressional 
districts of New York, another of Brooklyn 
(Kings County), another of Queens, and the 
fourth of the Bronx. 

The letter urges all jewelers in Greater 
New York to find both their home and 
business congressional districts on the maps 
shown, then pick out the candidates up for 
election in their respective districts and after 
all these facts have been learned, address 
personal letters to everyone of the candidates 
in the two districts on the tax question. 
The committee also suggests that the jeweler 
tell the candidate that the present war ex- 
cise tax upon the sales of jewelry and other 
articles is unfair, especially in peace times; 
that, if he is elected to office, you want him 
to make every effort to secure equal tax- 
ation for all business by the repeal of all 
war excises; that, if it is necessary for the 
Government to place a tax on sales, you 
want him to see that all businesses are 
treated alike, without discrimination. Urge 
him to answer the questionnaire issued by 
the committee and mail it at once to Sec- 
retary Laurence Gardner, 15 Park Row. 

On Tuesday evening, Oct. 10, another 
meeting of the War Tax Elimination Com- 
mittee of the Jewelers of Greater New 
York took place in the Nimrod Room at 
the Hotel Astor. This gathering was at- 
tended by Victor Lambert, chairman; Wil- 
liam McDougall, treasurer; Laurence Gard- 
ner, secretary; Albert Kohn, Alfred Mor- 
rell, T. Edgar Willson, M. L. Korsunsky 
and Hugo Falkenstein. The committee had 
as its guests at the dinner, M. D. Rothschild 
and Harry C. Larter. 

During the evening, the committee re- 
viewed its plans and Secretary Gardner 
reported that he had already received 
pledges from more than 20 candidates who 
answered to the questionnaires favorably. 
A few unfavorable replies have also been 
received from candidates and the secretary 
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It is impossible to cut an Aquamarine thin 
and retain its BRILLIANCY. 


Lacking BRILLIANCY an Aquamarine has The Jewelers’ Circular 
absolutely no merit. Publishing Company 
Hence, an Aquamarine cut too thin is prac- 11 John Street Now Yeuk 
tically unsalable, and therefore expensive at any 
price. 


American Gem & Pearl Company 


6 West 48th Street, NEW YORK 


LONDON PARIS 
26 Holborn Viaduct ' 44 Rue Lafayette 











AR EGINALD FARR 
NY Destugner to the trade 
of Gold and Silver 
ware:Clocks-Bronze 
tablets-Ornamental 
metalwork-Jewelry 


| K . f E . I H etc 
E E 7 West 42nd Street New York City 
ormerly with Tiffany and Company <~ 


STONES 


We fill mail orders promptly. Advise 
us of your needs in the stone line, precious 
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Genuine (now scarce and 
high), Deer Teeth (small), 
Imitation Elk Teeth. Each la- 
beled correctly, on Memo. 


Novel, unique Rings, Brooches, etc. 
14 K. solid gold, grapevine design, 
beautifully made and very _ taking. 
Made in the t “Gold Belt” of 
the Black Hills, So. Dakota. Sell 
well everywhere. , 

Synthetic Rubies and Sapphires, 
Aquamarines, Garnets, ‘ourma- 
lines, T es, Amethysts, etc., 
all faceted, all the leading Cabo- 
chon, cut semi-precious Stones. 

















and imitation. Stone seal engraving, en- 
Wholesale—Mamo to poe as crusting, pee lapidary work, and at prices 
Le arene surprisingly low. 
gee cut — mtd 7 W. Stilwell 
neatly Deer eet ook 
when mounted. Importer, Deadwood, So. Dakota Kroner, Hyman & (0., lnc. 
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No. 51 Maiden Lane, New York 
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2 West 47th Street, New York City EARRING. STONES 
ONYX and AMBER BEADS 
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will communicate with them. The commit- 
tee was given a number of helpful sugges- 
tions by Mr. Rothschild and Mr. Larter, 
which they will undoubtedly use in their 
campaign. One of the important features 
of the meeting was the discussion and the 
final decision to hold a dinner meeting to 
which the entire jewelry trade will be in- 
vited. 

Treasurer McDougall reported that funds 
were being received but that the committee 
needs more money to continue with this 
work. So far $2,725 has been subscribed by 
123 jewelers. It will require at least $6,000 
to carry the work on to the end. Treasurer 
McDougall urges that all jewelers in the 
metropolitan district subscribe at once, as 
the work is being done for their benefit. 
Checks should be sent to Wm. G. Mc- 
Dougall, 935 Eighth Ave., New York. 

Since the campaign started, the office of 
the secretary at 15 Park Row has taken on 
added activity. Each incoming mail carries 
with it several replies from the various can- 
didates who have been canvassed and also 
communications from retail jewelers through- 
out the district which this committee covers. 








Creditors File Bankruptcy Petition Against 
Phelps & Phelps, Inc., New York 


Phelps & Phelps, Inc., retail jewelers, 6 
Wall St, New York, were petitioned into 
bankruptcy by three creditors who started 
proceedings in the United States District 
Court, Manhattan, last Wednesday. The 
petitioning creditors include Monroe B. 
Hack, with a claim for $981, Rose Rifkin, 
$600 and Julia Galanberty, $450. 

The petition sets up the claim that the 
alleged bankrupt while insolvent, transferred 
money amounting to about $5,000 to certain 
creditors with intent to prefer, and also 
alleges that the concern intending to hinder, 
delay and defraud creditors transferred 
property worth about $5,000. On the same 
day the petition was filed, United States 
District Court Judge Hand, appointed 
Morris L. Ernst, of Greenbaum, Wolff & 
Ernst as receiver under a bond of $20,000. 
Mr. Ernst has authority to continue the 
business for a period of five days from the 
date of the order. The order appointing 
the receiver places the concern’s liabilities 
at $80,000 while the assets are said to be 
worth $60,000 and consist entirely of stock. 

A Jeweters’ CircuLAR reporter was in- 
formed by Mr. Ernst that at present the 
accountants are going over the jewelry 
concern’s books and not until the audit is 
completed will a meeting of creditors be 
called, This is likely to be within a week, 
According to Mr. Ernst the firm’s liabilities 
will probably total about $90,000 while the 
assets are estimated to be worth approxi- 
mately $50,000. An order is now being 
Prepared by the receiver asking the court 
that he be allowed to continue the business 
for an additional 30 days over the five days 
allowed by a previous order. 

William R. Phelps, president of Phelps 
& Phelps, originally started in business on 
his own account in 1898 and in 1903 was 
joined by H. W. Stimson and _ thereafter 
the business became known as W. R. Phelps 
& Co. Four years later, Mr. Stimson with- 
drew from the business and in 1907 David 
M. Perry was admitted as a partner to the 
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firm. Thereafter the firm became known 
as Phelps & Perry. In February, 1917, Mr. 
Phelps sold out his interest in the concern 
to Mr. Perry and retired from the concern. 
Several months later, he again launched in 
business on his own account under the style 
of Phelps & Phelps, Inc. There have been 
several changes in the officers of the con- 
cern since that time, but Mr. Phelps has 
remained as the head of the business. 








LATEST CUSTOMS RULINGS 





Board of United States General Appraisers 
Renders Decision in Cases Involving 
Duty on Jet, Amber Beads and 
Celluloid Combs 


While a new tariff law is now in effect, 
the Board of United States General Ap- 
praisers has still pending before it for de- 
termination thousands of protests, many of 
them covering jewelry and novelty goods, 
entered under the Tariff Act of 1913. The 
refund of heavy sums in customs duties de- 
pend upon the rulings in these cases, while 
the conclusions: reached by the General Ap- 
praisers will undoubtedly influence classifica- 
tions under the Tariff Act of 1922. 

One of the most important of these rul- 
ings, just handed down, relates to the tariff 
classification of real jet bracelets. In this 
decision the Board of General Appraisers 
holds that real jet bracelets are not dutiable 
as jewelry. As to the correct classification, 
however, the board declines to express an 
opinion because the protestants failed to cite 
the proper claim in their protest. This cre- 
ates a situation where the importers or the 
government will be called upon to make up 
a new case. The decision will serve as a 
guide to appraising officers as to entries un- 
der the new law to the extent of excluding 
the classification of this merchandise as 
jewelry. 

The bracelets in question were classified 
as jewelry and duty assessed at the rate of 
60 per cent. ad valorem under Par. 356 of 
the Tariff Act of 1913. The protestants, 
Borrelli & Vitelli, of New York, claimed 
classification under Par. 98, Tariff Act of 
1913, with duty at the rate of but 45 per 
cent. ad valorem. This paragraph provided 
for marble, breccia, onyx, alabaster, and jet, 
wholly manufactured into monuments, 
benches and vases. Judge Sullivan, who 
writes a lengthy opinion in this case, holds 
that this paragraph did not apply, because 
jet bracelets are not ejusdem generis with 
monuments, benches and vases, and there- 
fore not embraced with the term “other arti- 
cles” in paragraph 98. 

In summarizing his conclusions as to the 
jewelry paragraph in the Tariff Act of 1913, 
which conclusion will apply to the Tariff 
Act of 1922, Judge Sullivan said: 

“Real jet bracelets are not dutiable as 
jewelry, valued above 20 cents per dozen 
pieces, under Par. 356 of the Tariff Act of 
1913, for the reason that jet is not a precious 
or semi-precious stone, but a variety of 
mineral coal.” 

AMBER BEADS 

The customs board continues to render 
opinions on the classification of amber beads. 
In all of these rulings the collector’s as- 
sessment at 35 per cent. ad valorem, under 
Par. 333, Tariff Act of 1913, as beads, is 
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reversed, and duty fixed at the rate of 20 
per cent. ad valorem under the provision in 
Par. 357, Tariff Act of 1913, for precious 
stones cut but not suitable for use in the 
manufacture of jewelry. Recent rulings on 
these amber beads sustain protests of Leon- 
hardt & Brush, R. H. Macy & Co., M. 
Gugenheim, H. W. Robinson & Co., Hensel, 
Bruckmann & Lorbacher, and B. Fu C. 
Mazza, of New York. 
IMITATION PEARL BEADS 

The Ostdick Co., of Minneapolis, has just 
obtained a ruling from the Board of United 
States General Appraisers at New York, re- 
garding the tariff classification of imitation 
pearl beads, graduated, loosely strung on 
threads for facility in transportation only. 
Duty was levied at the rate of 50 per cent. 
ad valorem under Par. 333, Tariff Act of 
1913. Judge Sullivan, of the customs 
board, rules that the rate should have been 
but 35 per cent. ad valorem under another 
part of said Par. 333. 


CELLULOID COMBS 


Galalith combs, composed of celluloid set 
with imitation precious stones, were: the 
subject of another recent ruling by the 
Board of United States General Appraisers 
at New York. These combs, imported by 
Gimbel Bros., of New York, were assessed 
as jewelry at the rate of 60 per cent. ad 
valorem under Par. 356, Tariff Act of 1913. 
Judge Sullivan finds that duty should have 
been exacted at the rate of but 40 per cent. 
ad valorem under Par. 25, Tariff Act of 
1913, as manufactures in chief value of 
celluloid. 








Thief Who Aided in Attack on Baltimore 
Jeweler Sentenced to Three Years 
in the Penitentiary 


BaLtimorE, Md., Oct. 14.—Highwaymen 
who attack defenseless jewelers in this city 
need not ask for mercy after being con- 
victed, according to Judge Robert F. Staton, 
of the Criminal Court. For years jewelers 
throughout the country have been subject to 
attack and robbery, but local jewelers, when 
compared to other cities, have been exceed- 
ingly fortunate. 

Abraham Perel, 806 E. Baltimore St., was 
attacked and blackjacked in his jewelry 
store on Oct. 2. The man who beat him 
escaped, but the gunman’s confederate, Cyril 
Waples, 19 years old, of Brooklyn, N. Y., 
was arrested after a chase. He was tried 
before Judge Stanton Oct. 11 and sentenced 
to three years in the Penitentiary. 

Waples confessed his guilt to the court, 
but declared that his companion, James 
Woods, who made his escape, was the man 
who struck the jeweler. Quick and positive 
punishment is believed by police and prose- 
cuting authorities ‘to be an important deter- 
rent to such crime. Waples was prosecuted 
by Leonard Weinberg, assistant State’s At- 
torney. 








Karl Weidel, who for many years was 
engaged in the jewelry and diamond busi- 
ness on East St., in the heart of the city of 
Trenton, N. J., has sold his jewelry stock in 
bulk to the Abrams Jewelry Co. He has 
also leased the property to that concern. 
The company has branches in Wildwood, 
N. J., Kansas City, and many other middle 
west cities. 
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A patent has been granted to Arthur L. 
Young, of this city, for a display box. 

A patent for a box fastener has been 
granted to Lewis D. Young of this city. 

Charles E. Hansen, of this city, has been 
granted a patent on a composition white 
metal. 

William H. Draper has filed independent 
nomination papers as a candidate for the 
25th Assembly District. 

The Criterion Jewelry Co., 143 Atwells 
Ave, has been purchased by Frank Saran- 
drea from Samuel Jacobson, 

Mr. and Mrs. Howard L. Carpenter have 
closed their country house at Buttonwoods 
and are in town for the coming season. 

Q. M. Freeman, head of the J. Briggs & 
Sons Co., has returned from a_ successful 
extended business trip through the middle 
west. 

J. R. Dorer has been in this city and 
vicinity the past week calling upon the trade 
of the H. J. Ruesch Machine Co., Newark, 
N. J. 

The Eureka Novelty Co., 248 N. Main 
St., is conducted by Nathan Katz, accord- 
ing to information filed at the city clerk’s 
office, 

M. Snigg, jewelry buyer for the Albert 
Pfeifer Co., successors to the Dimond Co., 
this city, was in New York recently placing 
orders. 

Fernando Ronci is proprietor of the 
Standard Ornament Mfg. Co., 66 Dean St., 
according to his statement filed at the city 
clerk’s office, 

The engagement of Harry T. Daniels, 
secretary of the Hope Optical Co., of this 
city. to Miss Mildred L. Long, was an- 
nounced the past week. 

Frank Kelley, representing the Manufac- 
turing Jewelers’ Board of Trade has been 
on a two weeks’ business trip for the Board 
through the middle west. 

Henry D. Sharpe, of the Brown & Sharpe 
Mfg. Co., was the speaker at the weekly 
luncheon of the Town Criers at the Bilt- 
more Hotel last Monday. 

Mr. and Mrs. William L. Mauran have 
closed their country place, the Manor House, 
at Wakefield, and, with their family are at 
their home on Prospect St. for the Winter. 

Mr. and Mrs. A. Tingley Wall have 
closed their place at Watch Hill, where they 
spent the Summer and have opened their 
town house on George St. for the Winter: 

Mr. and Mrs. Thomas A. Gorman have 
closed their Summer home, the Breakers 
on the Cliffs, at Narragansett Pier, and 
opened their town house for the Fall and 
Winter 

Axel W. Bergman and William Bergman 
have started in business as the Auburn 
Brass Foundry, at 258 Wellington Ave., 
Cranston, where they will conduct a general 
casting business. 

H. F. Carpenter & Son, refiners, cele- 
brates its 62nd anniversary on Oct. 19. 
The company’s plant on Page St. is being 
overhauled and new heating and other up- 
to-date equipment installed, 

Announcement has been made by the R. 
A. McIntire Co., 137 Chestnut St., that it 


THE JEWELERS’ CIRCULAR 


is agent for the Hanson & Van Winkle Co. 
of Newark and the Maas & Waldstein Co., 
lacquers and lacquer enamels. 

Mitchell J. Hamilburg, of the L. J. Anshen 
Co., 144 Pine St., has started on his western 
trip with the new Fall line. 

Trustees under the will of the late Bene- 
dict B. Lederer have given a mortgage for 
$25,000 to the Citizens Savings Bank on 
two tracts of land with improvements on 
the south side of Weybosset St. 

Albert S. Vennerbeck, of Vennerbeck & 
Clase Co., and Ralph L. Griffith, of D. L. 
Griffith & Son Co., were among the high 
players at the open handicap tournament 
Saturday of the Metacomet Golf Club. 

Edson P. Howard for a number of years 
with the Gorham Mfg. Co. died last week 
at his home 28 New Fenner Ave., Arling- 
ton, R. I., in his 72nd year after a lingering 
illness. He is survived by his widow and 
three sons. 

Former Governor R. Livingston Beeck- 
man, a stockholder and director of the In- 
ternational Silver Co., was nominated by 
the Rhode Island Republicans in State con- 
vention in Infantry Hall last Wednesday as 
candidate for United States Senator. 

Woodward Booth, manager of the New 
England Manufacturing Jewelers’ and Sil- 
versmiths’ Association, was the speaker at 
the meeting of the Men’s Community Club 
at Washington Park on Monday evening, 
his subject being Theodore Roosevelt. 

The Decorative Window Co., 257 Eddy 
St., J. Gilbert Dudley designer, has just 
completed the installation of eight memorial 
windows in the Island Church, Plainville, 
Mass., also six large Romanesque windows 
and one Rose window in the new Catholic 
Church at Hope Valley, R. I. 

Owing to the great increase in business 
the Rueckert Mfg. Co. is considering the 
resumption of its branch at East Greenwich, 
which was closed some months ago. A 
number of the women who were employed 
at this branch have recently been added to 
the force at the Providence plant. 

Alice A. Cutler, Arthur G. Sigsen and 
Edward I. Sigsen are the incorporators of 
Frank Cutler, Inc., of this city, which was 
incorporated under the laws of Rhode Is- 
land recently with an authorized capital 
of 500 shares of common stock without par 


value. The concern is to manufacture 
jewelry, 

A damage suit for $1,500 has been filed 
in the Superior Court by Harry and 


Jenjamin Blacher, doing business as Blach- 
er Bros. against Panora Bros., Inc. The 
plaintiffs in their declaration claim that on 
Dec. 31, 1921, their automobile, driven by 
Harry Blacher, was struck by a motor truck 
owned by the defendants and damaging the 
plaintiffs’ machine. 

Among the jewelry buyers reported in 
this city and vicinity during the past week 
were the following: Max Singer, of New 
York city; Louis Wolfson, of Charles Wolf- 
sow Co., New York city; Samuel Shapiro, 
of H. Shapiro Co., New York city; Ed- 
ward Levy, of Kaufman & Baer Co., Pitts- 
burgh, Pa.: Mr. Fay, of. Faros Co.; Mr. 
Weinrich, of H. Weinrich Co., Philadelphia ; 
Mr. Oppenheimer, of Sears-Roebuck Co., 
Chicago; Miss Keller, of The Goerke Co., 
Newark, N. J.; Mr. Hughes, of The Larkin 
Co., Buffalo, N. Y.; Mr. Gibson, of Wm. 
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Taylor Son & Co. Cleveland, and Mr. 
Schem, of Wolff Bros. Co., 
city. 


New York 











eS, SF 
L. Wolfson, of New York, was a local 
visitor last week. 

James L. Wiggmore, Jr., left Saturday on 
a business trip for the W. H, K. Co. 

Joseph Briggs of J. L. Briggs & Co., is 
spending the week in New York on business. 

Arthur A. McRae, of McRae & Keeler, 
spent last week in Connecticut on a hunting 
trip. 

The Balfour bowling team won three 
strings from the Sykes-Strandberg five last 
week. 

The Dominick & Haff .Co. is moving its 
branch factory from North Attleboro to 
the Bigney building. 

Louis E. Sadler has been granted a patent 
on a safety device for pins, which he has 


‘assigned to F. H. Sadler & Co. 


Joseph Finberg entertained the teachers 
of the Attleboro public school on Columbus 
Day at his Summer home in Touisset. 

William H. Saart presented the winning 
Attleboro ball club last Saturday with $100 
to be divided among the members of the 
team. 

S. O. Bigney recently won a tennis match 
from several of his fellow manufacturers. 
The losers wiil provide a dinner for a party 
of 15 in the near future. 

C. L. Valentine, for the past 10 years a 
member of the salesforce of the Freeman- 
Daughaday Co., has resigned his position 
to enter another line of business. 

Senator Henry Cabot Lodge spoke Twes- 
day evening at big rallies in Attleboro and 
North Attleboro, The meetings were largely 
attended by the jewelers who greatly 
appreciate the help given by the senior 
senator in framing the jewelry tariff. 

At the Open Tournament of the Rhode 
Island Association Match at the Metacomet 
Golf Club, Saturday, October 14, Eben F. 
Wilde, of the Baer & Wilde Co., carried 
away first prize. The play was eighteen 
holes, medal. The prize was a handsome 
wardrobe trunk. 

Congressman William S. Green, of this 
district, last week announced that he favored 
the repeal of the tax on jewelry and that 
if elected again in November would vote to 
repeal the tax. Senator Henry Cabot Lodge 





has also announced himself as in favor. of 
the repeal of the tax. 
S. ©. Winans, United States Consul at 


Prague, Czecho-Slovakia, recently wrote to 
the Bureau of Foreign and Domestic Com- 
merce, Washington, D. C.. on the scientific 
culture of pearls in Bohemia. The report 
said that the scientific culture of pearl- 
bearing oysters has been carried on for a 
number of years in the Otava River, in 
southern .Bohemia, according to a_ recent 
issue of the Prager Presse. The oysters are 
opened once in eight years. The last ex- 
amination of the oysters, which took place 
this year, resulted in the finding of 5 white 
pearls that may be classed as precious, 25 
less valuable ores, and 200 colored pearls. 
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RING “WATCH 


(PAT PENDING.) 














Will be a constant source of many profitable 
sales for you this season, if you wili display it 
prominently. 






Everywhere this wonderful new creation has 
been acclaimed a 


SENSATIONAL SUCCESS 


The originality and distinctiveness of this per- 
fectly reliable timepiece mounted into ai ex- 
quisitely designed ring is truly a masterpiece 
of jewelry craftsmanship. 








The crown, which is patented, is skilfully 
hidden into the case itself, yet the movement 
can be wound or set as an ordinary watch is. 





























Made in 5% and 6 Ligne in Platinum, for 
diamonds. 


6 Ligne in 14 and 18K. Belais. 

3e sure to designate ring size when ordering. 
Also made in six different fancy crystal openings 
to fit your original oval dial. 











Ring-Mounted Watch 
Ever Created 





Ask your jobber to show you the PRINCESS PAT ring watch 
at once. The quicker you stock it the more sales you will 
make. 
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TRADE CONDITIONS 


The diamond business of the Buffalo district 
is coming back into its own after the period of 
depression in that line. Really high class stones 
are scarce and good diamonds of smaller sizes are 
in increas'ng demand at rising prices. Even in- 
ferior grade stones find a steady market from 
buyers who are not discriminating as to quality. 
The supply of European cut stones from Russia, 
Austria and elsewhere has apparently been ab- 
sorbed. The jewelry trade as a whole has shown 
4 tendency during the past month toward a return 
to something approaching normal. With the in- 
dustrial disturbances settled, money appears to 
have become easier, the public seemingly feeling 
now that prices have become stabilized. Most 
of the retail merchants are looking forward to 
a Christmas business much better than a year ago, 





William F. Ehmann, the Elk St. jeweler, 
and his wife returned last week from a short 
visit to Detroit. 

Striker Bros., the only chain jewelry store 
operators in Buffalo, with four stores in 
all, are holding auctions daily at 2:30 and 
7:30 p. M., at their main store, W. Ferry 
and Grant Sts. 

As part of the fire prevention week cam- 
paign, the jewelry store in Nagara Falls, 
N. Y., operated by the I. Traub Co., Inc., 
vave safety deposit boxes prominent space 
in their show windows last week. 

Harry C. McCormack, of T. C. Tanke’s, 
Inc., left Monday for New York, where 
he will complete the buying for the firm’s 
new store, now nearing completion at 557~ 
Main St., and of which Mr. McCormack 
is to be manager. 

Hildegarde Scherer, daughter of Jerome 
Scherer, the Fillmore Ave. jeweler, who 
has been in Central Europe on a visit for 
the past few months, will sail for home on 
Noy. 1, her father was advised in a card 
from Switzerland recently. 

The city council of Niagara Falls, Ont., 
has repealed the ordinance compelling all 
stores in the city to close on Wednesday 
afternoons throughout the year. It now be- 
comes optional with the retailer whether he 
wishes to take the mid-week half-holiday. 

Alterations are rapidly nearing comple- 
tion in the new jewelry store to be occupied 
by Louis Meyers at 582 Main St., next door 
to the Hippodrome Theatre, on or about 
Nov. 1. The present store at 271 Main 
St. will not be given up until the lease, 
which has some time to run, has expired. 

Friends and business associates of Frank 
P. Nuese, one of Buffalo’s pioneer retail 
jewelers at 268 W. Ferry St., sent condol- 
ences recently on the death of Mrs. Nuese, 
who succumbed to an apoplectic stroke on 
Oct. 5. Besides her husband Mrs. Nuese is 
survived by four sons and three daughters. 

Police of Buffalo, Rochester and Syra- 
cuse have been asked to search for Irving 
Cantor, 18 years old, 43 N. Park Ave., who 
is alleged to have entered the pawn shop 
conducted by his father at 300 Michigan 
Ave. and stolen a large quantity of jewelry. 
His parents believe he may be on his way 
to New York city, where he has a sister. 

John E. Yox, who has been employed for 
a number of years by the firm of White, 
Wile & Warner, manufacturing jewelers, 
will on Noy. 1 open a retail jewelry store 
at 1047 Kensington Ave., in a rapidly grow- 
mg community which is at present unrepre- 
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sented in the retail jewelry trade. The store 
will carry a full line of jewelry and will 
have a repair department. 

Alfred O. Bald, secretary of the New 
York State Retail Jewelers’ Association and 
district chairman of the national organiza- 
tion, and Edward Leininger, secretary of 
the local jewelers’ association, attended the 
tax elimination mass meeting at Rochester 
on the night of Oct. 9. They told the 
“Flower City” jewelers of the successful 
meeting held here and the success which had 
crowned their efforts in obtaining pledges 
of co-operation from candidates present. 

The annual meeting of the 24-Karat Club 
was held at Seames & Zeitler’s cafe on 
the evening of Oct. 16. Reports from of- 
ficers and chairmen of the various commit- 
tees were read and the members passed 
upon recommendations of the commit- 
tee for revision of the constitution. Four 
directors were elected to succeed George 


J. Kreuz, Charles F. Damm, Augustus 
G. Striker and Arthur B. Warner, 
whose terms expire. The board of 
directors will then meet within a 


week or 10 days and elect officers for the 
ensuing year. Special entertainment was 
furnished, Ralph Smith, of King & Eiscle’s, 
being in charge of the program. Light re- 
freshments were served at the close of the 
gathering. 

S. Wallace Dempsey, congressman from 
the 40th district, which incluaes part of 
Buffalo and the cities of Lockport, Niagara 
Falls and the Tonawandas, is being made 
the target in a concerted drive by the retail 
jewelers in his district in an attempt to 
force him to show his hand on the tax elim- 
ination issue prior to election day. Thus 
far Mr. Dempsey has refused to pledge 
support to the jewelers in their campaign 
for relief from oppressive taxation. Un- 
less the congressman takes a definite posi- 
tion the jewelers have pledged themselves to 
vote for his Democratic opponent, .Philip 
Clancy, of Niagara Falls, who has already 
promised to help the jewelers win their 
fight in the event that he is elected. 

Actual accomplishments of the national 
convention in Cincinnati were reviewed by 
Alfred O. Bald, chairman of the Buffalo 
district of the national association, in an 
address before the Jewelers’ Group of the 
Chamber of Commerce at their regular 
monthly meeting on Oct. 10. He stressed 
the adoption by the convention of resolutions 
favoring national conferences of the vari- 
ous branches of the industry, and the code 
of ethics. He touched on the campaign 
which the national body is now waging for 
the elimination of the so-called luxury tax 
and asked for the co-operation of all 
branches of the trade. In the absence of 
Otto Jassoy, Richard Paterson acted as 
chairman of the meeting. 








_In the store of Robbins Bros., Inc., Hart- 
ford, Conn., Hangs an old clock that has 
undoubtedly been in the service of the store 
for upwards of half a century or more. It 
is one of the old-fashioned pendulum wall 
clocks that came into vogue during the 
time that the late Chauncey Jerome carried 
on the manufacture of clocks in Bristol. 
He afterwards moved his business to New 
Haven, where he established what is now 
and has been for many years the New Ha- 


ven Clock Co. 
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Fred S. Gilbert returned last week from 
a business trip made for L. E, Freeman & 
Co. 

Donald LeStage of the C. M. Draper Co., 
entertained Ed. Robinson, the Brown foot- 
ball coach last week, 

Fred Howard, of the Fk. M. Whiting Co., 
spent the week end at West Point as the 
guest of Capt. Dawley. 

The local firms are busy and last week 
55 want advertisements for jewelry help 
were printed in the local paper. 

Orin W. Clifford, of the Webster Co., 
was elected chairman of the Republican 
town committee last Wednesday evening. 

The Whiting & Davis Co. is making 
plans for the dedication .of their new 
recreation building which is nearing com- 
pletion, 

The North Attleboro Board of Trade has 
taken up the subject of changing the name 
of the town. There has been considerable 
agitation the past few years to change the 
name so that the town would not be con- 
sidered a part of Attleboro. 








Birmingham, Ala. 





TRADE CONDITIONS 


A number of the leading jewelers of Birming- 
ham report that their business has been on the 
increase with the coming of the Fall season. 
Practically every manufacturing plant in the 
Birmingham district is now being operated on 
full or part time. The iron manufacturing busi- 
ness is especially active and the prices are higher 
than for a number of years. Activity in the iron 
trade is the greatest trade stimulator in this 
section. Practically all of the coal mines in 
the district are being operated. The only thing 
that is retarding business in this section is the 
lack of proper transportation facilities, due to 
the scarcity of freight cars which is due to the 
strike of the railroad shopmen. But conditions 
along these lines are gradually getting better, 
as many of the strikers are returning to their 
old jobs. A number of the lsading jewelers pre- 
dict a better holiday business this year than for 
a number of years. Cotton has commenced to 
move and this is stimulating trade of all kinds to 
a considerable extent. One leading jeweler said: 
“With cotton moving at a good price and with the 
iron and steel market active and these products 
also bringing a top notch figure there is no reason 
why Birmingham and the entire south should not 
enjoy a prosperous Christmas this year. If it 
hadn’t been for the railroad strike business in the 
Birmingham section by this time would have 
been in a most flourishing condition. As it is 
I have no kick coming. 





The Jaffe Jewelry Co. report an excellent 
business in the sale of loving cups and 
trophy cups and school and college class 
rings and pins. 

A number of the leading jewelry stores 
along 20th St. have show windows beauti- 
fully decorated for Hallowe’en, and these 
windows are attracting a considerable 
amount of attention from the throngs on 
the streets. Many pumpkins are being used 
with most pleasing effect in the window 
decorations, 








The executive committee of New Hamp- 
shire Retail Jewelers’ Association met in 
Concord recently and started arrangements 
for the eighth annual convention to be held 
in Concord, May 22 and 23, 1923. 
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GenuineQalf- Mahogany Brown. 
Hand Tooled- Hand Laced & 
uaa Leather Lined. With 


Can be retailed 


wi eee usual 


profit at each 


Cl.L. Reed Co. 


I, ed rated 189 
CMahers of od d Cra C Leather Goods 


~Also-G Generat—Line o 7. ee 
373 Fifth Ave. C = New York 
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AMERICAN PEARLS 


Pearls and Baroques Individual Pearls Pearl and Baroque 
in Pairs for Earrings Necklaces 


Bunde & Upmeyer 


65 Nassau Street, New York 




















THIRTY-TWO YEARS’ EXPERIENCE STANDS BACK OF 


J eanneret ‘lempus 





Wrist Watches Watches for Gentlemen 
Dependable movements, all sizes, in white gold, green Seventeen Jewels, twelve size, and seventeen ligne, thin 
gold, gold filled and silver cases. model, gold, gold filled, silver and white gold. 
Jeanneret rectangular ribbon watches ready for delivery. Timers (stop watches) in large variety. 


MANASSEH LEVY & CO., 26 W. 36th St., New York 


Leather Folding Clocks a Specialty 
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Louisville retailers report that business has been 


very good during October. Wedding gift trade 
has been good, while there has been a fair demand 
for diamonds, watches and general lines, Repair 
werk is active, and manufacturers’ shops are busy. 
Engraving has been above normal for the past 
30 days or so. Watch work continues good and 
most shops are well behind. Jewelers report that 
diamonds appear to be a little stronger, while de- 
mand continues fairly active. 





I.. C. Seng, local manufacturing jeweler, 
recently completed two weeks’ service on the 
Jefferson County Criminal Jury, which 
handled a number of interesting cases. 

C. L. S. Reed, of William Kendrick’s 
Sons, was re-elected treasurer of the Louis- 
ville Lions Club, at the annual meeting of 


the local division, held a few days ago. Mr. 
Reed is a charter member of the local. 
Will Sales, 233 W. Market St., who 


started in the pawn shop business and is 
developing a regular jewelry business, has 
recently added an optical department, which 
indicates that he is working steadily toward 
the jewelry idea. 

The Louisville Retail Jewelers’ Associa- 
tion is planning to hold a meeting in No- 
vember. It has been some months since a 
meeting was held, and after the November 
meeting there will probably be no meetings 
until January, due to the usual December 
rush. 

Mrs. Louisa Letzler, 66 years of age, 
widow of Theodore Letzler, formerly a mem- 
ber of the present jewelry firm of Letzler 
& Lorch Co., died at her home in Louisville 
on Oct. 7, following a short illness, A 
daughter, Miss Margaret Letzler and four 
sisters survive. 

A meeting is to be held this week by G. F. 
Geiger, president of the Louisville Retail 
Jewelers’ Association; W. M. Irion, presi- 
dent of the Kentucky Retail Jewelers’ As- 
sociation; and P. B. Stith, secretary of both 
organizations, for the purpose of getting out 
a letter to all candidates for Congress in 
connection with the plan endorsed at the 
Cincinnati convention in connection with the 
excise tax. 

Newspapers of the State have been full of 
information the past few days concerning 
the capture at Perryville, Ky., of Loretto 
Lee, girl jewelry bandit; and her return to 
Detroit, Mich., to face charges of being im- 
plicated with a band that held up and robbed 
the store of Louis Meier, jeweler, at 7203 
Gratiot Ave., on Sept. 15. The girl was 
visiting relatives on a farm in Bourbon 
County when picked up. 

George P. Kendrick, of William Ken- 
drick’s Sons, is motoring back from a trip 
to Chicago, New York and eastern points, 
he being expected in Louisvilie the latter 
part of the week. Mr. Kendrick has been 
away three weeks or more, and met with 
fine weather until the latter part of the trip. 
His brother, William Kendrick, was takes 
ill at the store a few days ago, and has 
been away, but is feeling better and will 
be back on the job shortly. 

The Vandenburg County Grand Jury, 
Evansville, Ind., recently returned an indict- 
ment against Charles Alderson, formerly of 
Henderson, Ky., charging him with first 
degree murder in connection with the 
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stabbing to death of Leslie Holder, Evans- 

ville jeweler in September. The men had a 
quarrel and started for the country to fight 
it out, when it is alleged the quarrel broke 
out afresh enroute to the country, and Alder- 
son knifed Holder, the latter expiring a few 
hours later. 

H. H. Newmark, of the Gem Jewelry & 
Novelty Co., won the Standard Club flight 
in the City Golf Championship, at the Audu- 
bon Country Club, and is far prouder of a 
couple of candlesticks which he received, 
than of any piece of jewelry he ever saw. 
Newmark during the past year developed a 
strong game, and is rapidly hitting into the 
top notch circle of players. Just after win- 
ning the trophy he offered a handsome lamp 
as a trophy for the women players at the 
Audubon Club. 

Many traveling representatives of manu- 
facturers and jobbers have been coming 
through Louisville the past few days, and 
are reporting excellent business on the road, 
as retailers believe Fall and Winter business 
will be big and are buying freely. Among 
recent visitors were: C. T. E. Smith, Reed 
& Barton, Taunton; J. J. Rolleston, of Jules 
Racine & Co., New York; Nelson T. Sher- 
wood, of the Bassett Jewelry Co., Provi- 
dence; and Krementz Mfg. Co., Newark; 
F. R. Krigler, of Champenois & Co.; Frank 
P. Steitz, of Kollmar Rauch & Co.; W. R. 
Berth, of W. G. Knapp Co., New York; G. 
O. Penn, of Wm. Scherr, Inc., New York. 











Abe I. DeRoy of S. H. DeRoy & Co.,, 
Smithfield St., has been in New York visit- 
ing his grandson. 

The schedules filed in the United States 
District Court last week show that John K. 
Letzke, bankrupt of Somerset, has liabilities 
totaling over $51,000 and assets of ‘$22,771. 
A judgment note for $35,000 is held by the 
County Trust Co. of Somerset, which is se- 
cured as to available assets of the bankrupt’s 
estate valued at $20,000. The stock in the 
store is listed as worth $9,000 and a coupé 
worth $1,500. Stocks listed as worth $2,765 


atso are owned by the bankrupt. The un- 
secured claims total $31,327. 
. Through a misunderstanding regarding 


the date and on account of a holiday in- 
tervening (Columbus Day) the meeting 
of the members of the Jewelers’ 24-Karat 
Club scheduled for last Friday did not bring 
out as large an attendance as was expected 
and the meeting was adjourned until some 
future time. The holiday interfered with the 
notices being delivered promptly and Presi- 
dent J. Clare Crawford will call another 
gathering in the near future. As the club 
expresses the best that the jewelers art rep- 
resents, as the organization has a decidedly 
important place in the eyes of the public and 
as there are those who wish to see it prosper 
to the fullest extent, the hope was expressed 
that there will be a representative gathering 
at the next session called. 

At last Tuesday night’s meeting of the Re- 
tail Credit Men’s Association the following 
persons were nominated: L. Sondheim, presi- 
dent: L. Michaels, first vice president; Al- 
bert J. Mansmann, third vice president ; 
Frank Armstrong, treasurer and F. A. Caten, 
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secretary. There are seven directors to elect 
with the following nominated: Louis Biegel, 


‘Charles Anderson, H. W. Leonard, Miss E. 


Zentler, Miss M. B. Meyers, Graham Coffey, 
Miss L. Graham, Miss Emma Rauh, F. C. 
Spreen, G. W. Wakefield and C. L. Turrell. 
Dr. J. T. Holdsworth, the banker, financier 
and economist who made an address on 
“Business Revival” told the members of the 
organization to get ready for the biggest 
business in 1923 this country has ever known. 

According to THE JEWELERS’ CIRCULAR 
informant, several jewelers will visit city 
officials this week, regarding auctions that 
have been and are being held in this city 
and one in particular, in which boasts have 
been made that the protection of someone 
connected with the city is being given. it 
is declared by some that the noise whick 
eminates from one of the establishments 
where an auction has been in progress, has 
been of such a nature as to prove an annoy- 
ance. Protests for more order are said to 
have met with no recognition. The jewelers 
of Pittsburgh at least a number of the more 
prominent houses, are very much worked up 
about the matter and hope to get action on 
the part of the city officials, to curb activi- 
ties in that direction, Arrangements in any 
event have been made the last week for pre- 
senting the whole subject to those officials 
who have power. The jewelers want a 
measure of some kind, to limit the activities 
of those concerns, which it is declared are a 
detriment to legitimate business. 
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Oscar Caplan, 620 E. Baltimore St., dia- 

mond merchant, has had extensive improve- 

ments and decorations made at his store. 

The George Walter Jewelry Co., Inc., 7 
W. Lexington St., which was founded by 
the late George Walter, has increased its 
capital stock to $150,000, according to incor- 
poration papers filed recently with the State 
Tax Commission. 

Dr. Ernest Petry, president of the Inter- 
national Federation of Optometry Schools, 
delivered a series of five lectures here dur- 
ing the past week at the meetings of the 
Maryland Association of Optometrists held 
at the Emerson Hotel. Dr. Petry declared 
that “inefficient labor and waste, due to 
faulty eyesight, is one of the greatest men- 
aces to American industry.” Dr. Petry, who 
is connected with the Rochester School of 
Optometry, will return to Baltimore in Jan- 
uary to deliver a second series of lectures. 

A gold medal cast by the firm of Samuel 
Kirk & Son Co., as a reward to Detective- 
Lieutenant Herman Pohler, was on display 
for several days in the Kirk window, 106 E. 
Baltimore St. The medal was awarded to 
Lieutenant Pohler recently by the manage- 
ment of the Auditorium Theater, when Poh- 
ler was the first of seven detectives to de- 
termine the identity of “The Bat” in the 
play of that name. Pohler is one of the 
veteran headquarters men, well known to 
the jewelry trade because of his interest in 
protecting local jewelers against thievery. 
The medal is inscribed: “Awarded to Her- 
man Pohler for exceptional efficiency in 
‘The Bat’ contest at the Auditorium Thea- 
ter, Sept. 18, 1922.” 
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The “Gebhardt Pat’d Solitaire Diamond Cluster” satis- 
fies the demand of the most exacting customer. 

Its merit is easily recognized and it will increase your 
sales. Mounted in the latest mountings. Sold complete 
only. 


Send for a selection. 


Importers—-Cutters—Manufacturers of Diamond Platinum Jewelry. 


; THE GEBHARDT BROS. co. 


Cincinnati, Ohio 






































| Kindly Note | 


We beg to announce to our friends in | 
the trade that we are now located in our | | 
new quarters, where a cordial welcome | 
awaits you. | t 


| 
| Hoffman Bros., Inc. i 
\ Straus Bldg.—565 Fifth Ave. i 
| 











Suite 1212 at 4Oth Street 
New York 
Telephone Vanderbilt 7263 
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TRADE CONDITIONS 


30th wholesale and retail jewelers of Evansville 
report that trade has been very good since the 
first of October and that the month has in fact 
shown some improvement over the corresponding 
month of last year. The general trade conditions 
have been improving for some time past in this 
section in spite of the car shortage. Indications 
point to a very good trade the remainder of the 
year. Collections are picking up a good deal. 
Many of the large manufacturing plants of this 
city are being operated on practically a pre-war 
basis. and in some instances the factories are oper- 
ating extra time. 





Karl Sisson, pearl buyer at Decker, Ind., 
and Hazleton, Ind., was in Evansville a few 
days ago on business. 

Harry H. Poole, former owner of a pearl 
button factory at Rockport, Ind., was in 
Evansville a few days ago on business. 

Salem P. Hammond, formerly engaged in 
the retail jewelry business at Petersburg, 
Ind., was a visitor in Evansville a few days 
ago. 

E. A. Rhodes, retail jeweler at Chrisney, 
Ind., was in Evansville on business a few 
days ago and said he is looking for a very 
good trade the balance of the year. 

Petersburg, Ind., retail merchants are ar- 
ranging to give a big corn show some time 
in November and the merchants will prob- 
ably give a style show in connection with the 
event. Hovey H. Tislow, retail jeweler of 
that place, will assist in making the corn 
show a success. 

Logan Blaine Sisson, formerly located at 
Hazleton, Ind., where he bought pearls for a 
number of years, is now running a news- 
paper in Pittsburgh for the Pennsylvania 
Railroad and is said to be doing good. He 
is well and favorably known te the jewelers 
of this section. 

The retail jewelry dealers at Vincennes, 
Ind., Mt. Carmel, Ill., and Henderson, Ky., 
report that the outlook for Fall and Winter 
trade is very flattering and in their opinion 
business is going to show an improvement 
over the corresponding month -of last year. 
General trade conditions are improving and 
collections are much better than they were 
at the first of the present year. 

Ideal weather has prevailed along the 
lower Ohio, Wabash and White Rivers dur- 
ing the past few weeks for the mussel shell 
diggers and quite a number of shells have 
been gotten out. The mussel operations will 
continue until the setting in of cold weather. 
Many of the pearl button factories in this 
section have been laying in liberal supplies 
of shells for the past several weeks and they 
will have enough shells in most instances 
to keep them busy far into next year. A 
good many pearls have been found by the 
shell diggers in this section this season and 
these pearls have been sold at good prices. 

The large display show window of the Na- 
tional Jewelry & Clothing Co. at 605-607 
Main St. here, was robbed early on Mon- 
day, Oct. 9. Jacob J. Hoffman, president of 
the company, estimated that more than $1,500 
worth of diamonds were taken. A diamond 
ting, valued by Mr. Hoffman at $87.50, sev- 
eral expensive watches, women’s rings, wrist 
watches and other jewelry were overlooked 
It is believed that something frightened the 
robbers away and that for this reason they 
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left so much booty behind. A “jimmy” was 
used to pry open the steel door leading into 
the show case. Mr. Hoffman said that the 
company kept no one single article in the 
display window after 9 o’clock at night 
worth more than $100 but during the day 
they often have $15,000 worth of diamonds 
and jewelry in the window for display pur- 
poses. The company’s loss is covered by in- 
surance. The local police were called in on 
the case and they have notified the police in 
many towns and cities in southern Indiana, 
southern Illinois and western and northern 
Kentucky. They have no clue. 








Columbus, O. 


Mr. Fuchs is now employed with Budd & 
Co. 

Samuel Martlin is a new addition to the 
Kay Jewelry Co.’s sales force. 

Mr. Slicer, with Frank M. Demlein, has 
been off duty recently due to illness. 

Rogers & Co. have enlarged their floor 
space, giving the firm more sales room and 
added office space. 

M. M. Jay has returned from Clarksburg, 
W. Va., and Cincinnati, where he journeyed 
on matters of business. 

Joseph Jay, brother of M. M. Jay, accom- 
panied by his wife and Miss Miriam Katosky, 
have returned from a tour of Europe. 

Joseph Kresge, local jeweler and pugilist, 
is carded to meet “Jakie” Mellman, also of 
Columbus, in an exhibition bout at the initi- 
ation of new members to the B’nai B’rith on 
Oct. 23. 

Benjamin Stein, M. M. Jay, Harry Rat- 
ner, of Rogers & Co., and Phillip Stein 
have returned from the pawnbrokers’ con- 
vention in Cincinnati. The latter two were 
the honor guests of the meeting. 

Haenlein’s Jewelry Co., located in the 
Neil House block, is offering its entire stock 
at two auction sales each day. According 
to advertisements, the step is taken to make 
room for the new Neil Hotel, which is to be 
erected on the site of the present structure. 

Samuel Meisner, manager of the Kay 
Jewelry Co., has returned from a fishing trip 
in Wisconsin to aid in the celebration of the 
firm’s first anniversary “jubilee.” The pres- 
ent week marks the finish of the first year’s 
successful business and the company is cele- 
brating by offering punch to male customers 
and flowers to the feminine clients. 











Utica, N. Y. 


L. J. Satin, jeweler at 110 Bleecker St., 
for the past 10 years, anncunces that owing 
to the expiration of his lease he will retire 
from business. He will take a merited rest, 
after which his plans are indefinite. 

Upon the application of the Atlantic 
Leather Goods Company, a creditor, Federal 
Judge Frank Cooper appointed Stanley E. 
Gilbert, of Utica, receiver of Samuel Amt- 
man, jeweler and leather goods dealer, of 
403 Bleecker St., who recently filed a peti- 
tion in bankruptcy. The receiver’s bond was 
fixed at $2,000 and he was authorized to 
continue the business. The court appointed 
as appraisers M. William Bray, Charles 
Hatch and Charles Klein. A_ sheriff’s sale 
scheduled for Oct. 13 to satisfy a judgment 
was restrained by injunction. 
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TRADE CONDITIONS 


Business in virtually every part of Indiana is 
picking up, judging from reports received here 
by the large jobbing houses. A lot of this is due 
to the change in weather during the past week 
when rain and cold made the buyers realize cer- 
tainly Winter was not far distant. Reports from 
the purely rural districts show the farmer, unable 
to do the work about the farm because of the 
weather, has gone to town to shop. In these 
regions there has been a very noticeable increase 
in retail business. The same is true in a lesser 
degree in the industrial centers, where production 
is gradually being increased and would be further 
expanded were the rail situation normal. 





A. D. Long, New Richmond, Ind., a re- 
tailer there, was in the city recently visiting 
the jobbing houses, 

E. L. DeLawter, Andérson, who was re- 

cently in Indianapolis, says there has been 
a noticeable increase in factory production 
in his city, which is largely industrial, the 
increase having a corresponding reaction on 
the jewelry trade, 
Night shifts continue to feature the local 
jobbing houses, many of whom are behind 
with orders. In nearly all lines, merchandise 
is scarce and where formerly goods could be 
received in-three or four days, it now is 
taking from two to four weeks. 

Walter Simmons, Franklin, Ind., who was 
a recent visitor at the display rooms of the 
Sebel Co., says the opening of the college 
year has been a great help to business in his 
town, I raternity and sorority rushes have 
been completed and pins and class rings have 
had a good run. 

The retail trade at South Bend, Ind., will 
co-operate with other retail merchants in 
putting on a Five Dollar Day Oct, 26. 
Special window displays and _ extensive 
newspaper advertising will herald the event, 
which is sponsored by the South Bend 
Chamber of Commerce. 

Joseph Head, who recently purchased the 
Snavely store, has moved the stock to 413 
W. Washington St. Mr. Head had been an 
employe at the Snavely store for some years 
before he purchased Mr. Snavely’s interest. 
He moved when his lease expired. The 
store will continue to be known as the 
Snavely Jewelry Store. 

During the past season there has been a 
big increase in the mussel industry in the 
Tippecanoe River in northern Indiana. The 
increase came with a waning season for 
fishing in the Wabash River, due to a red 
worm which in the latter river has eaten 
most of the mussels before maturity. Several 
tons of shells have been shipped and the 
pearl finds were numerous. 

Arthur Valinitz has just opened his new 
retail store at the corner of Market and 
Pennsylvania Sts. The location should be 
exceptionally good, being about half way 
between the two largest. vaudeville theatres 
in the town. Mr. Valinitz is not new to the 
trade in Indianapolis. He operated what was 
known as the Heart store for months, clos- 
ing out when the old building was wrecked, 








The Howland-Hughes Co., Inc., are the 
successors to Reid & Hughes Co., Norwich, 
Conn, 
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Akron, O. 
- 
TRADE CONDITIONS 
The expected seasonable slump in the rubber in- 
dustry has failed to materialize and as the result 


the retail jewelry business has experienced one of 
the best months of the year in the Akron district. 
A survey this week disclosed that every downtown 
shop is doing a satisfactory business and that 
prospects for the coming month and the holiday 


Season are unusually bright, in the face of existing 
conditions generally. There is a tendency on the 
part of the buyer to purchase higher-priced mer- 


chandise, according to a leading jeweler this week. 
The period of cheap jewelry has passed and once 
more the common class of people are frequenting 
the better downtown jewelry shops. Watches still 
are the big factor in the trade of today, with rings 
a clese second. Crystal. cut glass, iridescent glass, 
ivory, toilet articles and gifts all have been in de- 
mand, so that the general business with the jeweler 
has been surprisingly good. Collections are better 
-and cash sales are more frequent. Rubber produc- 
ttion continues steady and the unemployed thou- 
sands have been absorbed and the industry is 
nearer normal now than at any other time since 


pre-war days. There has been a larger call for 
diamonds in Akron recently than for some time 
past. 


J. B. Lentsch announces the opening of a 
new and modern jewelry and gift shop in 
the new building at S. Howard and W. 
Market Sts. The shop is expected to be 
open to the public by Oct. 20. 

Zanesville, O., jewelers have joined with 
other retail merchants of that city in the 
establishing and maintaining of a credit 
bureau. The purpose of the bureau is to 
give system of credit rating which will 
prove of invaluable assistance to Zanesville 
merchants. 

\ reproduction of the old mission of San 
Luis Rey, oldest of 21 California missions, 
in the W. J. Frank Co. window, S. Main 
St., Akron, last week, drew immediate at- 
tention to the attractive display of jewelry 
on miniature mission furniture. The old 
mission nestles in a peaceful mountain val- 
ley. 

George S. Dales & Co., S. Main St. jewel- 
ers, when alterations to its building are 
completed will boast of one of the largest 
jewelry stores in eastern Ohio. This firm 
recently acquired the third floor of the 
building housing the store and soon after 
Nov. 1 will move its piano department to 
the third floor, giving additional space for 
display and sale of jewelry. 

Approximately 55,000 circulars were dis- 
tributed in Youngstown, O., to advertise 
Trade Extension Week, Oct. 9 to 14. Bill- 
boards also were brought into play in ad- 


vertising the event, which merchants said 
did more to acquaint 300,000 prospective 


customers with stores and business houses 
in that city. Jewelers of Youngstown re- 
sponded liberally when solicited for financial 
aid and offered attractive window displays 
and interior store exhibits. 

P. L. Baldwin, head of the Akron Better 
Business Commission, last week disclosed 
what is declared to be a misrepresentation 
in a house to house sale in Akron. Two 
salesmen who said they represented the 
William Rogers Co. have been selling sets 
at homes at $21 each, sets which they de- 
clared would within two weeks be $40 in 
local stores. Mr. Baldwin in his investiga- 
tion found the same sets on sale in local 
stores at from $12.85 to $14 each. The 
‘salesmen, he declares, were not representa- 
tives of the Rogers company but were con- 
with a mail order business. The 
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salesmen had departed from the city before 
the Better Business Commission could in- 
terview them. 

Many lines sold in jewelry stores through- 
out the country were exhibited at a recent 
stationery and drug sundries fair, promoted 
by the Summit Wholesale Drug Co. of 
Akron, in its two-story building at Summit 
and Mill Sts. Under direction of Joe 
Hale the fair was staged and booths took 
up two whole floors of the company build- 
ing. Toilet necessities, stationery, fancy 
playing cards, manicure sets, gifts, etc., were 
exhibited by manufacturers. Some 40 man- 
ufacturers participated and more than 1,000 
retailers served by the Summit Co. visited 
the fair. 

Jewelers of Akron lent financial and moral 
support to the “Viaduct Day Celebration” 
Thursday, Oct. 12, when the huge viaduct 
costing more than $2,000,000 was opened to 
traffic for the first time. Opening of this 
mammoth viaduct means the linking of the 
Akron business district with Cuyahoga 
Falls, and cuts off 10 minutes running time 
between Akron and Cleveland by trolley 
and saves the autoists approximately this 
time, eliminating the much known North 
Hill. Opening of the new thoroughfare will 
mean much to the retail business district of 
Akron, jewelers said. 

L. Rubin, of the Rubin & Fredland Co., 
of Canton, which store recently was opened, 
told a representative of THE JEWELERS’ Cir- 
CULAR that East Liverpool, O., jewelers 
were facing heavy loss by reason of the 
general strike of potters effective Oct. 1. 
“The jewelry industry in the pottery city is 
practically at a standstill and business for 


this Fall will fall off 50 per cent unless 
settlement soon is made.” Mr. Rubin has 
a store in East Liverpool. Much of the 


dinnerware sold in the jewelry stores of the 
United States comes from the East Liver- 
pool district and with the holiday season 
not so far distant the strike will interfere 
with ware shipments, which will leave many 
without dinnerware stocks for the holiday 
rush. 








Omaha. 


TRADE CONDITIONS 

October has brought the local wholesalers more 
activity than they have had up to this time. They 
say this is due to the approach of the Christmas 
season and the desire of the retail jewelers to bui'd 
up a reasonable stock to take care of the holiday 
demand. Collections in the jewelry business are 
still a bit slow, but jewelers generally in this sec- 
tio are now expecting a good holiday business to 
show up, judging from present indications. Re- 
tailers’ stocks in this territory are quite low, and 
the retailer finds it necessary to call on the jobber 
more often than he has in many years to supply 
his demands from day to day as his customers 
ask for certain goods of which he has not stocked 
a sufficient variety. 

A. B. Shepherd, of the Byrne-Duff Jew- 
elry Co., has just returned from a trip 
through South Dakota. 

D. G. Coderre, O’Neill, Nebr., has sold 
his jewelry business there to F. W. Will- 
ging, Lead, S. Dak. Mr. Willging was for- 
merly a watchmaker at Lead. 

Douglas Melcher, who for the past few 
years has been with E. L. Kennan, jeweler, 
fifth floor, Securities building, is planning 
to engage in the jewelry business for him- 
self beginning Oct. 20. He will have quar- 
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ters on the fourth floor of the Securities 
building. 

The Pinkerton Detective “Agency has 
made a special request of Omaha jewelers 
that they write letters to the Nebraska 
3oard of Pardons and Paroles at Lincoln 
urging that the negro who smashed a win- 
dow in the Hendrickson jewelry store in 
Omaha and stole some goods from the win- 
dow be not pardoned. He is asking a par- 
don from the penitentiary. Pardons and 
paroles have been all too common in Ne- 
braska the past few years, many believe, 
and the Pinkertons have interested them- 
selves to see that this man is not released 
so soon. A number of Omaha jewelers 
have written the State board in regard to 
the matter. 








Salt Lake City. 


TRADE CONDITIONS 

susiness according to local jewelers is very fair. 
At this writing the city is full of visitors who are 
here to attend the big semi-annual Morman Con- 
ference and the State fair. It is estimated that 
at’ least 35,0U0 strangers are in the city. The 
hotels are full and special arrangements are being 
made to take care of others at private homes, 
These gatherings are naturally looked forward to 
by the business men and are a great benefit to 
the jewelers as well as cthers. 








The Utah Clothing & Jewelry Co., 39 
W. Second South St., suffered loss by fire 
at about midnight recently. 

the Cardon Jewelry Co., Logan, has fitted 
up a special department for its china and 
or It is a very attractive little af- 
alr. 

A new store has been opened at 209 State 
St. It will be called the B. and W. Thrift 
Store and will sell silverware, fancy glass- 
ware and the like. 

Some one, the identity of the culprit is a 
mystery, managed to substitute a $300 dia- 
mond ring for a $850 article at the Daynes 
Jewelry Co.’s store the other day. The loss 
was not discovered immediately and there 
is no hope that the lost article will be found, 

Lieut. W. C. McConahay, of the W. M. 
McConahay jewelry establishment on Main 
St., and son of the principal, is back in the 
store after spending some time with his men 
of the 145th Field Artillery. Mr. McCona- 
hay says he has had a good time and en- 
joyed the change. 

The Hubbard-Denn Jewelry Co. has 
placed on exhibition in the women’s build- 
ing of the Utah State Fair, which is now 
attracting large crowds, one of the oldest 
wooden wheel clocks made in America. 
Every part of the clock was made by hand. 
The old clock was originally used in the 
Robinson family, great grand parents of 
Mayor Wm. F. House of Corinne, Utah. 
This family was descended from the Robin- 
son family who came over in the Mayflower. 
The clock is all the more interesting because 
it was brought across the plains with ox 
teams by Mormon pioneers who settled in 
Salt Lake valley when Salt Lake City was 
more than a thousand miles from the nearest 
point of civilization and the little colony 
had to literally fight for its existence, The 
clock, which still goes well, is attracting 
a lot of attention. 








The Helgesen Jewelry Co. is the successor 
to Helgesen & Park, Evansville, Wis. 
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TRADE CONDITIONS 


Retail trade in Kansas City is only fair, the 
Priests of Pallas celebration not having had much 
stimulating effect. Few outsiders visited the city 
for this purpose—or else they did not stay long 
enough to do much shopping. General conditions 
are substantial in the city and territory. There 
are signs of quickening in the wholesale business, 
but apparently only in response to growing de- 
mand on the part of the public, 





Mr. and Mrs. D. Carl Burchett, of Kirks- 
ville, Mo., stopped in Kansas City on their 
motor car trip to Oklahoma. 

Mr. and Mrs. D. E. Sieg, of Greensburg, 
Kans., came to Kansas City in their motor 
car recently, and called on the trade. 

Ff. C. Beckwith, vice-president of the 
Hamilton Watch Cc., spent some time in 
Kansas City in the interest of his firm. 

The Wood Music & Jewelry Co., Anthony, 
Kans., was represented in Kansas City dur- 
ing P. O. P. Week by Mr. Woods himself. 

J. G. McKee and Mrs. McKee spent four 
days in Kansas City recently, visiting the 
wholesale houses. Their store is in Lexing- 
ton, Nebr. 

Gilbert Cox, of the Woodstock-Hoefer 
Watch & Jewelry Co., came in from his ter- 
ritory for the usual purposes, and also to 
be present during the Priests of Pallas 
events. 

F. L. Menefee, of El Reno, Okla., spent a 
day in Kansas City en route home from a 
vacation at his boyhood home in Iowa. It 
was Mr. Menefee’s first visit to his old home 
in 15 years. 

J. H. Clayton, formerly in the jewelry 
business at Blackburn, Mo., has moved his 
stock to Waverly, where he is now operating 
the store. He was in Kansas City recently 
replenishing stock. 

George Gardner and wife, of Pawhuska, 
Okla., spent the past week in Kansas City, 
combining business with pleasure. Mr. 
Gardner went from here to his old home in 
Iowa for a short visit. 

The receipt of an order for 48 chests of 
silver, 26 pieces to the chest, by a Kansas 
City wholesaler, indicates that some retail- 
ers are preparing with foresight for the 
Fall and Winter business. 

H. McKinney, Ira Siegfried, Edgar Hoefer 
and (©. O. Chilson, all sales representatives 
of the C. A. Kiger Co., were here recently 
replenishing their trunk stocks preparatory 
to their last trip of the year. 

The direct mail campaign of the Kansas 
City Wholesale Jewelers’ Association is go- 
ing ahead strongly, and is believed to be 
preparing the retailers with information that 
will be valuable to them when they get the 
buying notion. 

Emil F. Renaud and Mrs. Renaud, jewelers 
at Keokuk, Ja., stopped. over Sunday in 
Kansas City, on their way home after a 
visit to their farm in North Dakota and their 
ranch in Idaho. They were guests of E. O. 
Baumgarten, of the Hoefer Jewelry Co. 

The report from H. G. Butterfield, Joplin, 
Mo., that his district is showing healthy 
signs of recuperation, was received with 
gratification here. That district was one of 
the hardest hit in recent years, but is promis- 
‘ng good business now. Mr. Butterfield was 
on the Kansas City market the past week. 
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A. Buchmann, Sr., father of A. Buchmann, 
jeweler of Clay Center, Kans., passed 
through Kansas City, remaining long enough 
to call on many friends, on his way to Michi- 
gan for a visit. Mr. Buchmann senior is an 
oldtimer of this district, having had a store 
in Clay Center for more than a generation. 
His son now runs the store, but he likes to 
help, and to maintain his contacts with the 
business. 

Among the jewelers who came to Kansas 
City during the Priests of Pallas festivities, 
and incidentally called on the wholesalers, 
were Mr. and Mrs. S. P. Shipley, Neodesha, 
Kans.; Mr, and Mrs. T. L, Davies, Falk 
City; Mr. and Mrs. Frank Reed, Milan, 
Mo.; Mr. and Mrs. Earl Morrison, Ex- 
celsior Springs, Mo.; Mr. and Mrs. W. A. 
Garrison, Waverly, Kans. Among other re- 
cent visitors in the trade were Mr. and Mrs. 
G. K. Fagin, Lathrop, Mo.; W. E. Crellin, 
Chillicothe, Mo.; Geo. A. Young, Moberly, 
Mo.; M. A. Coffman, Braymer, Mo.; M. 
Slick of the Slick Jewelry Co., St. Francis, 
Kans.; L. V. Biffer, Elkhart, Kans.; J. B. 
Gum, Mt. Vernon, Mo.; A. N. Berquist, 
Marquette, Kans. 


The display of diamond rings in the win- 
dows of the Cady & Olmstead Jewelry Co., 
bought by the Shrine as awards in a popu- 
larity contest, has brought an amount of at- 
tention which was scarcely expected. Many 
people have called to inspect the rings, the 
women asking to be allowed to try them on; 
and all marveling at the value and beauty 
of the stones. The Shrine knows how to 
advertise—and the whole town knows of the 
contest, thousands of course casting votes 
for one or another candidate. Every per- 
son who bought a ticket is interested in the 
personnel of the contesting girls and babies; 
and so when Cady & Olmstead added the 
pictures of the contestant to the display of 
the prizes, the crowds in front of the win- 
dows increased. 

The first Fall meeting of the Kansas City 
Wholesale Jewelers’ Association was held 
the evening of Oct. 10, at the Hotel Carlton, 
when 20 wholesalers sat down to a pleasant 
and sociable dinner. There was not any 
set program, but some time was spent in 
discussion of ways to help the retailers in 
the fight on the discriminatory taxes, fol- 
lowing the presentation of the subject by 
Charles P. Woodbury. President O. E. 
Baumgarten made a short address, several 
short addresses in fact, as means of stimulat- 
ing discussion and conversation, to draw out 
opinions on conditions, and ideas for con- 
structive work by the association. Fred P. 
Sands, secretary, whose illness had delayed 
the Fall resumption of activities, is again at 
work with full vigor. : 

“Visiting jewelers with whom I have 
talked,” said E. O. Baumgarten, president of 
the Kansas City Wholesale Jewelers’ Asso- 
ciation, “have almost unanimously expressed 
expectation of good business, This senti- 
ment is the more gratifying, since it is only 
in the past week or so that they have come 
so near to agreement on the prospects. The 
retailers have sensed the development of the 
holiday spirit in the public, and they intimate 
that there is relaxation from the tendency 
to withhold purchases. In the character of 
wholesale trade, the prospect for good busi- 
ness over the retailer’s showcases, is also 
becoming apparent, for the jewelers are now 
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buying to dress up their stocks, They are 
not buying in large quantities, but to be able 
to make a good showing that will appeal to 
the people, and enable them to take care of 
the demand as it grows.” 











ing his vacation at Atlantic City, N. J. 

F, E. Ogden, of H. O. Hurlburt & Sons, 
813 Chestnut St., is spending a 10-day vaca- 
tion in Chicago, 

H. D. Lawson, representative of F. H. 
Noble & Co., Chicago, will be in Philadelphia 
on Oct. 16 to call on the trade. 

Lester Luxenberg, son of Jacob Luxen- 
berg, widely known jeweler ‘of Houtzdale, 
Pa., has entered the Wharton School of the 
University of Pennsylvania. 

O. D. Stout, a former Philadelphian, at 
one time associated with H. O. Hurlburt & 
Sons, 813 Chestnut St. was in Philadelphia 
last week. Mr. Stout is now representing 
Webb C. Ball Co. of Cleveland, O. 

Ralph Thoman, son of H. Thoman of 
Woodbury, N. J., formerly in the employ 
of R. H. Englehart, 2132 E. Chelton Ave., 
Germantown, has accepted a position with 
L. P. White & Co., 9th and Sansom Sts. 

Among the salesmen in the city last week 
were A, M. Lehman, Anchor Tool & Supply 
Co.; H. A. Keller, Ingraham Clock Co., 

sristol, Conn.; and S. Adler, Triangle 
Jewelry Co., Inc., 99-105 Canal St., New 
York. 

Carl Stratton, Lester Engle, J. Earl 
Middleman and’ Clyde M. Baum _ have 
opened an office in the Professional build- 
ing where they will undertake the repair of 
the better grade of timepieces for exclusive 
stores, 

Leon Aisenstein, son of Samuel Aisenstein, 
a member of the firm of Aisenstein & Gor- 
don, 712-714 Sansom St., has matriculated 
as a student in the freshman class of the 
Wharton School of the University of Penn- 
sylvania. 

Out of town jewelers who visited Phila- 
delphia last week included Peter Siegler, 
Doylestown; Mrs. F. B. Righter, Consho- 
hocken; W. G. Dilts, Gloucester; Mrs. F. R. 
Smith, Egg Harbor City, N. J., and Ira F. 
Hearne, Delmar, Del. 

Colonel J. Warner Hutchins, a member 
of the Philadelphia Jewelers’ Club and a re- 
tired diamond merchant has accepted mem- 
bership on a committee of prominent citizens 
which will make a drive to obtain new mem- 
bers of the Sesqui Centennial Exhibition As- 
sociation. 

John D. Enright, jeweler of 3020 Kensing- 
ton Ave. and Miss Mary Kelly, of Norris- 
town, Pa., were married in St. Patrick’s 
Roman Catholic Church, Norristown, Pa., 
on Oct. 10. Following a wedding trip to 
Bermuda, Mr. and Mrs. Enright will occupy 
their new home on 9th St., Logan. 

Philip Kind, a member of the firm of S. 
Kind & Sons, jewelers of Chestnut St. is one 
of the leaders in a drive which will be 
started on Oct. 22 to obtain new members for 
the Young Men’s and Young Women’s He- 
brew Association. The organization is 
building a new home at Broad and Pine 
Sts. at a cost of $1,000,000. 
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Tax on Jewelry N certain sections 
Sales is Based on of the country 
Price Paid by jewelers are attempt- 
Customer ing to save money on 
the tax paid to the government, by not in- 
cluding in their returns the full price paid 
by the customer, but returning instead the 
price paid less the amount of the tax. In- 
quiries received at this office show that many 
jewelers who have done this have not in- 
formed their customers when the sale was 
made that the price included the tax and we 
have warned them that the proceeding that 
they are following was a very dangerous one 
and might lead to their getting into trouble. 
These jewelers do not realize that the tax 
on the sale of jewelry is not a tax on the 
customer but is on the dealer and is levied 
on the price the article is sold for consump- 
tion in use. If the customer is willing to 
pay this tax, the dealer may let him do so, 
but with this the United States Government 
has nothing to do. It looks to the dealer 
to pay it, and bases the’ tax on what he 
charges for his merchandise. 

Retail jewelers have found it advantageous 
to say nothing about the tax to customers 
but to absorb the tax in the selling price 
by increasing the latter and pay the tax 
themselves, and we feel that this is by far 
the best and safest proceedure to follow. 
In doing this the jeweler has, it is true, paid 
“tax on the tax,” but he has often lost 
nothing, owing to the extra price that he 
has put upon the article for this reason. He 
cannot compel the customer to pay the tax 
and unless the customer has agreed to do 
so, he cannot deduct the tax from the price 
paid by the customer when he makes his 
returns to the government, 

In this connection we are pleased to note 
the announcement prepared by the chairman 
of the Jewelers’ War Tax Committee which 
appears in full on page 77 of this issue. 
The matter is so important that we urge 
every jeweler to read and re-read this article 
by Chairman Rothschild until he under- 
stands thoroughly the points made therein. 
Above all remember that if you have not 
notified your customer that he is paying the 
tax you cannot consider him as having done 
so and your returns to the government must 
include the full price that he had paid you 
for the jewelry purchased. 


THE Fall and holi- 
' day season is 
generally the time for 
the appearance of that 
bugbear of the ordinary jeweler—the auction 
sale—and jewelers in various sections of the 
country afte now taking steps to minimize 
this disturbing factor in their business wher- 
In several sections efforts are 
being made to have their local governing 
bodies pass special ordinances which will 
prevent auction sales, if possible, or regu- 
late the evils which often attend them. Re- 
quests are, therefore, continually coming in 
to us and to the various associations in the 
trade asking for a model auction ordinance 
that will do this work. Unfortunately, we 
do not know of such an. ordinance, but if 
any of our readers have heard of a local or 
State law that accomplishes the end re- 
quired and at the same time has proven con- 
stitutional, we would be very glad to have 
them call the same to our attention. 
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In their fight against auctions, jewelers 
and other merchants have often defeated 
their own ends by seeking laws that were 
entirely too drastic. They have not realized 
that auction sales are recognized as perform- 
ing a necessary function in the business 
world, and the courts have, time and again, 
declared unconstitutional not only legislation 
which seeks to stopythe auction per se, but 
also that which attempts to suppress it under 
the guise of regulation. The evils growing 
out of the auction sale are proper subjects 
of legislation, and ordinances can be passed 
which will penalize the use of “cappers,” for- 
bid misrepresentation of quality, forbid the 
articles being sold under conditions where 
the customer can easily be deceived, and 
otherwise protect the customer. Night auc- 
tions of jewelry, for instance, have been for- 
bidden in many cities and this has been up- 
held. It may be proper also to cause both 
seller and auctioneer to’ take out a license, 
but unless a charter of the city or town spe- 
cifically permits it, excessive license fees will 
not be upheld by the courts. 

In attacking the auction problems, particu- 
larly in the way of seeking legislation, jewel- 
ers should have the help and advice of com- 
petent counsel, who are conversant with thé 
charter under which the legislative body to 
be appealed to has to work. They should 
attempt to frame regulation striking at the 
evils which surround the auction, instead of 
hitting at the auction itself. In addition, all 
their legislation should be based on the gen- 
eral idea of giving protection to the public, 
i.e., the customers who will patronize such 
auctions. To seek regulation that will sim- 
ply protect the merchant competing with the 
auctioneer will, in most cases, prove futile, 
and even if such regulations are enacted, 
they are apt to prove barren of result. 

As was said before, we know of no ordi- 
nance or law on the books of any State that 
will do all that the opponents of auctions 
desire, but we will be thankful to our read- 
ers who will put us in touch with such laws 
or ordinances as have proven effective in any 
particular localities, particularly where these 
regulations have been upheld as constitu- 
tional and within the power of the govern- 
ing body enacting them. 





HE Government’s 

report on the pro- 
duction of platinum 
and allied metals -in 
1921, which was prepared by James M. Hill 
for the United States Geological Survey, 
has just been made public in advance of its 
appearance in “Mineral Resources of the 
United States, Part 1,” soon to be issued. 
Through the courtesy of the Survey and its 
director, George Otis Smith, we are enabled: 
to reproduce this report in THe JEWELeErs’ 
CikcULAR now in one_ installment ap- 
pearing this week. It will be seen from 
this report that the part played by the 
United States in the production of platinum 
metals is a very small one, a total of 977 
ounces from all States. The largest factor 
in this production of crude platinum was 
California, which produced 821 ounces, Ore- 
gon coming next with 91 ounces and Alaska 
third, with 65 ounces. Our refiners reported 
purchases of 56,645 ounces of foreign crude 
platinum in 1921, of which amount 55,286 
came from Colombia, 1,286 from Russia and 
63 from Canada. Despite these figures of 
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the refiners, the imports of platinum from 
Colombia during the year amounted to but 
31,840 ounces, showing that there must have 
been a duplication in reports of the, refiners 
as a result of sales from one to another. 

Jewelers will be interested in the figures 
giving the total consumption of platinum in 
the United States in 1920-21, the latter year 
showing :a 25 per cent increase. Of the 
123,000 ounces of platinum used in 1920, the 
jewelry trade took 77,200, the electrical 
trade, 23,000, the chemical trade, 13,200, 
while the dental trade consumed but 6,400, 
In 1921, of the 151,000 ounces of platinum 
used, the jewelry trade took 101,200 ounces, 
the electrical trade, 20,500, the chemical 
trade, 12,200 and the dental industry, 13,000. 
Of the 6,000 ounces of iridium used in 1920, 
3,100 went to the jewelers and 2,600 to the 
electrical trade, while of the 7,400 ounces 
used in 1921, the jewelers took 2,300, the 
electrical trade, 1,000 and the miscellaneous 
lines, about 4,000. 

The most interesting statistics, however, 
at the present time are those in connection 
with the consumption of palladium, of which 
the jewelers used about 600 ounces in 1920 
as compared with 8,900 by the dental trade 
and 1,700 by the electrical trade, whereas in 
1921, the jewelry consumption had more than 
doubled (to more than 1,200 ounces), while 
the dental trade showed a decrease to 8,500 
ounces and the electrical an enormous in- 
crease, to 7,600 ounces. There is little doubt 
that the figures of 1921-22 will show an 
even greater increase in the use of palladium 
by jewelers. Generally speaking the jewelry 
trade took 57.4 per cent of the total amount 
of platinum metals used in 1920 as against 
19.5 by the electrical trade and 10.9 by the 
dental trade, while of the metals used in 
1921, the jewelry trade took 59.5 per cent, 
the electrical, 16.6 per cent and the dental 
12.2 per cent. 

Altogether the statistics of the Govern- 
ment give no indication of any slackening 
in the platinum industry of the country in 
1921 as far as the consumption of the metal 
is concerned, It is hard to reconcile these 
figures with the reports of the platinum 
manufacturers, who feel a business slump. 
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Pacific Coast Notes 





John C. Hobbs, jeweler of Sacramento, 
Cal., reports a loss by theft estimated at 
$2 000. : 

Julius Kruger, of the Rocket jewelry store, 
Bisbee, Ariz., has advertised his stock to 
be sold at auction. 

J. F. V. Evans, of Livingston, Mont., has 
received an order, from a dealer in France, 
for 400 pounds of agate stones, of a kind 
found only along the Yellowstone River. 
They are agates containing pieces of moss. 

Phil Lucius, of Riverside, has purchased 
the C. E. Penington jewelry store, 916 Main 
St. Mr. Lucius, formerly of Illinois, will 
conduct a watch and clock repairing depart- 
ment, in addition to enlarging the stock of 
jewelry. 

The sale of stock and fixtures of Katz 
Bros., Oakland, Cal., took place before W. 
J. Hayes, Commissioner in Bankruptcy, on 
Oct. 3 and realized $1,750. An examination 
of B. Katz is now being conducted by Henry 
A. Jacobs, western attorney for the National 
Jewelers Board of Trade. 
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has moved. its 


The Baltic Amber Co. 


business to 30 W. 39th St. 

L. P. Kadison, of Fera & Kadison, 45 
John St., sailed for Europe last Saturday 
on the steamship Olympic. 

Hoffman Bros., importers and manufac- 
turers of Hofbros watches, have moved to 
565 Fifth Ave. corner of 46th St. 

The Rays Watch Case Co. has changed 
its name to the Morays’ Watch Case Co. 
and beginning Oct. 1 now uses the above 
trade name. 

]. H. Lapidus and not O. H. Lapidus, as 
reported in these columns last week, is now 
associated with the Manhattan Diamond Co., 
at 36 John St. 

Jenjamin Sternman, of the Benjamin 
Sternman Co., has just returned from a trip 
through his territory and reports greatly 
improved conditions. 


According to an announcement made last 
week, W. T. Rischert has severed his con- 
nection with the G. C. Braxmar Co., his 
resignation taking effect on Oct. 1 

M. Feingold, formerly of Feingold & Gelb, 
Inc., announced last week that he is now 
doing business under the name of the Fine- 
Gold Watch Co. at 6 Maiden Lane. 

Martin Klein, importer of diamonds, 87 
Nassau St., returned from Europe last week 
on the Berengaria, after an extended pur- 
chasing trip to the diamond markets. 

The regular meeting of the Jewelers’ 24 
Karat Club of New York will be held 
today, (Wednesday) at the Club’s rooms at 
3:00 p.m. All members are requested to be 
present, 

Charles H. Conant, 527 Fifth Ave., is a 
passenger on the steamship Olympic, which 
sailed for Europe last Saturday. While 
abroad Mr. Conant will visit Paris and 
London. 

Jack Rosenthal, manufacturer of diamond 
mountings, formerly located at 71 Nassau 
St., has moved to more spacious and com- 
modious quarters in the building at 100 W. 
2Z\st St: 

Irving J. Rueben, manufacturing jeweler 
and importer of watches, has moved his 
business to 71 Nassau St., where he has 
doubled his floor space and increased his 
mechanical equipment. 

The regular monthly meeting of the Good 
& Welfare Committee of the National 
Jewelers Board of Trade will be held to- 
day, (Wednesday) at 11:00 a. M. at the 
Board’s rooms, 15 Maiden Lane. 

S. G. Prager, of Prager & Prager, man- 
ufacturing jewelers and importers, 366 Fifth 
\ve., has left this city for a trip to the 
Coast, and is now calling on the jewelry and 
department store trade in that section of 
the country. 

The Eleder-Hickok Co., manufacturer of 
fine silverware at 23 Prospect St., Newark, 





N. J., is holding its annual exhibit this 
week in Room 1122, at the Pennsylvania 
Hotel, where a full display of the lines 
manufactured by this concern are being 
shown. Holiday novelties are being fea- 
tured in this exhibit. 

A discharge in bankruptcy was granted on 
Monday, Oct. 9, in the United States Dis- 
trict Court, to James Katsaris, and Basil 
Serbertis, trading as the Little Jewelry Shop, 
302 Eighth Ave., city. A voluntary petition 
in bankruptcy was filed by this concern on 
Feb. 20, last, at which time the assets were 
listed at $2,765 and the liabilities at $3,051. 

President Harding, who is also president 
of the American Red Cross, has proclaimed 
Nov. 11 to 30 as the period of this year’s 
Annual Roll Call for the Red Cross. Busi- 
ness men in this city in more than 100 
industries are lining up to help the campaign 
and it is expected the usual committee will 
be formed in the jewelry trade to take care 
of this work. 


The price of platinum has taken another 
drop, the second in two weeks, and on Mon- 
day the soft metal was quoted at $108 an 
ounce. Platinum containing five per cent 
iridium was selling at $116, while that con- 
sisting of 10 per cent iridium was going at 
$124. These prices indicate a drop of $4 on 

each kind of platinum since last week and a 
$10 decrease in two weeks. 


Fred W. Barrners, for 11 years connected 
with Kastenhuber & Lehrfeld, 24 John St., 
resigned his position with this firm on Sat- 
urday, Oct. 14. Mr. Barrners will continue 
in the refining line, as outside representative 
of Schwitter, Clover & Starkweather, 
smelters and refiners of Newark, N. J., in 
which concern he has become financially in- 
terested. He will visit the trade in this 
citv for the present time. 

Leon Proujansky, formerly head of the 
Conjoint Jewelry Co., was to be placed on 
trial last Monday morning before Justice 
Dudley in the Criminal Term, Part 1, of 
the Supreme Court, New York County. 
The case, however, was postponed until Oct. 
30, when Mr. Proujansky will be tried on 
a charge of issuing an alleged false state- 
ment with the intention of securing mer- 
chandise or credit thereon. 


The Pawnbrokers Association of the City 
of New York will celebrate the 25th anni- 
versary of the association at a banquet to be 
held at the Hotel Astor, Wednesday evening, 
October 25, at 7 o’clock. The affair promises 
to be one of the greatest and most success- 
ful in the history of the association and will 
be attended not only by the leading pawn- 
brokers in New York, but by a large .»num- 
ber of the members of the diamond and 
jewelry trade. Henry Sobel, 822 Columbus 
ye e., is the president of the association. 

Involuntary bankruptcy proceedings were 
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instituted on Tuesday, Oct. 10, in the United 
States District Court against Harry Hudes- 
man, a manufacturing jeweler at 106 Fulton 
St. The petitioning creditors are Harry 
Hailparn, $532, Abraham Bloom, $375, and 
S. Nathan & Co., $143. The day after the 
action was started Judge Hand appointed 
George W. Taylor as receiver under a bond 
of $3,000. This order places the jeweler’s 
assets at $5,000 and his alleged liabilities 
at $15,000. Last. Saturday Max Epstein, 
Harold J. Blackman and William Namen- 
burg were appointed by the court as 
appraisers. The receiver has also been 
authorized to sell the assets of the jeweler. 

The annual banquet and ball, to be given 
by the Retail Jewelers’ Association of the 
Bronx, next February, will be one of the 
greatest affairs of its kind in the history of 
this progressive organization. Already 
work has begun in the way of perfecting 
arrangements for the affair and the large 
ball room of the Hotel Astor, 40th St. and 
Broadway, has been engaged for the occa- 
sion. The banquet and ball will take place 
Sunday, Feb. 23, 1923, and it is expected 
that it will be attended by from 1,500 to 
2,000 people. President Korsunsky, of the 
Bronx Association, has appointed the fol- 
lowing committee of arrangements: William 
Schneiderman, chairman; I. Geffen, vice- 
chairman; Ferdinand Alpers, treasurer; 
Murray Max, secretary; Henry Baum, A. 
K. Blooming, A. Seigler, R. Bloom, A. 
Winterhalter and H. Falkenstein. A most 
elaborate program is to be published in con- 
nection with the banquet and ball and those 
who desire to reserve space in the same can 
get full information from the officers of the 
association and members of the committee 
to whom also application for tickets for the 
banquet should be placed. 

A beautiful and fitting memorial to the 
memory of the late Augustus K. Sloan is a 
handsomly leather bound yolume containing 
the resolutions of regret adopted by the six 
different organizations in the jewelry in- 
dustry with which the late “Dean of the 
Jewelry Trade” was affiliated. The volume 
is bound in purple leather and on the first 
inside page appears a photograph of the 
late Mr. Sloan. Following this comes the 
resolutions, 2ll hand lettered on parchment 
paper and each set a different color. At the 
end of each resolution appears the signatures 
of the officers and directors of the organiza- 
tion, This is the first time in the history 
of the trade that such a plan of recognition 
has been carried out, namely, that of group- 
ing the expressions of regret passed by the 
different trade organizations in one volume. 
For the past week or more this volume has 
been displayed by William T. Gough, chair- 
man of the committee responsible for this 
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aeiehicnaties 


SOLIDARITY: “The Case That Courts 


Mr. Retailer 


Discriminating jewelers have featured Solidarity 
Gold Cases for OVER THIRTY YEARS— 


Could any higher tribute be paid our product? 





Representative Watch Jobbers 
are Solidarity Jobbers 


Pendant and Bow Patented 


vows w.suerwoo> SOLIDARITY WATCH CASE CO. *%2.2..%9%zc" 


OSCAR M. GAMMON ESTABLISHED OVER EOR A 
Vice-President 15 Maiden Lane, New York . THIRTY YEARS) Ping nee Seam 































COMMERCIAL BANKING 
Jewelry Trade 








THE | 
HATHAM We offer to Jewelers 
HE . We silich-anesents of Modern, Unexcelled, Banking Facili- 
Pp. Jewelers and Affiliated ties—Modern Fire, and _ Burglar 


Trades with a_ full 
knowledge of its re- 
quirements created by 
an experience and serv- Your patronage is solicited 
ice not equalled by 
other banking _ institu- 








Proof Safe Deposit Vaults 








tions. Fidelity - International 
BANK 
aoe Trust Company 
CITY OF NEW YORG 
110 William St., corner John St. 
Chambers St. and W. Broadway 
Main Office: 149 Broadway, New York City Whitehall Bldg., 17 Battery Place 
Branches: Battery to the Bronx en 
Resources Over $200,000,000 Resources over $25,000,000.00 
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IRVING NATIONAL BANK 


MARKET AND FULTON OFFICE 


FULTON AND GOLD STREETS, NEW YORK 


OFFICERS ADVISORY BOARD 
Oe eee Chairman Aaron J. Bacn Witiiam C. DEemorest Tuomas B. Kent 
ALEXANDER GILBERT ........ Vice-Chairman F. A. M. Burrewr Austin B. FLetcHer Cuaries F. Noygs 
ss eS aan President Joun J. Care Henry FLetTcHer Rosert M. Parker 
Wirtiam M. Rosenpace..... Vice-President W. Irvine CLarK WILLIAM B. FRANKLIN Lzorotp STERN 
Atzeret D. Berry........ Assistant Cashier F. H. Clarkson ALEXANDER GILBERT A. E. Van Doren 
Wirriam H. Mitiixen...Assistant Cashier Rotiin P. Grant Avex. H. Wray 


Every Modern Banking Service—Business and Personal Safe Depostt Vaults 
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beautiful memorial, but today (Wednesday) 
it was expected that the volume would go 
trorward to Mr. Sloan’s widow. The or- 
ganizations whose resolutions appear in the 
volume include Jewelers’ Security Alliance, 
Maiden Lane Historical Society, Jewelers’ 
Protective Union, National Jewelers’ Board 
of Trade, Jewelers’ 24-Karat Club and the 
Jewelers’ Republican Club, 

Hawley Stone, who was for many years 
connected with the former firm of David 
Kaiser & Co., is now associated with 
Saunders, Meurer & Co., 522 Fifth Ave. 

Solemon Kingsburg, a_ retired jewelry 
salesman, died last Wednesday at his home, 
215 Lefferts Ave. Brooklyn. Mr. Kings- 
burg was in his 8lst year at the time of his 
passing. 

A charter of incorporation was filed at 
Albany, N. Y., last week by the Castle 
Jewelry Co., Brooklyn. The capital is 
$50,000 and the incorporators are J. Hol- 
lander, S. Meyers and S. Strauss. 








FIFTY YEARS’ SERVICE 


George J. Schmidt Celebrates Golden Anni- 
versary of Employment with the Firm 
of Carter, Gough & Co. and 
Its Predecessors 


Newark, N. J., Oct. 14.—George J. 
Schmidt has just completed 50 years ot con- 
tinuous service with the firm of Carter, 
Gough & Co., manufacturing jewelers at 
Park and Mulberry Sts., and its predecessors. 
‘In recognition of his services, the firm at the 
noon hour, and in the presence of the other 
employes, presented to Mr. Schmidt a purse 
of money and an engraved testimonial. The 
presentation was made by H. L. Farrow, a 
member of the firm. 

Mr. Schmidt entered the employ of 
Carter, Howkins & Dodd on Oct. 11, 
1872, as an apprentice. This was 31 
years ago after the concern began _ busi- 
ness. Ile learned the engraver’s trade, and 
since ther: has served in various capacities 
throughout the factory. Notwithstanding 
his long service Mr, Schmidt is still active 
and has no thought of retiring. The testi- 
monial given Mr. Schmidt reads as follows: 
“This testimonial is given to George J. 
Schmidt on the completion of 50 years of 
active service. He entered the employ of 
Carter, Howkins & Dodd, Oct. 11, 1872, 
and served successively the firms of Carter, 
Sloan & Co.; Carter, Hastings & Howe, 
and Carter, Gough & Co., with fidelity, 
efficiency and marked devotion to their in- 
terests at all times. It is seldom that it 
comes to anyone to complete as long a serv- 
ice and the present firm extends its con- 
Zratulations and best wishes to Mr. Schmidt 
on the occasion of this anniversary.” 











Karl Buckingham, of Liberty, Mont., re- 
ports that his store window was smashed 
recently and a jar containing about $100 in 
money was stolen. Nothing else of value 
was taken 


Mr. and Mrs. George A. Allsopp of 78 
Johnson Ave., have returned from their 
country home at Deal, where they have been 
since early in May. 

The Newark jewelers are planning to hold 
an invitation golf tournament Oct. 24 at 
the Shackamaxon Country Club, Westfield, 
N. J. The tournament is to be held under 
the auspices of the Newark manufacturing 
jewelers. Further particulars can be ob- 
tained by writing F. P. Schofield, 50 Walnut 
St., Newark, N. J. 

Many salesmen for local manufacturing 
jewelers are sending in more orders and 
report that prospects are much better for a 
fair business from now until Christmas, 
though, because unsettled conditions have 
not fully cleared up, a large business is not 
expected. Collections are reported rather 
slow, and handicap manufacturers, who 
have to pay cash for their labor and 
materials, 

Funeral services were held on Saturday 
afternoon at 3:30 o’clock in the chapel in 
Mt. Pleasant Cemetery, for Thomas Callo- 
way, who died at his home at 5 Jackson 
Pl., Caldwell, on Thursday last, after a long 
illness. Mr. Calloway was 75 years old. 
He moved to Caldwell about two months 
ago because of his ill health. Mr. Calloway 
conducted a jewelry business at 216 Clinton 
Ave., this city, for 35 years. A sister who 
resided with him, Miss Florence Nightin- 
gale Calloway, was his only surviving 
relative. 

At the monthly meeting of the New 
Jersey Retail Jewelers’ Association for Oc- 
tober, which will be held on Tuesday even- 
ing, Oct. 24, at Achtel-Stetter’s 844 Broad 
St., Newark, the principal thing on the pro- 
gram will be a discussion of the matter of 
the five per cent tax on jewelry. A great 
deal of interest has been shown in this issue 
since it was decided to organize the State 
of New Jersey into a fighting unit in an 
effort to secure a repeal of this provision. 
3ecause of this great interest it is expected 
that the attendance at the coming meeting 
wil be much larger than the average for 
these monthly meetings. President Jean R. 
Tack has announced that every jeweler who 
is interested in the subject, whether a mem- 
ber of the State organization or not, will 
be welcome to the gathering. Dinner will 
be served at 7 o’clock. The business session 
will follow the dinner. 








Business Troubles 





Martin L. Baldwin, Rochester, Minn., has 
assigned to C. M. Thompson. 

A voluntary petition in bankruptcy has 
been filed by Joseph Podolney, Carnegia, Pa. 
There are no assets and the liabilities are 
reported to be $1,686. 

A voluntary petition in bankruptcy has 
been filed by Alfred Lenoci, Bridgeport, 
Conn. ‘The assets are reported to be $400 
and the liabilities $1,746. ‘ 

A petition in bankruptcy has been filed in 
the matter of H. S. Mowrer, Rocky Mount, 
N. C.. The first meeting of the creditors 
was scheduled for Oct. 17. 
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INJUNCTION ASKED 





New York Manufacturers of Platinum 
Jewelry Ask Court Action to Prevent 
Further Picketing of the Plant 
by Union Men 


The assaulting of a workman employed at 
the shop of Katz & Ogush, manufacturers 
of platinum mountings, 141 W. 36th St., New 
York, and the picketing of the place by 
union men for several weeks, resulted last 
Wednesday in the issuing by Supreme Court 
Justice O'Malley of a temporary injunction 
against the International Jewelry Workers’ 
Union, Local No. 1. The injunction re- 
strains the union from picketing the estab- 
lishment of Katz & Ogush or molesting any 
of their employes. , 

Two days after the temporary order was 
issued E, S. Greenbaum, of Greenbaum, 
Wolff & Ernst, representing Katz & Ogush, 
argued before Justice Wagner in the Su- 


‘ preme Court for a permanent injunction. 


He was opposed on his motion by William 
Karlin, appearing on behalf of the Inter- 
national Jewelry Workers’ Union. At the 
time THE JEWELERS’ CIRCULAR went to press 
the court had not handed down. a decision in 
the matter. 

The trouble is said to have started early 
last month when an effort was made to 
unionize the Katz & Ogush shop, Although 
many of the men working in the place be- 
long to the union the organizers were un- 
able to enlist the entire working force under 
the union’s banner. For this reason, it is 
alleged, a strike was called on Sept. 8, but 
only a few men walked out. Since this 
walkout the concern, it is said, has replaced 
the strikers with other men. 


Upon the calling of the strike the place 
began to be picketed by men said to belong 
to the union. Conditions, it is reported, got 
so bad that members of the firm were forced 
to call the police for the protection of their 
workmen. On Oct. 6 one of the men work- 
ing in the shop who, it is said, received some 
threatening letters, was assaulted in a vacant 
lot in the Bronx. He was hit over the head 
with a milk bottle filled with salt and after 
the assault the men made their escape. The 
victim stated that he recognized the men 
and upon his description the police are mak- 
ing a search for them. 

The court action against the union was in- 
stituted on last Wednesday when the tem- 
porary order was issued. In asking for this 
injunction the Katz & Ogush concern were 
joined by almost every employe in their 
shop. 








The B. H. Fanus Jewelry Co., Fairmont, 
W. Va., has just closed a deal whereby the 
firm becomes the owner of the L. P. Cur- 
rence Jewelry Store at Clarksburg, W. Va. 
The business there and in this city will be 
run separately, and Mr. and Mrs. Fanus 
will give both their personal attention, di- 
viding their time between Fairmont and 
Clarksburg. For a short time the business 
will be conducted as it is, but it is planned 
to make several changes and improvements 
in the new enterprise and to formally throw 
the store open to the public in about 10 days. 
In the meantime the new store will be open 
to trade. 
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~ Question: Why Pay More? 


An analysis of the publications in the jewelry field 
proves the undisputable supremacy of The Jewelers’ Cir- 
cular. It clearly and convincingly demonstrates that The 
Jewelers’ Circular offers the greatest advertising value at 
the lowest cost. 


In one after another of this series of advertisements it has been shown 
that quality of circulation, quantity of circulation and the purchasing 
power of circulation are the important points for an advertiser to consider. 


The Jewelers’ Circular Rate’ 


$7.00 per page, per thousand copies 
guaranteed circulation 





The Jewelers’ Circular gives greater circulation at a lower per thousand 
rate than any other paper. Over 100,000 more distribution yearly than the 
combined distribution of all six of the 








monthly jewelry journals. Circulation of 





Seven Reasons for the highest quality—by which is meant 


rated jewelers. Circulation that is guar- 


Jewelers’ Circular anteed—hby which is meant something 
Supremacy definite. In view of all this, is it possible 
1st —Lowest Advertising Rate. to find any sound answer to the question: 
er thousand circulation 
a imei WHY PAY MORE THAN THE JEWEL- 
musta’ WN copies ERS’ CIRCULAR RATE PER THOU- 
a week } SAND? 


3rd—Highest Quality Circulation 


all paid—at the highest 


subscription price . ae — 
The minimum advertising rate of $7.00 per page per thousand 


4th —Greatest Purchasing Power circulation is based on page space being used each issue in the 
practically all the rated year. A somewhat higher price, but adjusted to the exceptionally 
dealers of the country low yearly rate, prevails for smaller space and for pages run for 


a shorter period. 


sth —Most Thoroughly Read 


all the news—and first 

















6th —Real Dealer Influence 


because of commanding 


trade position 43% more individual advertisers and nearly 3 


; times as many pages of advertising appear each 
7th —The Prestige of Over a year in The Jewelers’ Circular than in any 
Half-Century of Service other jewelry journal. 
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H. H. Walker is on a shooting trip in 
New Brunswick. 

Eugene Sanger, of Sanger & Co., has gone, 
with Mrs. Sanger, to Goffstown, N. H., 
for two or three weeks’ vacation. 

Mr. and Mrs, Nelson H. Smith and Mr. 
and Mrs. Aubrey Gilmore are enjoying a 
brief vacation at Mt. Adams, N. H., where 
Mr. Smith has a camp. 

The jewelry department of Jordan, Marsh 
Co. has opened a new window fronting 
Summer St. It is one of the most attractive 
windows in this city, jewelry of rare charm 
and design being shown. 

The wedding is announced of Miss Oxen- 
ham, of Perkins & Sadler, jewelers, Brook- 
line, and Mr. Young. The ceremony took 
place Oct. 15, and the pair have gone to 
Niagara Falls and Washington for their 
wedding trip. 

Harry McGrath, of the material depart- 
ment of A. Paul & Co., and Miss Mae 
Joyce were married Oct. 4. The wedding 
took place at Norfolk Downs, followed by 
a reception at the house. Mr. and Mrs. 
McGrath have gone to Quebec for two 
weeks, 

Jason Weiler & Son have purchased for 
$15,600 the large collection of diamonds 
which the liquidating agent of the Cosmo- 
politan Trust Co, had for sale. The stones 
were secured in Europe by an agent of the 
company while it was in active business. 
The books showed that they represented an 
investment of $38,574. The diamonds were 
valued by Alanson Bigelow, of Bigelow, 
Kennard & Co., Inc. 


Henry W. Clark, jeweler, was the guest 
of honor at a dinner given to him by mem- 
bers of the Order of Elks from various parts 
of the State at the Copley Plaza, Oct. 10. 
Bernard E. Carbin, treasurer of the State 
association, on behalf of the hosts, presented 
to Mr. Clark a specially made, automobile 
clock. Among the speakers were John F. 
Malley, former internal revenue collector, 
Edward M. Davis, past president of the 
State association, and James R. Nicholson, 
past exalted ruler, of Springfield. Mr. 
Clark, member of the chamber of commerce, 
of Melrose, founded the local lodge of Elks 
16 years ago. 

A charter of incorporation has been 
granted to Lima-Fisk, Inc., members of 
which are Wilbur O. Lima and Arthur E. 
Fisk, of Brookline, and L. Alberta Smith, 
of Wollaston. The capital is $10,000. Mr. 
Lima was formerly with Carl H. Skinner, 
one of the leading jewelers in this city. 
Formal opening of the company’s store is 
set for Nov. 1, at 230 Boylston St., which 
is in the center of one of Boston’s busiest 
thoroughfares. The company will specialize 
in platinum, diamonds, jewelry and _ pearls. 
A store of rare and exquisite finish and 
equipment is being prepared for the com- 
pany’s advent into the coterie of foremost 
jewelers in that section of the city. 

Six matches were rolled in the Jewelers 
Bowling League Oct. 10. Bigelow, Kennard 
& Co. was the only team to win four points. 
A. Stowell won three and tied one. Shreve, 
Crump & Low Co., Thomas Long and D. 
C. Percival each won the deciding point in 
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their matches. McKenna, of the E. B. Horn 
team, had the best individual single string, 
108, and Robinson, of Hodgson, Kennard & 
Co.,. the best three-string total, 309, Fol- 
lowing are the total scores: Bigelow, Ken- 
nard, 1,339—Harkins, Kirby, Murphy, 1,188; 
A. Stowell, 1,228—I. Alberts, 1,179; Shreve, 
1,256—Lenox, 1,229; Ripley, Howland, 
1,330—Hodgson, Kennard, 1,297; Thomas 
Long, 1,317—Smith Patterson, 1,293; Per- 
cival, 1,313—E. B. Horn, 1,303. 


The many friends of Albert R. Kerr will 
be glad to hear that he is now with Norling 
& Bloom Co. and will represent this com- 
pany on the road. He will cover the New 
England territory. Mr. Kerr was for many 
years in business as head of: William Kerr 
& Son on Hanover St., which at one time 


was the principal business section of Boston, — 


and even up to the present day enjoys a 
large measure of its popularity. And it was 
with keen regret that his acquaintances 
learned that owing to a great increase in 
rent Mr. Kerr, a year or so ago, was obliged 
to find other quarters. The only suitable 
location available at the time was a part of 
the offices occupied by the New England 
Watch & Jewelry Co. in the Washington 
building, and while these offices are in the 
center of the jewelry section of this city 
Mr. Kerr found that it would be better to 
make other connections. So that he has 
been successful in entering the services of 
Norling & Bloom Co., a house which enjoys 
a very high reputation in New England. 
Henceforth Mr. Kerr will devote his busi- 
ness ability to promoting the interests of his 
new associates. Mr. Kerr, it is worthy of 
mention, has filled practically every office in 
State and local jewelry associations, and for 
many years has been secretary of the Bos- 
ton Jewelers’ Club. In these various capaci- 
ties he has won the esteem and admiration 
of a host of jewelers who wish him well in 
his new enterprise. 


John J. Round, head of the jewelry firm 
of J. S. Round & Co., 734 Washington 
St., which also has connections in Pitts- 
burgh, Pa., Lawrence, Mass., and Laconia, 
N. H., and Miss Bertha A. Holden, of 
Pittsford, Vt., were married Oct. 10 in the 
bride’s home town. The ceremony was 
simple and only immediate members of the 
families were present. After a wedding 
trip, Mr. Round will bring his bride to 
Wakefield, where he resides. The announce- 
ment of this wedding came as a pleasant 
surprise to a host of business and personal 
friends, many of whom believed that Mr. 
Round was not inclined to join the royal 
order of benedicts. Later they will shower 
him and his bride with congratulations. Mr. 
Round is one of Wakefield’s best known 
citizens and one of its public benefactors, 
for it is largely due to his civic spirit that 
the Hart’s Hill Park Reservation and the 
shores of Crystal Lake owe their present 
attractive surroundings. He has_ spent 
several thousand dollars on these public lands 
and his latest gift to Wakefield was a large 
tract on the west shore of Crystal Lake, 
which may ultimately become a part of the 
extension of the Wakefield park system. He 
also was the originator of the series of Sum- 
mer band concerts, and while chairman of 
the board of selectmen was instrumental in 
persuading the metropolitan parks commis- 
sion to recognize Wakefield in the distribu- 
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tion of concerts. He has been one of the 
most interested citizens in the new high 
school building now near completion and is 
chairman of the building committee. Many 
other public projects have benefited by his 
generosity. He is one of the vice-presidents 
of the chamber of commerce, In the jewelry 
trade in Boston Mr, Round has for many 
years figured prominently. Many improve- 
ments in the laws relating to the sale and 
purchase of jewelry are due to his initiative, 
and he always has been most conspicuous 
in opposing inimical legislation at the State 
house. Not a session passes but several 
hostile laws are proposed. Their death in 
committee stages are due largely to his efforts. 











Ho 


W. W. Appel, of W. W. Appel & Son, 
spent several days last week in Philadelphia 
on business. 

John Clark, of Columbia, has gone to 
Macon, Ga., where he will spend the Win- 
ter for the benefit of his health. 

Joseph C. Hahn, of the H. S. Meiskey 
Co., was in Reading and vicinity part of 
last week looking after their trade. 

The J. F. Apple Co. has the order for 
the loving cups which will be among the 
prizes of the athletic meet at the Millers- 
ville, Pa., State Normal School. 

A beautiful silver-mounted baton for the 
leader of the local American Legion Band, 
Thomas Hicks, presented by J. W. Gilbert, 
was on exhibition last week in the show 
window of A. E. Rotherwel’s store. 

George R. Huber, president of the Lan- 
caster Optometrical Society, was in Pitts- 
burgh last week attending the optometrical 
lectures and the proceedings of the 26th an- 
nual convention of the Pennsylvania Op- 
tometric Association. 

A letter received by a Lancaster friend 
from James L. Crawford, of Seattle, Wash., 
formerly of Lancaster, tells of the death of 
his young son by drowning while out boat- 
ing with his father, when their little craft 
upset. Mr. Crawford himself narrowly es- 
caped with his life. 

Jeweler R. D. Ralston, of Indiana, Pa., 
a student of the Bowman Technical School 
15 years ago, visited the school last week. 
Another visitor was M. Splatter, of Wash- 
ington, D. C., who also visited the Hamilton 
watch factory. The students of the school 
are preparing to organize a basketball team. 

F. C. Beckwith, treasurer of the Hamilton 
Watch Co., and Major Edw. F. Guilford 
and Robert E. Miller, of the same com- 
pany, have been appointed members of the 
finance committee which will provide the 
funds for the coming campaign of the Lan- 
caster Party, which is fighting the regular 
Republican organization. 

The executive committee of the Horo- 
logical Institute of America will meet in 
Lancaster on Oct. 21-22, being the guests 
of John J. Bowman, head of the Bowman 
Technical School. The visitors will be 
quartered at Hotel Brunswick. Charles F. 
Miller, president of the Hamilton Watch 
Co., and William B. Manby, of that com- 
pany, are interested in the Institute, the 
former being a member of the advisory com- 
mittee, 
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SPECIAL ANNOUNCEMENT 


“The Story of a Watch” 
A 3-Reel Motion Picture 





Produced Under the 


Direction of the 


BUREAU OF FOREIGN AND 
DOMESTIC COMMERCE 








United States Government 


Is Now Ready for Distribution 


THIS INTERESTING AND HIGHLY 
INSTRUCTIVE PICTURE CAN BE 
SECURED, WITHOUT CHARGE, 
FOR TECHNICAL OR SEMI-TECHNICAL 
ORGANIZATIONS, SCHOOLS, CLUBS, 
COLLEGES, CHURCHES, AND OTHER 
GATHERINGS 
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WRITE FOR PARTICULARS 


ILLINOIS WATCH COMPANY 


SPRINGFIELD 
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Chicago Notes 





V. F. Leseritz, of the Blauer-Goldstone 
Co., left last week for the northwest. 

George Simmons, Heyworth building, left 
recently for a five weeks’ trip through the 
east. 

Julius Armbruster, of the Illinois Watch 
Co., was a visitor in Chicago trade last 
week, 

J. Ziegler, of Julius Ziegler & Co., is mak- 
ing a business trip through the northwest 
territory. 

A. Weiss, of Heinrich, Herrmann & 
Weiss, returned last Saturday from a trip 
through the east. 

H. M. Teeple, Heyworth building, is now 
making a four weeks’ business trip to New 
York and the east. 

B. O. Hess, of the Frank Krementz Co., 
left last week for a three weeks’ business 
trip through the east. 

L. A. Schaefer, of L. H. Schaefer & Co., 
spent several days last- week in Detroit call- 
ing on the local trade. 

L. Federman, of the Shiman-Miller Mfg. 
Co., returned last week from a short busi- 
ness trip to Cincinnati. 

Louis H. Green, Chicago manager for the 
Charles E. Hancock Co., left last Sunday 
night for the northwest. 

J. Levin, Mallers building, left last week 
for Alabama, where he expects to remain 
for a month conducting a sale. 

N. Klein and §. Deutsch, of Glickauf & 
Co., returned last week from an extended 
trip over their respective territories. 

Albert M. Dueber, the Cantor, O., watch 
manufacturer, was a visitor in Chicago last 
week, where he called on ‘the trade. 

Victor B. Hume, Heyworth building, is 
calling on the trade through the southeast 
and expects to be gone for three weeks. 

J. Henri Ripstra, Mallers building, has re- 
turned from Grand Rapids, Mich., where he 
spent a few days attending to busiriess. 

E. Bagge, of the material department of 
the Waltham Watch Co., left this week on 
an extended business trip through the south. 

Ed. Fry, wholesale jeweler, Columbus Me- 
morial building, left last week for Wiscon- 
sin, where he will remain for three weeks. 

B. Hirsch, Heyworth building, returned 
recently from the middle west, where he 
spent the past five weeks visiting his cus- 
tomers. 

John Kapinsky, jewelry buyer for the Bos- 
ton Store, returned this week from the east, 
where he spent a couple of weeks looking 
over the markets. 

Ear! Stamm, representing the Dueber 
Watch Works, returned to Chicago last 


week from an _ extended business trip 
through the east. 

O. V. May, of May & Malone, returned 
last week from a business trip through the 
central east territory and reports conditions 
there to be good. 

George Meehan, Chicago manager of the 
International Silver Co., spent the past week 
at Meriden, Conn., visiting at the general 
offices of this concern. 

Sig. Thein, wholesale jeweler, Heyworth 
building, left last week on his final trip of 
the year through the west. He expects to 
be gone until Christmas. 

Morris Silverberg, of the Stein & Ellbogen 
Co., spent several days in Chicago last week 
before starting out on his final trip of the 
year through Iowa and Nebraska. 

Ed. Cain, of Ed. Cain & Co., Mallers 
building, left last week on his final trip of 
the year through the middle west territory. 
He expects to be gone until the holidays. 

“Andy” Gump, the good friend of “Sol” 
Hess, is making a strong race for Congress, 
and Mr. Hess says that he is positive 
“Andy” will poll the jewelers’ vote solid. 

Jules Schwob, of Adolphe Schwob, Inc., 
New York city, spent several days in Chi- 
cago last week visiting J. A. Tice, Chicago, 
manager of this concern, and calling on the 
trade. 

Leslie Ryer, of the Ryer Jewelry Co., 
Kansas City, passed through Chicago last 
week on his way home from Walworth, 
Wis., whither he was called on account of 
the death of his mother. 

E. R. Tyler, jewelry auctioneer, was 
awarded the handsome automobile given 
away last week at the circus held by the 
Masonic Temple Association at Cottage 
Grove’ Ave. and 22nd St. 

F. T. Guss, who formerly was associated 
with L. C. Talman, of Ames, Ia., for some 
time, spent several days in Chicago last week 
purchasing stock for the new store he is 
opening at Oelwein, Ia. 

John F. Minder, president and treasurer 
of the Peoria Jewelry Co., Peoria, Ill., man- 
ufacturers and repairers to the trade, spent 
a few days in Chicago last week calling on 
the trade and visiting with friends. 

A. Kahn, located in room 506 Columbus 
building, has taken on the line of the Emer- 
son Watch Co., of Newark, N. J., which 
he will represent in this territory in connec- 
tion with the Hudson Jewelry Mfg. Co., 
New York. 

J. B. Crawford, Chicago manager for the 
A. Wittnauer Co., is making a three weeks’ 
business trip through the central territory, 
and H. A. Schulze, of the same concern, is 
calling on the trade through Indiana, Ohio 


and Michigan and will be gone until the end 
of November. 

Richard Seligman, of the Seligman Jewel- 
ry Co., Seattle, Wash., passed through Chi- 
cago last week on his way home from a 
visit to the eastern markets. While in Chi- 
cago Mr. Seligman visited with his mother 
and many friends in the trade. 

The dissolution of the firm of Rosenberg 
& Kahn, wholesale dealers in diamonds and 
jewelry at 159 N. State St., was announced 
to the trade last week. Mr. Kahn is retir- 
ing from the business, and the business and 
assets are now in the possession of L. Rosen- 
berg, who will continue the business in his 
individual name. 

Word was received in Chicago last week 
that Julian Hanson, of the firm of George 
Hanson & Bro., Rockford, Ill., has with- 
drawn from this concern, and has gone into 
business for himself in the manufacturing 
of “grandfather” clocks at Rockford. 
George Hanson will continue the retail 
jewelry business. 

Mr. and Mrs. Jacob Bobien, of Chicago, 
announced last week that their daughter, 
Sylvia, would be married to D. Rifas, of the 
Chicago Buckle Co., on Oct. 22. The mar- 
riage will take place at the Washington 
Blvd. Temple, and immediately after the re- 
ception the couple will leave on a two weeks’ 
honeymoon through the east and Canada. 

Friends of Mrs. L. Hadley, assistant buyer 
of silverware for Mandel Bros., will be 
pleased to know that her arm which was 
broken several weeks ago is mending very 
nicely and she expects to be back to her 
desk in about two weeks’ time. Mrs. Had- 
ley broke her left arm when she slipped on 
some wet leaves and is now carrying it in 
splints. 

The Blauer-Goldstone Co. has added room 
910 to its quarters in the Kesner building. 
This addition gives the company more than 
3,000 square feet of space and enables it to 
take care of expanding business. Six ex- 
perienced pearl stringers have been added to 
the present force and in the future the entire 
output of Navarre pearls will be strung in 
the downtown office. 

Thos. J. Dee & Co., refiners and assayers, 
have consummated arrangements and plans 
for manufacturing platinum and white gold 
wedding rings blanks and white gold mount- 
ings. These will be made only in staple and 
exclusive patterns. Thomas McMahon, of 
this company, stated that the concern is not 
at present able to announce just when the 
line will be placed on the market. 

E. J. Peck, who formerly was associated 
with the Aurora, II1., store of Trask & Plain, 


(Continued on page 117) 
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For 110 Volts 
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No. 42562 Mar-vel Electric 
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PAYMENT PLAN 
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$7.50 each month for 9 months. 

















Mar-vel Soldering Jewelry Bench 


A Complete Jewelry Work Bench To- 
gether with the Clean, Quick and 
Safe Way to Do All Soldering 


An electric cabinet in which an alternating current 
of electricity is so transformed as to almost instantly 
fuse metals. 

With this cabinet it is possible to do all soldering 
so quickly the heat is not spread beyond the point 
of contact. No piece of Jewelry need ever be taken 
to pieces to be repaired; no stones from rings or 
shell rims from spectacle frames need be removed. 
No hot gas flame to work over; a clean electric 
current turns the trick. 


No. 42564 Mahogany Finish Bench 
Complete ...6..00% $] 10.°° Ril 
No. 42565 Solid Oak Bench { 6% 
ee $] 10, °° 


PAYMENT PLAN 


$11.00 down and $11.00 each month for 9 months. 
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has accepted a position in the watch and dia- 
mond department of Carson, Pirie, Scott & 
Co., retail. 

Alfred Moss left last Sunday night for a 
short business trip to Cincinnati. 

Will Juergens of the Juergens & Ander- 
sen Co, returned recently frem a short trip 
to New York. 

G. Mattes, of Leonard Krower & Co., New 
Orleans, La., was a visitor in Chicago mar- 
ket last week. 

A. F. Ejisenbeiss, of the Eisenstadt Mfg. 
Co., St. Louis, spent several days in Chicago 
last week visiting with friends. 

Frank Kelly of the: Manufacturing Jewel- 
ers’ Board of Trade, Providence, spent a 
few days in Chicago last week on business. 

J. T. Montgomery, of M. A. Mead & Co., 
accompanied by his wife, spent a few days 
last week at Kansas City visiting with 
friends. 

Henry Eisen, representing P. H. Winter- 
berg & Co., left last Sunday night for a 
two weeks’ business trip through the north- 
west territory. 

O. A. Lessing returned last week from 
New York, where he spent five weeks visit- 
ing at the different factories he represents 
in this territory. 


D. H. Child, representing Payton & Kelly 
Co., spent a few days in Chicago last week 
calling on the trade en route home from 
California where he has been on business. 

W. E. Bentley, representing the Bugbee & 
Niles Co. and Moore Bros., returned from a 
short business trip through the northwest 
and reports business conditions satifactory. 

A. Corrigan, of the Houston Jewelry Co., 
Houston, Tex., spent a few days in Chicago 
last week en route home from New York 
where he spent a couple of weeks visiting 
the markets. 


H. Schwartz, Heyworth building, is now 
making a three weeks’ business trip through 
the northwest. While making this trip Mr. 
Schwartz will spend a few days at St. Louis 
visiting with his daughter. 

I. B. Miller, of the Bruns-Mills Co., Pitts- 
field, [ll., returned recently from an extend- 
ed business trip through the northwest, and 
after spending a few days at home will leave 
for another trip over his territory. 

T. B. Lashar, vice-president and produc- 
tion manager of the Associated Silver Co., 
returned last week from the east where he 
spent several weeks, attending to manufac- 
turing matters concerning the jeweler’s new 
line of flatware and reports very satisfac- 
tory results. H. N. Prite, who represents 
the company in New York and Pennsylvania, 
spent several days last week visiting at the 
home office of this concern. 

Milo Hoppe, who has been in charge of 
the Kalamazoo branch for Olsen & Ebann, 
has been advanced to the home office of this 
concern in the Republic building, where he 
will take charge of the interests of all the 
branch stores. Mr. Hoppe has been in 
charge of the Kalamazoo branch for the 
Past three years and prior to that time was 
associated with Loftis Bros. & Co. Mr. 
Hoppe has been succeeded by Ben L. Steel- 
man. Mr. Steelman has been connected with 
the retail and wholesale jewelry industry 
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for the past 20 years, having been con- 
nected with a couple of large Chicago whole- 
sale houses, and for the past few years was 
associated with Jos. Gumm, at Kalamazoo. 

Among the many visitors in Chicago last 
week were: J. H. Mace, Kansas City, Mo.; 
Jos. Herman, and wife, Calumet, Mich.; 
Carl Oesterle, Joilet, Ill; R. P. Kiep, of 
R. P. Kiep & Son, Joliet, Ill.; Robert Nicolls, 
Kenoska, Wis.; J. A. Rovelstad, of Rovel- 
stad Bros., Elgin, Ill.; Joe Goldman, Mil- 
waukee, Wis.; J. Gunstland, of the Oregon 
Jewelry Co., Salem, Ore.; Miss V. Wartell, 
Progress Store, St. Louis, Mo.; F. P. 
D’Arcy, Kalamazoo, Mich.; G. A. Ducker, 
Joilet, Ill.; A. J. Cutler, Detroit, Mich.; F. 
A. Copeland, Elgin, Ill.; H. Weil, Jeffrey & 
Harris, Minneapolis, Minn.; B. Bowman, of 
P. Bowman & Son, Petosku, Mich.; E. A. 
Schnieder, Dubuque, Ia.; A. Peck, Weit & 
Hodgen, Kokoma, Ind.; A. B. Girling, Sterl- 
ing, Ill.; Robt. Jenkins, Amboy, Ill.; E. A. 
Meckelberg, Two Rivers, Wis.; Fred Web- 
ber, Danville, Ill. 














day in the city calling on friends during the 
week, 

Normal business is again reported by 
salesmen of Wallenstein, Mayer & Co., who 
are on the roa‘, 

Casper Fenzce'. Middletown, O., was in 
Cincinnati, Thursday, Oct. 12, on his way 
to visit the races at Latonia. 

William Thelen, ~f Cohn, Hahn & New- 
stedt’s sales staff, was home Thursday, Oct. 
12, celebrating his 30th wedding anniversary. 

I. Oppenheimer, head of the company bear- 
ing his name, found the diamond market 
very good in the south from which he has 
just returned. 

I. N. Biddle, Lawrenceburg, Ind., and Ed. 
Mueller, Hamilton, O., were visitors from 
nearby towns who called at the Richter & 
Phillips Co. during the week. 

An exodus occurred during the week in 
the Jacobs family, three members of the 
firm of the D. Jacobs’ Sons’ Co., leaving 
for their territories. These were J. D., A. 
C. and E. B. Jacobs. 

Sol Wetstein, of Frohman & Co., has 
recovered enough from his recent accident 
when he was struck by an automobile, to 
resume activities on the road. He waited 
until Joe Gerwe returned before leaving his 
office. 

Ed. Kahn, Danville, Ky., had to visit 
Latonia to watch the horses run on Thurs- 
day, Oct. 12, and he called on local jewelers 
to go with him but they were afraid they 
were not as good pickers as the Kentucky 
jeweler and declined. 

Gus Peck reported having an excellent 
business trip when he returned home from 
a road trip Thursday. Fred Voth, of the 
same firm, Peck, Selmeier & Peck, left im- 
mediately following Mr. Peck’s return, hop- 
ing to duplicate his performance. 

C. J. F. Bene, a veteran jeweler, who 
formerly was in the wholesale business, was 
knocked down recently by an automobile but 
not seriously hurt. He is again out and 
visiting friends downtown who called on 
him and expressed regret and well wishes 
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during the time he was confined to his home. 

A. J. Thoma is one of the residents of 
Clifton, which is preparing to establish a 
community theatre there to prevent the 
building of a garage in the center of a resi- 
dential district. The jeweler has been 
elected a director of the proposed community 
company. 

Louis Lang, of A. G. Schwab & Sons, 
has just returned from what he terms the 
biggest trip he ever had, and the news in- 
spired Julian and Herbert Schwab, who 
were just preparing to leave on road trips. 
Mr. Lang was in eastern Ohio and West 
Virginia most of the time he was away and 
was bubbling over with enthusiasm when 
he reached his office. 

E. A. Schildman, one of the oldest em- 
ployes of the Oskamp-Nolting Co., died on 
Oct. 4. He had been with the concern for 
a period of over 32 years. He was for 
many years one of the best known jewelry 
salesmen representing the company and was 
particularly well known in the southern ter- 
ritory, in which field he had many friends 
and customers. He was 45 years of age. 
The deceased is survived by a widow. 

The will of I -ank Herschede, jeweler and 
clock manufacturer, who died Sept. 17, fol- 
lowing an operation in a western city, 
was filed for probate last week and the en- 
tire estate, estimated at $30,000, is left to 
the widow, Sadie R. Herschede. Provision 
in the will was made to have the estate 
divided between his children in case Mrs. 
Herschede died before, or at the same time, 
he did. The will was dated July 11, 1912. 

The marital troubles of W. Herbert 
Oskamp, secretary and treasurer of the 
Oskamp Jewelry Co., are being aired in local 
courts following the filing of a suit for 
divorce Wednesday by Mr. Oskamp against 
Mrs. Louisa Oskamp to whom he was mar- 
ried in 1913. Mrs. Oskamp later filed suit 
to restrain William S. P. Oskamp, her 
father-in-law, and a_ well-known jeweler, 
from interfering with her seeing her hus- 
band, alleging that he bruised her arm and 
shoulder when he forced her from the bed- 
cide of her husband and out of the house. 
She claimed that her father-in-law was the 
cause of the trouble. Herbert Oskamp has 
just returned from several months spent in 
Europe for his health and is still in a serious 
condition. 

Insurance adjusters are in Cincinnati try- 
ing to settle the matter of insurance on 
losses effected by L. Gutmann & Sons when 
two of their trunks were stolen from a bag- 
gage room at Sioux Falls four weeks ago. 
Every effort has ben strained to prevent the 
news from leaking out locally. The trunks 
were among a number taken and the contents 
of the jewelry trunks were dumped into one 
of them and later found in a field not far 
from the scene of the robbery. Reports in- 
dicate the jewelry and valuable pieces were 
badly damaged when found and a small 
quantity missing. Eli Gutmann refused to 
comment on the matter and refused to say 
what the loss will amount to. He said he 
was not sure whether the entire loss would 
be covered by insurance or not. 








Abraham Rosenthal has published a 
notice of the sale of the business of the 
California Jewelry Co. San Diego, Cal., 
to A, Tenenbaum. 











Joe Seitz, Highland, IIl., was replenish- 
ing his stocks here last week. 

The Heffern-Neuhoff Jewelry Co. is mak- 
ing a balcony in its store to give additonal 
space for display of stock and the handling 
of their steadily growing business. 

J. E. Papin, salesman with the S. Ruby 
Jewelry Co. has returned from a three 
weeks’ trip through Oklahoma visiting with 
friends and looking over some of the oil 
fields. 

Al and Fred Hasenjaeger, of the firm of 
Hasenjaeger Bros., have just returned from 
a trip through Oklahoma, Kansas and Mis- 
souri which they made by auto.. They report 
business conditions considerably improved. 

W. E. Osterwald, Festus, Mo., was a St. 
Louis visitor and aside from calling on the 
wholesalers, he attended the Radio Show. 
Mr. Osterwald is quite a radio fan and has 
radio concerts daily in his store at Festus. 

J. H. Crompton, of Erber-Crompton Mfg. 
Co., has just returned from a trip through 
southeast Missouri and northeast Arkansas. 
He reports business quite satisfactory and 
prospects very good due to a good cotton 
crop. 

A. G, Hussey and niece, McAlester, Okla., 
were among the jewelry buyers here last 
week, Mr. Hussey was returning home from 
a five months’ trip to Europe. He is asso- 
ciated with Ray De La Mater & Co., of 
McAlester. 

The Missouri Society of Retail Jewelers is 
very active just now getting the views of the 
Congressional candidates on the jewelry tax 
question, The State president W. E. Pen- 
nell, Trenton, Mo., is using the Indiana Plan 
as presented to the national convention. 
Word from Mr, Pennell says that the suc- 
cess of the method seems certain in Mis- 
souri. 

Albert J. Petton of the firm of Petton & 
Gummersheimer at 3157 S. Grand Ave., died 
Sunday. Oct. 1, at the age of 37 years. Mr. 
Petton is survived by his mother, his wife 
having died some time ago. Deceased was 
a member of the Knights of Pythias and 
Masonic Order, Funeral services were held 
Tuesday afternoon, and was largely at- 
tended. 

V. L. Pridmore, who has been in busi- 
ness about a year, Room 901 and 902 
United Home building, has recently taken 
in O. A. Clark as a partner in the busi- 
ness and will operate under the firm name 
of The Universal Watch & Jewelry Co. 
Mr. Clark is the instructor in watch work 
at the David Ranken School of Trades in 
this city. 

The marriage of Arnold J. Barnett, vice 
president of the Ben Barnett Jewelry Co. to 
Miss Juliet Meyers took place at the home 
of the bride at 5729 Westminster PIl., Oct. 
4, at 4p. mM, The couple are taking a two 
weeks’ trip to Chicago and vicinity. Upon 
their return to St. Louis Mr. and Mrs. Bar- 
nett will be at home to their friends at 904 
E. Gate Ave. 

Misses Thomas and Thursby, who have 
been on a buying trip to New York for the 
Mermod, Jaccard & King Jewelry Co., have 
returned from a week’s absence. They have 
charge of the Sheffield and stationery de- 
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partments respectively. Joseph Sames- 
reuther, diamond buyer of the same firm, is 
in New York on a buying expedition and 
will remain for about ten days. 

Miss Matilda Trautman, cashier of the 
Hess & Culbertson Jewelry Co., has returned 
to St. Louis from her trip to Europe 
where she has been since June 1. During 
her absence she visited the birth place of her 
father in Germany and parts of France, 
Switzerland and Italy and reports a most 
pleasant trip. Coming back the ocean voy- 
age was very stormy and she was glad when 
she sighted America again. 

Although the wedding date has not been 
set, it will be of interest to the many friends 
of Linn N. Culbertson, secretary of the 
Hess & Culbertson Jewelry Co. to know 
that he has become engaged to Miss Kathe- 
rine Burley of 6258 Enright Ave., of this 
city. Both parties have attended the Wash- 
ington University and are members of Uni- 
versity societies. The announcement was re- 
cently made at an afternoon tea. 

“Uncle Jimmie” Davis has just returned 
from Burt Lake, Mich., where he has been 
on a fishing trip for several weeks. “Uncle 
Jimmie” is soon to be 76 and his friends 
call him “the kid jewelry salesman.” Since 
he has been out of the active jewelry busi- 
ness he has made his headquarters with the 
Krankel Loan Jewelry Co. at 722 Pine St. 
If you really want to know about a good 
place to fish ask “Uncle Jimmie.” 


The officers and employes of the Hess & 
Culbertson Jewelry Co., tendered testi- 
monials to Leo Vogt, vice-president and 
general manager of the company, in honor 
of his 25th anniversary with them, at a 
dinner-meeting of the officers and sales 
force Friday, Oct. 6, at the American An- 
nex Hotel. Presentation speeches were 
made by George J. Hess, president of the 
firm and N. P. Logan, a director. 

Walter B. Laumann, of Hess & Culbert- 
son Jewelry Co., reports a pleasant trip to 
Colorado where he spent the past month. 
He returned to work recently. The month- 
ly salesmen’s meeting of the Hess & Cul- 
bertson Jewelry Co. convened in the banquet 
room on the 11th floor of the American 
Annex, Friday evening, Oct. 6. There were 
over 30 present and discussions of various 
questions in regard to business policy, par- 
ticularly such affairs as have to do with the 
holiday season. Mr. Vogt, vice president, 
presided. 

Albert Mauch, 67 years old, prominent 
south side jeweler and a leading member of 
the Concordia Turnverein, died at his home, 
Seventh and Wyoming Sts. Monday morn- 
ing, Oct. 2, after a short illness from brain 
fever. The Mauch family has been a sort 
of jewelers’ guild. Mauch’s brothers, Her- 
man, William, Charles and Otto who sur- 
vive him each have a jewelry store. Be- 
sides his brothers Mr. Mauch leaves a 
widow and one daughter. A large number 
of the friends of the family attended the 
funeral Wednesday afternoon. 

The surgeons have removed the bullet 


which lodged in the spine of Edward Gotsch . 


who was shot several weeks ago by a ban- 
dit in his jewelry store on the 6th floor of 
the Arcade building. He is now at his resi- 
dence at 3801 Labadie Ave., getting along 
as well as could be expected considering the 
delicacy of the operation. It will be re- 
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membered that two men attempted to rob 
Mr. Gotsch, One of these was shot several 
times, by Mr. Gotsch, and died several days 
later, the other one escaped. Friends may 
be glad to know that Mr. Gotsch is able to 
receive callers. 


A surprise was given on Goodman King, 
a director of the Mermod, Jaccard & King 
Jewelry Co., at his home Saturday, Oct, 7. 
A number of the older employes of the firm, 
who worked for years with Mr. King in the 
store, remembered that it was 58 years ago 
that Mr. King joined the firm. In re- 
membrance of this occasion a gorgeous 
bouquet was sent to his home which also 
served as a reminder of the esteem in which 
he is still held by his associates. There is 
no individual still living who was with the 
firm at that time other than Mr. King, 
Hardly a day passes that he is not seen about 
the store and it has been but a short time 
ago that he graduated from a Law School 
and was admitted to the bar in Missouri. 
He is extremely active and will no doubt 
celebrate his diamond jubilee with the firm. 

Jewelry valued at $900 was obtained by 
thieves who looted the apartment of William 
G. Drosten, treasurer of the F. W. Drosten 
Jewelry Co., at 3203 Russell Ave., during 
the family’s absence some time between Fri- 
day afternoon and Sunday morning. En- 
trance to the Drosten apartment which is on 
the third floor, was gained by a duplicate 
key. The valuables consisting of diamond 
rings and bracelets were taken from a bureau 
drawer. The theft was discovered by Mrs. 
W. W. Courtney who occupies an apart- 
ment on the same floor. Mrs, Courtney 
found a door to the Drosten apartments ajar, 
and immediately notified Mrs. Drosten who 
was visiting at the home of her mother in 
this city during her husband’s absence from 
the city. 

One night a short time ago at about 8:15 
o'clock, George C. Hasslinger, Cape Girar- 
deau, Mo., was held up by a man just after 
he had finished placing his goods in the 
safe. On the pretense of wanting a diamond 
engagement ring, Mr. Hasslinger took out 
a tray containing 65 rings set with diamonds, 
pearls, rubies and sapphires of which the 
wholesale value was $1,000. After pricing 
several of the rings the man inquired if 
they were insured and being informed in the 
affirmative said, “I'll take them, do you see 
this?” On looking up Mr. Hasslinger faced 
a revolver. The bandit moved the tray with 
his left hand and when Mr. Hasslinger saw 
the gun turned away from him he grabbed 
the gun and in a tussle the bandit dropped 
the tray and broke loose from Mr. Hassling- 
er’s grasp. Mr. Hasslinger then dropped be- 
hind the counter and when he raised up 
again the bandit had picked up the tray and 
ran from the store to a waiting automobile 
about fifty feet from the store. So far there 
has been nothing heard of the jewelry and 
trace of the bandit has been lost. The loss 
is covered by insurance. 

Wm. Strauss, of Parker & Co., reports 
very satisfactory business on his trip through 
Nebraska. He returned to St. Louis last 
week, Many of the trade will be interested 
to know that Parker & Co. have doubled 
their space due to the expansion of their 
business, They now occupy rooms 820 to 
823 United Home building. J. J. Parker 
will make a special trip through Missouri, 
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Oklahoma and Kansas the coming week. 

Mrs. Samuel H. Bauman is at home again 
after a severe spell of sickness. 

Joseph Auer, of Bauman-Massa Jewelry 
Co., returned Friday, Oct. 13, from his 
diamond buying trip to Europe. 

Alfred O. Molz, 1931 South Broadway, 
has repainted his store front and is putting 
in a new concrete walk in front of his place. 

C. F. Brown, West Plains, Mo., was a 
delegate to the Eastern Star Convention, 
and incidentally was doing some buying for 
the Brown Jewelry Store. 

John Gerst, formerly with the F. W. 
Drosten Jewelry Co., has opened an office 
in the Victoria building where he is special- 
ising in pearl work. 

J. Ralph Tobin, of Springfield, III. 
motored to St. Louis, Thursday, on business. 
He reports conditions as brighter than they 
have been for some time in his locality. 

J. C. Weiler, jewelry department of the 
Bauman-Massa Jewelry Co., was married 
Tuesday morning, Oct. 17, to Ruth Mary 
Loftis. The ceremony took place at the 
Holy Name Church. 

Sam Shure, of the N. Shure Co., of Chi- 
cago, visited the St. Louis office at 403 
United Home building this last week. They 
report a very satisfactory increase in busi- 
ness from this office. 

F. W. Hoyt, of the Hoyt Jewelry Co., 
left this week for a trip through Texas and 
Oklahoma. H. W. Kellersman, of the same 
firm, is making a trip through Missouri, 
Illinois, Nebraska and Kansas. 

Charles Fishmann, of the Central Jewelry 
Mfg. Co., Commercial building, had his 
tonsils removed some time ago and since that 
time has been quite ill and unable to be 
about. He is improving now, however. 

The S. Ruby Jewelry Co. is building a 
balcony on the east side of its store room 
which will add about one-third more space. 
Work was started Wednesday night, Oct. 
11 and will be finished as soon as possible. 

The F. H. Ingalls Jewelry Co. catered to 
the interests of the base ball fans by having 
a radio set in the entrance of the store giv- 
ing the news of the world’s series. It was 
greatly appreciated, if the crowds which sur- 
rounded it were a fair indication. 

Phil.. A. Dallmeyer, of Jefferson City; 
V. L. Prevallet and F. Denizet, Perryville; 
Mrs. O. Garrison, Unionville; C. H. Noeker, 
Virginia, Ill, and Frank Ricketts, ‘of 
Charleston, Ill, were among the visiting 
jewelers in St. Louis the past week. 

Miss Eleanor Ball, one of the “little birds 
of Robbins’ nest” flew away Oct. 2 and be- 
came the life mate of Benjamin Dowd, of 
this city. The event came as a surprise to 
her associates of the Robbins Jewelry Co., 
where she has been employed for about 10 
years, 

Charles Pickles, of Yorkshire, England, 
has returned home after a visit of several 
weeks with his brother, F. S. Pickles, of 
the Robbins Jewelry Co. His daughter, Miss 
Emily, will remain in St. Louis till after 
the holidays when she will return to 
England. 

Al P. Wolff, of the Eisenstadt Mfg. Co., 
‘was present at the opening of the new 
jewelry store of Harry Stout at Spring- 
field, 111. Mr. Stout has been in business in 
Springfield for several years and this move 
to new quarters indicates the faith he has 
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in Springfield. The formal opening was 
held Saturday, Oct. 14, and was well at- 
tended. 

Joseph Spiro, president of the Walker 
Jewelry & Loan Co., celebrated his 53rd 
birthday, Saturday, Oct. 7. Mr. Spiro has 
been - connected with the Walker Jewelry 
Co. for 33 years and is now the only one 
associated with the firm who was employed 
there at that time. 

Roy M. Dixon, who a few years ago was 
associated with the Zerweck Jewelry Co., of 
East St. Louis, has purchased the jewelry 
store of Ben Taff at Cherokee and has just 
taken possession this week. Mr. Taff at 
present is living in Belleville, Ill., and has 
made no definite plans. 

Herman Mauch, 507 Franklin Ave., was 
made executor of the will of his brother 
Albert, the will being filed Oct. 11. All of 
his property goes to his wife during her 
lifetime and at her death what remains is 
to be given to the daughter. The store and 
property are to be sold, according to infor- 
mation made known recently. 

Ben Gradwohl, of Minnesota, purchased 
an opening bill for a new store of the Grad- 
wohl Jewelry Co., which was opened this 
week in Kansas City. Mr. Ray Hopmann, 
head bookkeeper of the Gradwohl Jewelry 
Co., of this city, opened the books for the 
Kansas City store and was present on 
opening day. A telegram to the local store 
reported a business far exceeding their ex- 
pectations. 

S. A. Godshaw has opened a jewelry re- 
pair shop at room 301 United Home build- 
ing. He has been in charge of watch repair 
work at the Remoh Jewelry Co. for three 
years past and previous to that time was in 
the watch repair business for himself for 12 
years in St. Louis. He is well known in the 
city and surrounding territory and specializes 
in fine watches. In fact Mr. Godshaw is 
known as a horologist. 

Messrs. Haden & Roberts, of Tulsa, Okla., 
have been. spending the past week in St. 
Louis buying an opening bill of merchandise. 
Mr. Roberts has been in business for several 
years in Tulsa and Mr. Haden, a new mem- 
ber of the firm, is an optician who has been 
employed by the trade in Tulsa for some 
time past and has a good following. This 
partnership should prove profitable as both 
men are capable and well liked in their 
locality. 

October 17, William Mauch, of 1436 
Broadway, celebrated his 42nd anniversary as 
proprietor of his jewelry store. In this same 
location, August Mauch, an uncle of the 
present owner, established a jewelry store 
in 1854. Since that time there has been but 
two other proprietors. A Mr. Stark pur- 
chased the business from the Mauch interests 
and failed. Immediately afterwards, a man 
named Smith purchased the remaining Stark 
stock and reopened the place. Difficulty with 
the landlord of the property caused Smith 
to give up and it was then that William 
Mauch opened his store. It is quite unusual 
for a building to be continually used for the 
same line of business, particularly the 
jewelry, business for so many years. 








The concern formerly known as_ the 
Peoples Trading Co., Inc. 211 S. Main 
St., Tulsa, Okla., has changed its name to 
the Peoples Jewelry Co. 
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Portland, Ore. 


Mrs. Ogden Johnson, head saleslady at 
Jaeger Bros., has just returned from a three 
weeks’ vacation. 

The Gus G. Cramer Co., located in the 
Selling building, Portland, has moved -to 
more spacious quarters from another floor 
in the same building. 

“If the last two weeks is an indication 
of what Christmas has in store, Jaeger’s can 
predict a very large business,” said E. J. 
Jaeger. “In the month of September we 
did three times as much business in watches 
as we did a year ago, diamonds, too, have 
been especially active.” As a _ recreation 
from business, E. J. Jaeger has been going 
duck shooting. The season opened Oct. 1, 
and that Sunday found him out with a 
party in quest of ducks near Huntington. 

Oregon jewelers have begun plans for 
revising the price of watches and establishing 
a uniform charge for engraving. A special 
committee was appointed recently by the 
State jewelers’ association to look into this 
matter and make recommendations. E. J. 
Jaeger, of Jaeger Bros., has been appointed 
chairman with Carl J. Greve, Isaac E. 
Staples jewelry store, W. W. Buston, of 
Eugene, W. F. Laraway, Hood River, and 
R. G. Warren, Corvallis, members of the 
committee. A meeting was held in Portland 
recently, the discussion of these important 
questions occupying an entire day. A report 
will probably be ready for distribution to 
the jewelers of the State some time within 
the next 15 days. 

Isaac E. Staples, of the Staples jewelry 
store, was recently elected to the office of 
supreme inspector in the United Artisans, 
of which he is past supreme master. He 
has belonged to this organization for the last 
25 years. Mr. Staples, who came to Port- 
land 23 years ago, now has built up his 
business until today, 28 people are employed 
in his store. The store management is left 
in the hands of Carl Greve, who has been 
with Mr. Staples since he graduated from 
high school, 16 years ago. Mr. Staples is 
now State senator for the Portland district 
and also devotes much of his time to farm- 
ing interests. He is president of the Pure 
Bred Live Stock Association of the State, 
director of the Oregon Jersey Cattle Club, 
president of the First Bank of Reedsport, 
president of the Reedsport Iron Works, and 
a director of one of the State timber fire 
patrols. Besides the United Artisans, Mr. 
Staples is a member of the Masonic order, 
the Odd Fellows, Knights of Pythias and 
all of the auxiliary attachments of these 
orders, Elks, Woodmen of the World, and 
the Knights and Ladies of Security Yeoman. 











“Silverware Week,” which proved a very 
interesting event last Spring, is scheduled 
again by the International Silver Co. for 
this Fall—Nov. 13 to 18. Apparently “the 
week” is destined to become a permanent 
institution, judging by the reports of its 
success last May. No doubt its continued 
popularity will encourage the silverware 
makers more than ever to give it thought 
and attention. For some time the Interna- 
tional Silver Co. has been announcing its 
desire to co-operate to the fullest extent with 
retailers who wish to make the most of 
this semi-annual event. 
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MILWAUKEE. 


TRADE CONDITIONS 

The employment situation in Milwaukee is bet- 
ter now than at any time since the war. Wages 
are higher than last year and employers are com- 
plaining of a shortage of help, especially the un- 
skilled. One year ago in September there were 
30,000 persons out of work in the city. Today 
unemployment is at a minimum. There were 11,- 
777 orders for.men received at the local govern- 
ment employment bureau during the last month, 
the largest order since the war. Wages are not 
nearly as high as they were in 1920 but they show 
an upward trend. With conditions of this nature 
existing in the local market jewelers find that they 
are reflected in their trade. School sessions have 
started and with it the regular Fall gift season has 
opened, All shops and stores report excellent 
trade. 








Visitors to the E. H. Warnke Co., the 
Boszhardt-Possin Co., the O. H. Bingen- 
heimer Co. and other wholesale jewelers in 
the city last week included: B. Panik, Cud- 
ahy; Henry Bayer, Whitewater; W. R. 
Raether, Kenosha; Estberg & Sons, Wau- 
kesha; Mrs. F. H. Coburn, East Troy; W. 
E. Trauger, Racine, and W. F Notbohm, 
Oconomowoc. 

A diamond ring valued at $130, recently 
stolen from the Kruse & Hawes jewelry 
store at Superior, Wis., was recovered in 
a local Tower Ave. pawn shop by the police. 
The ring will be returned to its owner. 
Several young men are said to have been 
implicated in the deal and are expected to 
settle with the jewelry company and persons 
concerned for the damages. 

Hugo Sauers, member of the Bunde & 
Upmeyer Co., Milwaukee, recently returned 
from a three months’ trip in Europe for his 
company, addressed a banquet given in his 
honor by the physical department of the 
company. He stated that the Germans are 
not spending what money they have while 
the Czecho-Slovaks, Swedes and Dutch are 
well supplied with money and are spending 
it lavishly. 

Fred J. Theleman, prominent manufactur- 
ing jeweler in the Manhattan building, Mil- 
waukee, is remodeling and redecorating his 
shop and offices. New signs, fixtures and 
lighting equipment are being added, accord- 
ing to Mr. Thelman. S. Verona has re- 
cently been added as shop man to assist 
Herbert Fielding, well-known engraver con- 


nected with the company, Mr. Thelman 
stated. 
Joseph Goldman, Mitchell St. jeweler, 


through whose instance an injunction was 
granted in the Milwaukee court restraining 
the city from enforcing its ordinances re- 
garding auction sales of jewelry, has an- 
nounced an auction sale for this week. Mr. 
Goldman recently suffered great loss by fire 
when his business block was partially de- 
stroyed. He is conducting the auction prior 
to the remodeling of his jewelry store. 
Jewelers on 3rd St. are all in favor of 
the harvest festival and business carnival 
to be held next week under the auspices 
of the Upper 3rd St. Commercial Associa- 
tion and have signified their intention to 
enter their windows in the special wndow 
display contest and to enter floats in the 
large carnival parade and program. Henry 
Stouthammer, prominent 3rd St. jeweler, is 
a member of the committee in charge of the 
affair. More than 150 stores in the district 
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will be decorated with flags and bunting and 
will hang out lamps on carnival nights. 

August P. Wilde, 42 years old, well- 
known jeweler living at 1196 N. Chicago 
Ave., South Milwaukee, was instantly killed 
Tuesday when the automobile he was driv- 
ing at 5th and Marion Aves., South Mil- 
waukee, collided with an interurban car of 
the Electric Co. Mr. Wilde was thrown 
clear from the machine, which was com- 
pletely wrecked. He was taken to South 
Milwaukee Hospital, where he died shortly 
afterward from internal injuries. 

The first lecture in the advanced course 
for credit men offered by Marquette Uni- 
versity, Milwaukee, at the request of the 
Milwaukee Association of Credit Men, will 
be given Wednesday, Oct. 18, and every 
Wednesday thereafter, Dean C. R. Atkinson 
announced. J. Warren Slote of the Howard 
Severance Co., Chicago, will speak on “A 
General View of Credits.” Several widely 
known Chicago credit men have been en- 
gaged for the remaining lectures, including 
B. G. McCloud, vice-president of the Union 
Trust Co., and E. M. Skinner, general man- 
ager of Wilson Bros. and former president 
of the Chicago Association of Commerce. 
The complete field of credit problems will 
be covered by the course with lectures on 
fraud, bankruptcy, foreign credits, commer- 
cial law and sources of credit information. 

Appleton, Wis., citizens will honor Gus- 
tave Keller, prominent local jeweler and op- 
tometrist, former postmaster and a leader 
in civic activities for many years, at a public 
banquet in the near future. A committee 
of 21 persons representing every walk in 
life is in charge of the arrangements. Mr. 
Keller, prominent in the State and national 
associations of jewelers and optometrists, 
was made a knight of St. Gregory, the high- 
est honor that can be conferred on a Catholic 
layman, by the late Pope Benedict XV. The 
papal bull conferring the honor recognized 
his services to church and State. Mr. Kel- 
ler was chairman of the council of defense 
during the World War, was a member of 
the war chest committee, Ied the campaign 
to raise $500,000 for an Appleton hospital 
and was general chairman of the $1,000,000 
Catholic charities campaign in the Green 
Bay diocese. He also is high treasurer of 
the Catholic Order of Foresters. 

Downtown jewelers are vitally interested 
in the series of orders emanating from the 
offices of the Wisconsin railroad commission 
affecting the routing of Milwaukee street 
cars. Many of the prominent jewelry stores 
are located at street car line intersections 
and the rerouting of the cars takes a large 
volume of traffic from the store fronts. The 
first order of the commission affects the 
Walnut St. lines. Another order, it is ex- 
pected. will be issued next week affecting 
the 3rd St. and State St. lines. The order 
of the commission issued on Monday routes 
the Walnut St. line south on W. Water St. 
past the stores of the Bunde & Upmever 
Co. and David Goldman, Inc., two leading 
stores. The new order reverses the old 
route. Tt was given as a result of a number 
of hearings held by the commission at which 
business men and patrons protested against 
the bad traffic conditions. The commission, 
in an effort to solve the traffic congestion, 
changed the route of the car lines. With 
the issuing of the new orders other stores 


to be affected will be the Rank & Motteram 
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Co., Bloedels, and H. Stecher Co., well. 
known jewelry companies of Milwaukee, 
Henry C. Hoppe, pioneer Wisconsin 
jeweler, owner of the Hoppe Jewelry Co, 
and the Hoppe Business Block in this city, 
announces his retirement from active busj- 
ness, Feb. 1, 1923. At the time of the an- 
nouncement of his coming retirement Mr. 
Hoppe is able to cast a retrospective eye 
over 46 years of active participation in the 
jewelry business. In 1876, he started to 
work for Adam Imig, locally known watch- 
maker. After four and one-half years’ work 
here he continued at the same trade in St. 
Paul and Chicago. Later returning to She- 
boygan he took over the business of Louis 
Descombus in the capacity of a receiver, 
Disposing of this connection after a short 
period of time, in 1885, he started in business 
for himself. Besides his long period of busi- 
ness activity, Mr. Hoppeshas devoted much 
of his time to the public service. He was 
a member of the local school board for 20 
years and served as sheriff for two years. 
A leader in all civic activities, Mr. Hoppe 
has long been one of the outstanding citizens 
of Sheboygan. Many interesting relics have 
passed through Mr. Hoppe’s hands during 
his long period of activity in the jewelry 
and watchmaking trade. He has in his 
possession at the present time an old watch 
which is more than 150 years old. It is one 
of the old-fashioned variety supplied with a 
key with which to wind it and a gong. 








St. Joseph, Mo. 


E. J. Conway, of the Rohwedder-Frey- 
mann Jewelry Co., has just returned from 
a vacation at Atlantic City. 

The Maxwell Jewelry Co. 
decorated its establishment and 
ready for the usual Fall rush. 

The Gordon Jewelry Co., St. Joseph, is 
enlarging its plant and has added some new 
members to its mechanical force. Mr. Gor- 
don reports a very good business. 

The Southwestern Novelty & Jewelry Co. 
is moving its headquarters to Kansas City, 
Mo., where it expects to be ready for busi- 
ness about the middle of the month. 

O. D. Fosburgh has engaged in business 
again at 509 Edmond St. Mr. Fosburgh is 
an old-time jewelry man. He has been out 
of business for a couple of years on ac- 
count of his health. 

Last week was “Styles and Smiles” week 
at St. Joseph and around the Auditorium it 
resembled a miniature world’s fair. The 
Regnier & Shoup Mercantile Co. took ad- 
vantage of the occasion and had an exhibi- 
tion of clocks, silverware and jewelry. 

Samuel Leibowitz took advantage of the 
“Styles and Smiles” week and had a fine 
display of high class diamonds in his show 
window. Mr. Leibowitz says that if buy- 
ing diamonds has anything to do with the 
return of prosperity in his part of the coun- 
try. prosperity has certainly returned. He 
reports a fine Fall business. 

The Kirkpatrick Jewelry Co. was very 
well represented at the “Styles and Smiles” 
convention. The concern had a_ $10,000 
display of high class silverware. Clocks and 
jewelry were also on display, which helped 
make the exhibition one of the best on the 
grounds. The exhibition was under the 
management of Mrs. Kirkpatrick, 
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Frank B. Adams, manager of the factory 
of S. Nordlinger & Sons, is absent on a 
vacation. 

Mr. Carr, of the Ostby & Barton Co., 
Providence, R. IL, is spending a short time 
in Los Angeles. 

Arthur and Herbert Van Ness, San Fran- 
cisco, manufacturers’ agents, are both here 
calling on the trade. 

C. F. Wears, Brawley, has returned to his 
home in Imperial Valley after spending about 
a week in this vicinity. 

Leo Hartfield, brother of Bernard Hart- 
field, Anaheim, has opened a very attractive 
new store in Santa Ana. 

Robert H. Gilmore, traveling representa- 
tive of C. F. Sischo & Sons, dealers in 
jewelers’ supplies, has returned from a very 
satisfactory trip north. 

The Dickendot Jewelry Co., which re- 
cently moved into a new store at 312 W. 
7th St., is preparing to remodel its quarters, 
redecorating the walls, installing new cases, 
etc. 

All the traveling men of Koke, Slaudt & 
Livermore, manufacturers’ agents, are ex- 
pected home in a few days, except Hubert 
Wood, who has just started for Texas to be 
gone until about Nov. 1. 

William Petry, lapidary in the Title 
Guarantee building, has just returned from 
a somewhat hasty trip to Big Bear Valley. 
He found the weather so cold there that he 
returned sooner than he had intended. 

Douglas J. Vincent is a new salesman in 
the jewelry department of the E. W. Rey- 
nolds Co. He was formerly with the Deck- 
er Jewelry Co., Salt Lake City, but has 
been out of the jewelry business for the 
past two years. 

R. W. Cannon, who is now associated 
with Ira W. Smith, manufacturers’ agent, 
has just returned from a selling trip through 
the northwest. He was gone four wecks, 
going as far north as the Canadian border 
and as far east as Utah and Colorado. He 
reports having found business conditions 
very encouraging. 

George Kissick, of the H. W. K. Co., 
Attleboro, is here combining business with 
pleasure. This is his first visit to Los 
Angeles and he expresses himself as much 
pleased with conditions here. Daniel Childs, 
representing the Peyton & Kelly Co., Prov- 
idence, and Bates & Bacon, is another east- 
ern jeweler visiting here. 

The Berson-Measer Co., Inc., has opened 
an office at 605 Lissner building, S. Spring 
St. The proprietors are Bernard H. Berson 
and Jesse Measer, formerly connected with 
the Hoffstadt-Berson Co., Toledo. Mr. 
Measer is now traveling through the south- 
ern States, Georgia, Alabama, Tennessee and 
Arkansas. He reports business good. 

E. A. Taylor, 606 Title Guarantee build- 
ing, has just completed two articles for the 
Standard Oil Co. to be awarded as prizes 
to the company’s employes in its local gas- 
oline filling stations who make the best 
record of sales. One of the articles is a 
solid silver oil-can and the other a big brass 
key about 18 inches in length. On account 
especially of their unique character the 
prizes are attracting considerable attention. 
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Following are the names of some of the 


‘ out-of-town jewelers who have been in Los 


Angeles recently: A. J. Dutton, Anaheim; 
Walter E. Lawrence, Burbank; C. O. Ar- 
nold, Pasadena; George Parr, Torrence; J. 
Howard Blanchard and R. H. Wilson, Ocean 
Park; E. M. Wilkinson, Pomona; A. A. 
Goodyear, Santa Paula;° T. R. Canady, 
Huntington Beach; F. L. Strickler, Ingle- 
wood; M. E. Van Buskirk, Long Beach, and 
C. J. Hayes, LaVerne. 

R. G,. Gilholm, an old-time jeweler of this 
city, passed away quite suddenly, although 
he had been in poor health for a year or 
more past. He attended a ball game Satur- 
day afternoon and died Sunday night. He 


was formerly associated with Geo. L. Ban- . 


nister and later with Geo. A. Brown & Co., 
but had not been in the jewelry business 
regularly for some time past. He owned 


considerable property, including a mine, to 
which he had been giving most of his at- 
tention. 


He was about 60 years of age. 
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C. M. Elie, of the Elie Jewelry Co., Hon- 
olulu, T. H., sailed on Oct. 4 by the Mat- 
sonia, for his home. 

L. W. Cheney, of Cheney & Pruett, Bak- 
ersfield, Cal., is at present in the city on 
a business trip and will remain here about 
10 days. 

Eastern manufacturers’ representatives in 
town last week included: Clifford Whiting, 
of the Whiting & Davis Co., Plainville, 
Mass., and J. M. Selonek, of the Karpeles 
Co., Providence, R. I. 

James Donavan, of Donavan & Seamans 
Co., Los Angeles, passed through this city, 
en route from New York, having returned 
via the northwest. He reported that busi- 
ness is very satisfactory in the southern 
city. 

H. K. Roseboom has joined the sales 
force of the Burr W. Freer Co., and has 
started on the road for the firm. Mr. Rose- 
boom was for several years in the Southern 
States and is an experienced traveler in 
his lines, ha 

Edgar S. Marston has severed his con- 
nection with H. F. Wichman & Co., Hono- 
lulu, T. H., where for several years he had 
charge of the silverware department. Mr. 
Marston has been telling his friends that he 
plans to remain in the States. 

Everyone who enters the offices of A. I. 
Hall & Son knows, without the aid of a 
calendar, that the holiday season is approach- 
ing. George A. Brown, the veteran sales- 
man, is back on the job. He always comes 
to help in the season favored by Santa Claus. 

Isaac E. Staples, well-known jeweler of 
Oregon, who has been passing a vacation, 
with his wife and daughter, in southern 
California for the past two weeks, was here 
with them for a day or two this week. 
They have left for their home in Portland, 
Ore., by auto. 

M. A. Goldman, proprietor of the new 
jewelry store at 534 San Benito St., Hol- 
lister, has had a successful opening. In ad- 
dition to a complete stock of jewelry, silver- 
ware and Parisian ivory articles, etc., Mr. 
Goldman has a watch repairing department. 
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He was formerly a well-known member of 
the jewelry business in San Francisco. 

George F. Miller, representative of the 
Gorham Co., has just returned from a 
southern trip and is expecting to leave for 
the northwest. Paul C. Paulsen, special 
representative for the Gorham ecclesiastical 
lines, will leave shortly for the southern 
part of the State. 

The Chinese still observe many quaint 
and pleasing customs which go far in ce- 
menting good feeling. For instance, Oct. 4 
was Moon Day, when the Chinese celebrate 
the harvest moon. On that occasion, the 
well-known jeweler, Mr. Chan, distributed 
moon cakes to his friends. 

A. G. Sudheimer, on reaching Blue Lake, 
Cal., with his wife and young son and Mr. 
and Mrs. Henry Free, all from San Fran- 
cisco, stated that having sold his jewelry 
store on Market St., San, Francisco, he had 
come to enjoy a long rest at his ranch at 
Limestairs, Trinity county. 

A. S. Varian, of Brock & Co., Los An- 
geles, has left for home after visiting here. 
Other well-known members of the trade 
seen here during the past few days include 
Ernest Mueller, Eureka; Howard Stack- 
pole, San Jose; Clarence P. Jacobs, of 
Vallejo; Miss Murphy of H. J. Kuechler & 
Son, Stockton, and A. Seiback of Antioch. 

A. W. Huggins, Horace H. Allen, Coast 
manager for the Oneida Community, Ltd., 
and A. V. Davidson of the National Jewelers 
3oard of Trade, have been actively engaged 
in the San Francisco Chamber of Commerce 
drive for new members which commenced 
on Oct. 2 and ended on the llth. As a 
result of the drive, the Chamber increased 
its membership by about 2,000. This brings 
the total list of members to about 7,000. 

Inspiration often lurks in unexpected 
places, for those who are alive to see it. 
For instance, Theodore Huggins, general 
manager for A. I. Hall & Son, was dining 
at the Palace Hotel a year ago, when a 
vegetable dish inspired him with an idea 
for a new detachable belt buckle. This new 
buckle has been patented and is now being 
put on the market by J. F. Sturdy’s Sons 
of Attleboro Falls, Mass. Mr. Huggins 
himself is authority for the statement that 
it was copied after a vegetable dish. 

A. I. Hall & Son state that their business 
for the early days of October started out 
much better than for any of the months this 
year and that it was better than for any of 
the Fall months of last year. A. W. Hug- 
gins, president of the company, is going on 
a San Francisco Chamber of Commerce “Get 
Acquainted” expedition, starting on Oct. 15. 
Mr. Huggins already has many friends and 
customers in the territory to be visited and 
he hopes to meet more. The Greeters will 
go through the San Joaquin Valley and 
thence northward as far as Klamath Falls, 
Ore. 








Creditors of J. Charles Smith, Ocala, Fla., 
have been notified that the trustee in this 
case, L. T. Izlar, has filed his final account 
showing no funds for distribution for un- 
secured creditors and that a meeting will be 
held in the office of Referee D. Niel Fer- 
guson in the Holder building, Ocala, on 
Thursday, Oct. 19, at 10 a. M., to consider 
the final report, and if no objections are 
made, the estate will be closed at that 
time, 





122 THE JEWELERS’ CIRCULAR October 18, 1922, 








TO OBTAIN THE PROPER OUTLOOK, USE THE LEMAIRE 


- 


Sei eae 


Les ENFANTS DE 5 pe LEMAIRE - Paris 


scinilinasindahts SPO OT OEE CICERO) I rome OS RO LAO MONO 





—_— AN IDEAL GIFT 


LEMAIRE 


PARIS FRANCE 





The trade-mark of “the Bee” represents the very highest attainment in the construction of 


Opera Glasses Prism Binoculars Field Glasses 
Elegance, Beauty and Optical Accuracy 


Large Variety of Styles for All Purposes 


SUSSFELD, LORSCH & SCHIMMEL 


Sole Agents for the United States and Canada 
153 West 23rd Street New York City 
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That this department shall prove mutually bene- 
ficial to our: readers, it is desirable that the mem- 
bers of the trade generally communicate with Tus 
CircuLar regarding any advantageous 
device or plan which they are utilizing in cen- 
nection with their business 




















The Study of Business Cycles’ 





By G. W. Harner, Manager, G. W. Hafner, Inc., Auditors and Industrial Engineers, Chicago 














R. RALPH G. HURLIN, statistician of 
the Russell Sage Foundation in New 
York city, has made researches in connec- 
tion with the prices of various commodities 
in the United States, and has compiled these 


the 11 decades from 1810 to 1920. The 
chart is constructed so as to show the prices 
of 1913 and 1914 as being equal to 100, and 
those of other years as being proportionately 
greater or less, and is based upon figures 
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CHART SHOWING PEAKS AND VALLEYS OF PRICES SINCE 1810 


figures for a period of 110 years; or from 


1810 to 1920. 
PEAKS AND VALLEYS OF COMMODITY 
An examination of the peaks and valleys 
of the price range for this period of 110 
years will furnish a condensed version of 
the economic history of the country. Each 
important change in tariff, and in national 
financial policy, is reflected, together with 
the different periods of prosperity, and the 
several wars. 
“The chart presented herewith shows how 
these commodity prices have varied during 


PRICES 


*Copyright 1922 by G. W. Hafner. 


compiled for this purpose by Dr. Hurlin. 

The most significant fact revealed by this 
diagram is that each of the two previous 
great price increases has been followed by 
a 30-year period of irregularly falling 
prices, and a 20-year period of generally ris- 
ing prices. 

In view of this, it is important for busi- 
ness men, generally, to consider whether or 
not we are facing a long term of falling 
prices; and, if so, what this means for busi- 
ness. There is no better time than the pres- 


ent to take thought of what is before us. 
Of course, the best time to mend the roof 
is when the sun is shining; on the other 


hand, if we have every reason to believe we 
are in for a long siege of wet weather, the 
better part of discretion will lie in mending 
the roof after the train has started. 

During the period of the past two years 
—from July, 1920, up to the present—most 
business men have had occasion to declare: 
“T’ll know better next time; I’ll never get 
caught like this again.” The banker was 
caught with heavy loans and discounts which 
he was unable to liquidate. The manufac- 
turer was stranded with a big inventory of 
raw material purchased at the “peak” of 
prices. The merchant and retailer every- 
where had his shelves overladen with goods 
when wholesale prices hit the toboggan and 
started to slide. 


WILL BE DOWNWARD FoR 20 
YEARS 


PRICE TREND 


But this is nothing unusual. For 100 
years and more in America business men 
have periodically learned these lessons, and 
then as regularly forgotten them. New 
crises serve as stern reminders; but, in the 
majority of cases, always too late for the 
good of the individual business man. The 
last crisis will have justified itself many 
times over, if it imprints indelibly upon the 
minds of business men the fact that the 
business cycle is always with us, no less in 
prosperity than in depression, and that al- 
lowances should be made for it ac- 
cordingly. 

In view of what has gone before, there is 
every evidence that the general trend of 
prices will be irregularly downward for a 
period of years to come, just as it was after 
the two earlier great increases, as shown 
by the chart. One reason why this may be 
expected is to be found in the very fact that 
prices have been and are high. A _ second 
reason lies in the enormous losses of lives 
and property during the war, with the ac- 
companying disorganization of the world’s 
industrial producing power. Still a third 
reason is evident in the depreciated curren- 
cies of the world, which the stronger na- 
tions will endeavor to make more valuable 
by every means in their power. For all 
these and other reasons it seems more than 














124 THE JEWELERS’ CIRCULAR October 18, 1922, 









































HERE is no more at- 

tractive department in 
a salesroom than a well se- 
lected stock of clocks that 
chime quarters on melodi- 
ous bells such as are 
contained in the rich beauty 
of our grandfather and 
mantel chime clocks. 

It reflects the discrimin- 
ating buyer and the char- 
acter of the house who have 
them on sale. 

















The Herschede Hall Clock Co. 


. 7 bed A. I. HALL & SON, Ine., 
“— pd oncom Cincinnati, O., U. S, A, West Coast Representative, 


San Francisco, Calif. 
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probable that we face a long period of fall- 

ing prices. 

COMPARISON OF UPWARD AND DOWNWARD 
SWINGS OF CYCLE 


The characteristics of the depression phase 
of the business cycle consist of a falling off 
of the volume of orders, a decrease in price 
levels, a decline in the working force and 
an increase in unemployment. In any such 
period any regular payment of a fixed sum, 
such as the annual installment on a mort- 
gage for instance, is harder to make each 
year than it was the year before. The rent 
is harder to pay, and the taxes more dif- 
ficult to meet. The farmer who has to pay 
$200 a year on a mortgage, can pay it with 
100 bushels of wheat when the price is $2 
a bushel, but it takes 200 bushels when the 
price drops to $1 a bushel. 

The business man who buys merchandise, 
finds that the value of his goods shrinks 
while being held for sale, and that he must 
sell for less than he expected, or take a 
smaller profit than he had intended. The 
rent and the taxes and the wages and all 
the other expenses of doing business are in 
reality paid for in the units of the various 
commodities sold; and each year it takes 
more and more of these commodities to pay 
for them. 

On the other hand, in a long period of 
rising prices all these conditions are re- 
versed. The annual payment is each year 
easier to make; the rent and the taxes are 
easier to pay. The business man buys his 
goods, and the longer he keeps them the 
more they are worth. He makes, not only 
the profit he expected to make, but some- 
thing in addition. How easy and pleasing it 
all looks. Wages increase, seemingly, by 
natural law; the percentage of profit is 
larger; it becomes easier and easier to do 
business; nobody is required to make seri- 
ous sacrifices, but all economic classes are 
simply to follow intelligently their own in- 
terests. 

BUSINESS BLINDNESS AND STUPIDITY 


Now, it was in this sort of commercial 
world that America’s business men lived and 
worked during the rising prices of the 25 
years preceding July, 1920. Optimism was 
the business religion. Ability to make big 
money easily and quickly was the God be- 
fore whom business bent the knee. The man 
who had faith in the future, and nerve, and 
imagination, and was willing to take chances, 
was the one who received society’s greatest 
rewards. 

And business men confidently expected 
continuance of this prosperity. They apothe- 
osized their expectation into a dogma, which 
they held as sacred as their religion or their 
patriotism. 

During the 21 months from the signing of 
the Armistice in November, 1918, up to July, 
1920, when the break came, the greatest part 
of the business population of America was 
especially stupid and foolhardy. The few 
men of long vision who called attention to 
the impending danger, got nothing but scorn 
and jeers for their trouble. They were ac- 
cused of treason to business, denounced as 
enemies of the country’s prosperity, and 
charged with the basest of motives. 

The signs all about us of the coming 
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break were disregarded entirely, and when 
the break did come we were utterly unpre- 
pared for it. We were riding on a vessel 
headed towards the rocks; but stood around 
—passengers and crew alike—raving about 
the marvelous machinery, or exclaiming over 
the rich furnishings, or feasting on the won- 
derful food, or telling each other what a 
big and fast and powerful ship we were 
riding on. 


CONDITIONS TO BE FACED IN COMING YEARS 


But how different it looks to us in the 
year 1922! We are now entering an en- 
tirely different business world—a_ business 
world such as our fathers lived in, most of 
whom had their active business careers in 
the long 30-year period of falling prices 
following the Civil War. 

And this, in our judgment, is the kind of 
business world we will live in during the 
next 25 years. It is going to be increasingly 
harder to make a satisfactory profit. Only 
the sharpest sagacity, the most far-reaching 
penetration, and the soundest judgment will 
now enable us to discriminate between what 
is profitable and what is ruinous. We will 
have to base our conclusions and judgments 
upon knowledge, rather than upon “hunches” 
and guesses. 

We often hear the praises of great com- 
panies which started from small beginnings, 
pitted courage and determination against 
heavy odds, and achieved in the end mag- 
nificent success. Many business men point 
to just such conspicuous examples, and pro- 
claim the obvious moral: All who try hard 
enough can succeed. Yet we all know that 
it cannot be so. There must be knowledge, 
as well as industry. The list of failures 
for the year 1921, as given by Bradstreet’s, 
looms ominous in the economic history of 
the United States. And these failures were 
not due, in the majority of cases, to lack 
of industry or perseverance. They were due 
to ignorance. 


HOW TO OVERCOME BUSINESS CYCLES 


In view of this, business should develop 
a new function. Some means should be— 
must be—perfected whereby actual current 
monthly statistics may be obtained from as 
many sources as practicable within the given 
industry, so that the individual business man 
may have a composite picture with which 
to compare the affairs of his own concern. 
The machinery for doing this—for gather- 
ing, analyzing, compiling and disseminating 
information of every conceivable kind—has 
been in operation for a long time; but in a 
large number of cases it has never been 
utilized for this purpose, and in others not 
until quite recently. The reference here is 
to trade associations. What is more natural 
than that the individual business man should 
seek light and help from others in the same 
trade or industry, through the channels of 
his trade association. 

The utility of the knowledge secured 
through the dissemination of such informa- 
tion must be evident to anyone who is think- 
ing about what might be done to overcome 
the powerful influence of business cycles 
upon all phases of industrial and commercial 
life. Information of this kind could be made 
a very sensitive indicator of existing trade 
conditions, and reflect immediately the trend 
of business as a whole. The effect of this 
on the trade in general would be salutary 
in the extreme. From such analyses the in- 
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dividual business man would be able to draw 
inferences regarding the direction in which 
business was moving, and so be able to 
shape his activity and policy in the light of 
a wide and varied knowledge. 

Something of this kind is worth while 
thinking about, lest we forget what hap- 
pened in 1920! But thinking about it alone 
will be useless, unless and until you DO 
something about it. There are a few words 
of Emerson’s that every man should know 
by heart. Memorize them now, if you have 
not done so before. 

“One of the illusions is that the present 
hour is not the critical, the decisive hour. 
Write it on your heart that every day is the 
best day in the year. No man has learned 
anything rightly until he knows that every 
day is DOOMSDAY.” 





A New and Beautiful Jewelry Store 
for a Well Known Buffalo, 
N. Y., House 





HIS illustration is an architect’s sketch 

of the new store of T. C. Tanke, Inc., 
Buffalo, N. Y., work on which commenced 
recently and which is expected to be ready 
for occupancy not later than Nov. 15. 
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HAROLD JEWETT-COOK- ARCHITECT 


HOW THE NEW STORE OF T. C. TANKE, INC., 
BUFFALO, N. Y., WILL LOOK 


It is located at 557 Main St. The front 
will be of massive limestone, with hand- 
wrought bronze trimmings, and it promises 
to be one of the most attractive buildings 
in the downtown district. 

Interior decorations will be in keeping 
with exterior appearance and the store will 
embody all of the newest features found in 
any jewelry shop in the country. 
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The Smart Christmas Gift— 


Hetty Syead | 


Neo Alaces 


This metal tag identifies 
the only genuine “Betty 























This will be a “Betty Beads’ Christmas. 

The popularity of these necklaces is country-wide. “Betty Beads” 
are beautiful. They are strong (not “‘strung’’) and there- 
fore extremely practical. Women and girls everywhere want 
them. 

Be prepared for this demand and have “Betty Beads" in stock. 

There are six patterns and a rainbow of the fashionable colors 
which will harmonize with any gown. 

Retail for $1.00 each. 
We will make a selection of good selling patterns and colors for 
you, and ship immediately. 
Not sold through jobbers. 
Betty Products Co., 37 Edwards St., Hartford, Conn. || 
New York Office: Condit & Rattey, 9 Maiden Lane J] 
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A Jeweler’s Beautiful Exhibit on the 
Tri-State Fair in Nashville, Tenn. 











BEAUTIFUL display of an educational 
character which no doubt did much to 
interest the public in fine silverware was 
made in the exhibit of George T. Brodnax, 
{nc., gold and silversmiths of Memphis, 
Tenn., at the Tri-State Fair recently held in 
that city. The exhibit is depicted in the 
illustration herewith. 
As will be seen from the cut, the display 
was in the form of a perfect dining room, 
the table and buffet having proper pieces of 








THE 








Three-Minute 
Selling Talks 


Written Expressly for 
The Jewelers’ Circular 


























Look Out for Hallowe’en 


QNE New England jeweler who in a sys- 
tematic way plans his window exhibits 
far ahead knows already what he is to use 


BEAUTIFUL EXHIBIT MADE BY GEO. T. BRODNAX, MEMPHIS, TENN., AT THE TRI-STATE FAIR 


silver displayed thereon. There was also a 
cascade decorated with various silver pieces. 
Much of the beauty of the exhibit attributed 
to the delicate colors of the silk used in the 
draperies is lost in the illustration. These 
colors were orchid shades of fine Mallison 
silks, 

The display attracted more attention than 
any other exhibit at the fair and brought 
the Brodnax house very prominently before 
the public as one of the leading distributors 
of fine silver in that section of the south. 





The business of the M. & L. Jewelry Co., 
Washington, D. C., is now conducted under 
the style of J. B. Levenson. 


at Hallowe’en. This particular event in 
the year offers an advertising opportunity 
in the way of attractive window displays. 
He plans this season to exhibit all sorts of 
articles which are useful as favors and prizes 
at Hallowe’en events. He will exhibit scarf 
pins with appropriate designs, door stops, 
candlestick holders and little odd gifts of an 
unusual nature. 

One of the little different things he is go- 
ing to also include which may be of inter- 


est to other jewelers and in keeping with | 


the times is to add a pumpkin cut out as a 
Jack-o’-Lantern in the center of the win- 
dow, which will have the usual appearance 
with the exception that this season the pump- 


JEWELERS’ CIRCULAR 


127 


kin will serve to display a pair of ear-rings. 


‘'—C. T. H. 


* * * 
Exhibit Possibilities 
At this time of the season and well into 
the early Winter, all sorts of fairs, ex- 
positions and exhibits are in evidence, both 
indoors and outdoors. The jeweler alert for 
all window decoration possibilities can do 
well to attend these affairs with such 
thoughts in mind. Very frequently there is 
something of a unique nature not necessarily 
along a jeweler’s line which can be bor- 
rowed or purchased for an exhibit. Some- 
times the article can be tied up with some- 
thing the jeweler has to offer, but unless it is 
something of a “freak” nature it may often 
represent a means of adding considerable 
per cent, value to the Fall, early Winter or 
“harvest” display. Cee 
x * * 


Exports as Well as Imports 


AS a pleasing contrast and an effort to 

get away from the usual run of things, 
a progressive jeweler arranged a window 
display of exported articles, Instead of the 
usual offer of imported goods, he included 
articles such as certain watch models well 
known and made in this country, imitation 
pearls, decorated wedinng rings, and other 
articles which are exported from.this coun- 
try to others. To complete the window and 
get his point across, the following sign was 
included : 

Exported Articles 


This window serves to display some of the 
exported articles here carried in stock in 
addition to many imports. Come in and 
inspect some of the goods your country 
makes and exports—perhaps you will find 
something equally if not more appealing 
than some of the imports. 
ey yer: 
* * * 


Of Interest to Bridge Players 


AN original challenge to the attention of 

those interested in bridge and complete 
along a sales suggestion foundation was of- 
fered in a window of a retail jeweler who 
displayed a series of useful jewelry articles 
selected from his stock, and which were 
handy and serviceable in connection with 
bridge playing. This display was not over- 
done, but contained about five different ar- 
ticles. In the center on a small stand 
slightly raised he divided a pack into “tricks” 
to represent a “slam” as won by a player, 
and then by means of a placard announced 
that anyone who selected one of each article 
in the window all at one purchase would be 
offered a discount in recognition of having 


made a “grand slam.” CHM 3. 
+ * * 
Every Jeweler Has a Variety of Articles 
“ for Golfers 


WITH only a few weeks remaining for the 

game of golf to be played to any re- 
sponse, it is an appropriate time for jewelers 
to make a last appeal of the season in the 
offering of any articles of interest and value 
to golfers. Some practical thoughts might 
be gained in the knowledge of a display 
window in the east by a manager of a 
jewelry store, who without any added cost 
to speak of designed quite an interesting 
window. In the center of the window he 
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WAKES 


A Mayonnaise Bowl and Plate of Hawkes Crystal Glass 


Every woman who takes pride in her table will want one! 


You will have no trouble selling this dainty mayonnaise bowl and 
plate. Your customers will be quick to appreciate its unusual decora- 























tive value. an 
On your gift table, too, it will prove a valuable sales booster. Engraved Glass 
Hawkes Crystal is cheaper than silver, yet a Snoog " 







equally attractive and appropriate. And | Sterling Silver- 
your profit, in most cases, is larger. Let us Mounted Glass 













No. 2201. Mayonnaise Bowl and Plate. “Clyde.” $3.00 Set, Net. 140 Geary St., San Francisco, Cal. | entees of Hawkes 
Bowl 4%” Diameter. Plate 6” Diameter. Famous French Dress- 
ing Mixing Bottle. 








send you just a few of these mayonnaise sets — Gold 
as a try-out. If our judgment is right, and 
: : Decorated 
our years of experience should make it so, | Enameled Glass 
you'll be coming back for Ante Voss 
reorders in a very short time. , Desk Sets 
Of course, all orders will be en Boxes 
grams 4 
filled promptly. Engraved and 
Gold Decorated }) 
od ‘Enel h and [ 
1s. 
T. G. Hawkes & Co. drish Glass 
. eri Glass 
Corning, N. Y. Odd Matchings [f 
Pacific Const Office: Inventors and Pat. ) 
a 


















° 
y 
\ 









CO SO = 






















Rueckert Manufacturing Co. 


SAMPLE CASES 
TRAYS and TRUNKS 


Everything for 
The Jewelry Salesman 
No. OA. Leather Telescope No. 2172. Earring Case 


9-13 Maiden Lane, New York 162 Clifford Ste, P rovidence, R. I. 220 Post St., San Francisco 





























ACTUAL K N DOUBLE 

SIZE _ ACTION 
Neatest Waldemar or Sautoir Pencil on the market. Finished 
engine turned, chased or plain in Sterling Silver. 12K 1/20th, 


14K Gold filled and 1/10th Silver plate. 
We also make the largest 











LARGE MEDIUM SMALL line of lingerie clasps in the r } 
world—all sizes, shapes and | } 
c=) 7 designs. Made in 10K, 14K, | | 
/ 4 | 10K 1/20th Plate and Sterling, | 
f brocaded, engine turned, en- atin | 
graved, pierce lined and } 
: striped inlaid. Note lingeries 7] | 
newest pat. hinged Lingerie 
2 S$ 8 Clasp with a double hump. 
No rivets. Will firmly hold JO i 
the thinnest piece of silk as 
ors o-—> ; well as the thickest lingerie. 
| 
f 
4 3 6 ie 0. R. Johnson Co. ] 
——— —- Auburn, Providence, R. I. — 














OUR WORKMANSHIP AND QUALITY ARE UNSURPASSED. ASK YOUR JOBBER FOR SAMPLES. 
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placed a golf bag with clubs protruding, 
the bag and the clubs being new ones bor- 
rowed from a local sporting store. In the 
pocket on the bag a golf score card pro- 
truded and a pencil was included clipped 
on as selected from the jeweler’s stock. All 
around the bag were the various articles of 
use to those who played golf, and also sug- 
gestions valuable as gifts to be used by 
friends of those who played the game. 
Among the articles shown were key-rings, 
suggested as valuable on which to place 
locker keys. Engraved calling cards were 
included, suggested for use in exchanging 
cards with those met on the green. Watch 
fobs and charms embellished with golf em- 
blems were evident also, bill folds and 
change envelopes for the purpose of paying 
fees and caddy tips, and so on. Among 
the other articles were golf glasses, tie 
clasps, adjustable cuff links, wrist watches, 
as well as articles valuable for locker use 
such as combs, drinking cups, kits, and so 
on. The articles in the window embraced 
a wide variety and certainly emphasized the 
practicability of a jeweler’s service. 
i ae oo 








x *k * 
Adds to the Store’s Circulation 


[% the reasoning that it is always valuable 

to “add to his customer circulation,” one 
jeweler arranges occasional displays for the 
men, with the purpose of bringing in new 
faces. One of his recent exhibits was suc- 
cessful along just such lines. He filled his 
windows with small magnets, which when 
sold came in handy little boxes that could 
be carried in the pocket. In the same win- 
dow he displayed some compasses of an in- 
expensive nature. He did this in the antici- 
pation that they would direct attention main- 
ly from men, for as this jeweler views men, 
they are but “grown-up boys.” His founda- 
tion proved true and the sales were many. 
The average grown-up is still interested in 
things of a nature that offer “play,” and this 
window exhibit still in keeping with the 
service offerings of his store, accomplished 
the result he was after in a very successful 
way.—C. T. H. 

*“ * * 


A Thanksgiving Twist 


fe his plans to feature articles at Thanks- 

Ziving-time appropriate to the season 
and the thoughts of buyers, one jeweler 
Plans to deviate and feature some articles 
that will have appeal to those who “dine 
out.” To do this and at the same time bring 
out an appropriate yet contrasted window of 
an unconventional nature, he plans to exhibit 
as a feature article a series of candelabra 
and candlesticks that can be used to light 
up the dinner table for Thanksgiving eve- 
ning. In his window a sign will be included 
to impress this upon those who view the dis- 
Play so planned—C. T. H. 








Ifa single man in your locality is making 
money in your line, there is just as good a 
chance for you. Study the situation. The 
man who succeeds is not necessarily the man 
who does something different, but rather 
the one who does what he undertakes, the 
best of all, 
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The Small Community Jeweler 





Written Expressly for The Jewelers’ Circular 




















A JEWELRY salesman recently exploring 
a small suburban community made a 
call at the shop of its solitary jeweler. No, 
he was not in the market to buy. He sold 
very little. The people of the neighborhood 
bought all their jewelry in New York, and 
nearly all of his revenues came by way of 
the repair bench. 

Now the suburban community referred to 
was one of exceptional tone, a sort of garden 
city, its houses of a superior class, and its 
people ostensibly given to an occasional un- 
premeditated luxury. The shop itself was 
not the average shabby workshop affair char- 
acteristic of its ownership, but a tidy, spic 
and span band-box, with a gleaming show- 
case and a neat little window, all very nicely 
adapted to the display and sale of jewelry, 
and very well calculated to make a favorable 
impression on a possible purchaser. There 
was a railroad station on one corner and a 
trolley-car stop on the other. Yet this 
jeweler’s entire stock in trade consisted of 
a few meager objects of the most conven- 
tional cheap jewelry possible to assemble. 
Of course he sold very little. He kept 
nothing but what might be obtained from a 
hundred other jewelers, or department stores 
or cheap-jacks within half an hour’s journey 
with huge assortments. He was compelled 
to eke out expenses—not inconsiderable in 
the situation—almost solely by the work of 
his hands. There was not even an indica- 
tion that in conjunction with repairing, he 
was prepared to take orders for remodeling 
and remaking old jewelry, that very prolific 
and profitable branch of the work-bench. 
There was no sign or inscription to that 
effect, nor any inviting exchanges of old 
articles for new, often an inspiration to the 
possessor of useless objects of intrinsic value. 
In the immediate neighborhood were shops 
devoted to interior decorating, a merchant 
tailor. and a “beauty parlor” in whose win- 
dow were displayed expensive cosmetics for 
sale, yet this jeweler could see no field for 
the development of the mercantile end of his 
‘business. 

It is this subordination of the mercantile 
to the mechanical that keeps so many jewel- 
ers in status quo. They fail to live up to 
the possibilities of their locations. The con- 
sequence is, they are outgrown, which belated 
discovery is only made manifest by the ap- 
pearance of merchants and merchandise on 
the scene prepared for all the traffic will 
bear. 

A jeweler who sets up a shop catering to 
retail trade should sell jewelry. The plea 
of most mechanics that they haven’t the time 
to devote to the selling end is a specious one. 
A storekeeper of this kind in a growing sec- 
tion will eventually wish he had invested 
time for such purpose. As to the alibi that 
local residents will ignore the dealer on the 
spot in favor of large city establishments, it 
is tenable only to a degree. It takes time 
to build up a clientele in small communities, 
but once confidence is established growth is 
sure and constant. Good report travels 


—— 


swiftly and far in such places and 
the storekeeper who establishes the fact that 
he gives equal or better value than distant 
competitors is bound to attract business. 

But business in selling requires merchan- 
dise, and it is here that most judgment is 
called for. Sometimes the neighborhood pat- 
ronage gives the clue by demanding definite 
articles; but one cannot always be sure that 
such demands are sustained, and it is a mis- 
take to overstock on the strength of them. 
As wide an assortment as may be obtained 
in small quantities should be the rule. In 
any case a fair amount of stock should be 
carried, 

It is the business of a merchant to take 
trade by the forelock. He cannot wait for 
a concerted demand by the buying public. 
The purchase of luxuries is the result of a 
reaction to certain inducements offered by 
the merchant which succeed in proportion to 
his judgment of public taste. A storekeeper 
may be entirely mistaken in the class of 
goods he is endeavoring to sell, and his pub- 
lic fail to react to offerings of the wrong 
merchandise. This is a very common con- 
dition even in large establishments. Prob- 
lems in selling must be studied. It is absurd 
to inveigh against a community as being non- 
purchasing. Every community is a buying 
one if the merchant has what it wants, or 
creates a demand for what he has. A store- 
keeper conscious of the fact that his neigh- 
bors pass his door to buy goods that he 
ought to sell but has not, and makes no 
effort to remedy it, is certainly wanting in 
commercial acumen. The profits of the 
work-bench cannot be indefinitely relied upon 
to meet the rising tide of expenses in thriv- 
ing localities. A street that is developing 
into a shopping thoroughfare will soon be- 
come too expensive for a workshop address, 
It behooves a storekeeper in such a location 
to show a spirit of enterprise, to grow up 
with the neighborhood. The history of sub- 
urban development is replete with examples 
of great oaks grown from little acorns. 
Many prosperous businesses have grown up 
in such surroundings under management that 
included foresight among its requisite ele- 
ments. S. R. 








The up-to-the-minute business man in all 
lines goes out after business definitely and 
with the expectation of getting it. He turns 
his back on the methods of yesterday if he 
can better them today. 

* * * 

Some people “go” and “do” just for the 
sake of going and doing. That never gets 
anyone anywhere except by the accident of 
about one chance in a million. Make your 
“going” and “doing” serve a real purpose. 
Know what you are after—and get it if you 
can. The better posted you are, the better 
you can serve others—and “He who serves 
best profits most.” Always remember that. 
Paste it in your hat!!! Business has many 
ramifications which touch. Look for them. 
It'll pay mightily in cash and satisfaction. 
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Bronze Products Soc., Inc. 
44 South 8th Street, Brooklyn, N. Y. 


All Designs 
Protected by 
Copyright 














No. 32 

Parrot 

Wall Clock 
%-hour 
Waterbury 
Movement. 
Finely finished 
and decorated in 


onl ge onl Write for Catalog 





$39.00 a Dozen or Sample 
Assortment 
No. 217—Door Knocker No. 324—Door Stop 
Light Ivory and Colored No. 240—Book End Dinah 
Flowers Owl—Decorated White a $15.00 a Dozen 


$10.20 a Dozen and Brown $2.75 Pair 


Attractive Novelties, Daintily Decorated, in Large Varieties. 


























New York Show Room: 225 Fifth Ave., New York Chicago Show Rooms: 58 S. Washington St. 
Butterworth Co. in charge es — Drommond-Seeley in charge 
F. C. JORGESON & CO, 1167 ANNstreer, | THE WASHBURN 
y Ape CHICAGO SECURITY MAGIC NUT 
Makers of HIGH-GRADE JEWELERS’ FIXTURES Automatic Holder for ear studs, scarf-pins, 
for all sizes of scarf- ete. 





pin wire. Guaranteed. 





EAR WIRES 


for unpierced ears. 


SAFETY CATCH 

for Brooches, etc. 

Can be applied to any 
work a pin tongues 
=) used 


Open. Closed. “= Closed, 
Descriptive Circular on Application. 
Pearl Drilling and Adjusting a Specialty 
Special Order Work and Repairing 


C. IRVING WASHBURN, 108 Fulton Street, N.Y. 


HERCULES “| 
Silk Bead Cord 


String Pearls in 10 minutes with “Hercules.” 
Saves time and trouble. Impossible for beads 























to cut silk . . . Write for free sample and 
Colonial Wall Case, No. 123. Counter Case and Table, No. 107. instructions. 
WRITE FOR OUR CATALOG. GEORGE PHILLIPS & COMPANY 








ted Penna. nl 








SEND US YOUR SPECIAL ORDERS FOR 


EMBLEMS 
a School, Colleee, MED ALS 


Fraternity Pins 
TERBORO MEDAL and BADGE CO. 


IN 
T. JURGENSEN, Prop. 123 Fifth Ave., NEW YORK 













ARTHUR JOHNSON MFG. CO., Inc, 
14-16 Church St., New York 












JEWELERS AND NOVELTY MERCHANTS 





“TAKE A TIP” 
BUY THESE ITEMS NOW MERCHANDISE IS SCARCE PRICES ARE ADVANCING 
5 Piece 4 Piece on ——— d Gold Filled 3 Piece 
Silver Plated Silver Plated B “ dl Dick Pen and Pencil Set Comb, Brush and 
Tea Sets Chocolate Set a In Fancy Case Mirror Set 
ST ee eB OUD - dasevceasd $3.00 = and pierced SS errr $2.50 | Imitation Ivory $2. = 
Engraved .......$4.50 | Engraved ...... $3.25 P $4.00. Sues RD cxsavwenad $2.50 | Tortoise Shell.. .$3.2 




















Our new holiday catalogue will be ready for mailing November Ist. Don’t buy, before comparing with our prices and quality. 
Terms—net 36 days to well rated concerns only. 


62 CANAL ST. PARKWAY SILVER CO. NEW YORK 
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For a Better Understanding of Better Advertising 








Written Expressly for The Jewelers’ Circular 

















FCONOMISTS are authorities for the 
statement that a general 10 per cent 
increase in business would solve the un- 
employment problem and start the nation 
along the road to a safe and sound pros- 
perity— a better prosperity than it has 
ever known before. 

The Educational Department of the Asso- 
ciated Advertising Clubs of the World be- 
lieves that better advertising, backed up 
by better selling in the retail stores, with 
a better understanding of this advertising 
on the part of the consumer would lead to 
this better business. 

Therefore, some time ago they designated 
a week as Better Advertising Week. 
Newspapers and other publications around 
the world consented to co-operate by 
running articles in their columns — dur- 
ing this week, informing the public on 
what advertising has done for the con- 
sumer, what truth-in-advertising means 
both to the consumer and the merchant, 
how better advertising will produce better 
business, etc. 

Advertising clubs throughout the world 
put on special Better Advertising pro- 
grams during this week and the co-opera- 
tion of such organizations as Rotary, Ki- 
wanis, Lions, Optimists, Exchange, Cham- 
bers of Commerce, etc., was obtained, they 
likewise putting on special programs in 
their meetings held during this Better Ad- 
vertising Week, 

In addition to this, retail merchants have 
been urged to put on Golden Rule or 
Truth Sales. In these sales each merchant 
picks out some one article from his stock 
—preferably a well-known nationally ad- 
vertised article with an established price— 
and put on as a special during this sale. 
Following out the Golden Rule principle in 
every respect, no two merchants will put 
on competing articles as their specials, 

Thus, an entire community, and in some 
cases an entire town, becomes in reality a 
big department store. 

Again following the Golden Rule prin- 
ciple, instead of the big merchant taking a 
page or two of advertising in the local 
newspaper to advertise his part in this sale, 
co-operative advertising is followed and 
éach merchant, large or small, uses the 
same amount of space to feature the spe- 
cial which he is offering during this week. 

In their advertisements merchants are 
urged to state what Truth-in-Advertising 
means to the consumer and to the mer- 
chant, and to make a short truthful state- 
ment about present business and economic 
conditions, showing the buying public that 


there is no need to wait further for the 
bottom in prices as the business cycle shows 
that we are in for a period of declining 
prices for some years to come, with some 
slight reactions now and then; that if they 
wait to purchase necessary articles until the 
bottom is reached they will do no buying 
for an extended period—and no buying 
means no business, unemployment and hard 
times, 

The time to buy is now and the need 
for a general following of the Golden Rule 
principle is greater today than it has ever 
been before, both on the part of the buy- 
ing public and the merchant, jobber and 
manufacturer, 





Dignity Essential in Newspaper 
Advertising 





“Fr HERE is no better advertising me- 

dium existing than newspapers,” de- 
clared Oscar H. Morris, State Senator and 
manager of the Better Business Bureau of 
the Milwaukee Association of Commerce, to 
jewelers and other members of the Lower 
Third Street Advancement Association at 
the Republican house. 

“If newspaper advertising were not profit- 
able,” he continued, “the papers in Milwau- 
kee and those of the other cities would not 
spend fortunes to publish daily, pay wages 
to ufitold numbers of men, pay taxes and 
help keep up our roads, our schools and 
other institutions of merit to the community.” 

Mr. Morris reviewed the work of the Bet- 
ter Business Bureau, not only in Milwaukee 
but in 40 other cities where similar bureaus 
exist, and pointed out the need for clean 
advertising as a business getter and busi- 
ness builder. He criticized circus advertis- 
ing in the form of huge signs plastered over 
the store fronts, which he declared were an 
eyesore and injured the entire street. He 
compared this with clean advertising in the 
newspapers. 

The question of certain laws pertaining 
to advertising and business were also dis- 
cussed by Senator Morris, 

“It is no secret that the up-to-date mer- 
chant must advertise to get ahead,” he said 
in discussing newspaper advertising. “The 
rapid strides in merchandising, even though 
the conditions may not at this time be the 
best, prove conclusively that newspaper ad- 
vertising is the keynote of success. There 
are numerous kinds of advertising, and the 
merchant who is alive should discriminate. 
Such advertising as: ‘Forced to Vacate,’ 
and ‘Fire Sale,’ and ‘Bankrupt Sale’ across 
the top of your building in big letters of 
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green and blue like a circus, is not consid- 
ered real advertising today. It is not only 
damaging to your store front, but is damag- 
ing to the property surrounding, and if there 
are several such exhibitions and signs in 
the block where your business is located, it 
not only hurts the entire block, but also 
the surrounding territory.” 





Early Advertising to Attract the 
Christmas Buyer 





| view of the fact that the beginning of 

Fall leads up to the climax of the 
jeweler’s selling season, the holiday time, it 
is worth while to keep this in mind with a 
determination to develop a feeling that your 
store is the ideal place to buy gift goods 
of high quality. There may be reference in 
your advertisements to ‘your store as “The 
Ideal Gift Store,” or there may be a con- 
tinued hinting at the coming of Christmas, 
with such a phrase as “We’re Always Early 
with Holiday Goods.” 

It might be worth while to run through 
the months from September to Christmas 
the phrase, “See Us at Christmas” or “See 
Us When Christmas Comes,” putting this 
at the bottom of the newspaper space as a 
sort of catch phrase and abandoning it 
after the holidays, 

It is possible for the jeweler to organize 
plans by which people who want to buy 
Christmas gifts on installments may begin 
to pay in the early Fall, choosing their pur- 
chases, or merely deciding how much they 
want to pay and then putting a certain sum 
weekly into the jeweler’s hands until they 
are ready to take away the purchase. 


ii should be remembered that the earlier 

the jeweler gets a customer committed to 
the purchase of some important gift, the 
better. Just as long as the decision is not 
made as to the purchase, other stores have 
a chance to get the decision. Begin early 
to do personal work with prospective buyers 
of the higher priced and more important 
items. The early bird catches the worm 
and many a man is ready and willing to 
place an order in October for something 
that is just what his wife will like for 
Christmas—and it will be the same with 
lovers, only more so. 

This is the time of year to speed up the 
advertising and carry it forward under in- 
creasing head of steam, right up to Dec. 25. 





Business Cards as Blotters 





A JEWELER in Elizabeth, N. J., A. A. 

Bock, sends out business cards which 
are really blotters. They measure four 
inches by two and a quarter inches. On 
the printed side is this inscription, “This is 
a handy blotter, use it! Have a new eraser 
put in your free of charge. A. A. 
Bock, Jeweler and Gift Merchant.” The 
title “Gift Merchant” is well chosen. Gift 
merchant suggests a great deal. According 
to Mr. Bock, this little blotter has brought 
many people to his store. In his show win- 
dow he uses cards bearing original humor- 
ous inscriptions. 











Charles B. Bargman has moved from Su- 
perior to Ray, Ariz. 
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Melville F. Richmond 


Hlexihle Diamond 
Bracelets and Brooches 
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The Bow-Knot 





7, 











Platinum Only 
334 Fifth Abenue, Pew Pork City 


Tel. Pennsylvania 2220 


Samples Sent Upon Request 


fia. Unassembled 
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One-Piece Shank . : 
White Gold Watches 
SIMSON BROS. in all shapes and sizes. 
125 Canal St. New York Diamond Watches 
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6 Maiden Lane New York City 
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White Gold Mountings Sees 


V. CACACE takes great pleasure in announcing to the 




















MADE IN 18-K. BELAIS WHITE GOLD retail trade that he now has ready for immediate de- 
livery a wide assortment of 
* - e 
Rings - Brooches - Scarf Pins 14K Onyx Rings 
L lli Ea ° in black, green and sardonyx. 
availeres - rrings Also an exceptionally fine line of assorted cameo 
; ? brooches in 14K white and green gold, sizes 25M to 
We also carry a complete line of solid 55MM. with or without white gold La Valliere for 
gold jewelry in 10K and 14K yellow and diamond. ee 
green gold. ” ™ 
Rings, brooches, scarf pins, lavallieres, 
earrings, Waldemar chains and cuff but- 7. CACACE, 87 Nassau St.. New York. N. Y. 
tons. Wonderful assortment of popular 
designs. ° 
American Movements and American The Three Piece Watch Case 
Eliminates the danger of injury when showing or regulating the movement. 


Cases also on hand in gents’ and ladies’. 
Also Ladies’ Swiss Watch Bracelets. 


Write for Selection Package of Anything 


fe) £7 








You May Need TRIPLEX 
+._7a 
Prompt attention to all special orders ee aa) 
BACK TOP BOTTOM 
H D . d Dustproof by Interlocking Dove Tails 
ade in Varie hape or Platinum — 
enry avl son Order Through * ea Watch Smee, 


THE BETTER ONES SELL THEM 
Lane 


eine ae soles Patented by Peerless Watch Case Co.” new York 
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THIS IS A LEADER 


All Styles 
of Bead 


Boxes 





YOUNG 
BROS. 





Everything 
for the 
Jeweler 





Providence, 


R. 1. 











AFEr" 
SARST 


These ads will appear in the K. of C., Colum- 
bia, K. of P., Moose, Mason, Modern Monthlies, 
and Women’s Magazine. 


All orders will be turned over to Retail 
Jewelers. 

Use a similar ad in your local lodge pro- 
gram and newspapers. 


BUFFALO JEWELRY MFG. CO. 


“The Mail Order House”’ 
Brisbane Building Buffalo, N. Y. 





90% of the Business Men that fail come from the ranks of the Non-Advertiser. Play Safe and 
Advertise. Write for our Free Cut Service. 


SEND NO MONEY 


2 GENUINE DIAMONDS 4/100 Each 


Solid Gold 
14kt.White 


Hope Ruby 
To Retail 


Send us_ your 
name and the 
ring will be sent 
for inspection. 





Surprise your WIFE 
ON THE NEXT ANNIVERSARY 
3 Genuine Diamonds 4/100 ea. 





$25.00 


Real Platinum 
without diamonds 
same price. 

Insert this ad in your local papers. Cuts fur- 
nished without charge with one ring or more. 





WRITE for WHOLESALE PRICE 


FREE. “usin all emblems and initials 

















Hi DEPENDABLY JEWELRY, WATCHES 
p i SERVING . DIAMONDS 
i il THE GREAT YYZ SILVERWARE 
| i SOUTHWEST CLOCKS, TOOLS 
| | TERRITORY MATERIAL 
WHOLESALE 





EDWARDS-LUDWIG-FULLER JEWELRY CO. 


KANSAS CITY, MISSOURI 











TRAVELER WANTED 


On January Ist, we will require the 
services of two energetic, experienced 
travelers, to carry on a liberal commis- 
sion basis, our complete gold ring lines 
to the retail trade in the East and South. 
Correspondence will be treated strictly 
confidential. Address “A. M., 6566,” 
care Jewelers’ Circular. 





Latest Novelty Earrings 
REAL STONES 


Coral, White and Pink Coral, Deep Red Coral, Ame- 
thyst, Crystal, Onyx, Cornelian, Jade, Topaz, Jet, Lapis, 
Amber, Pearl, Florentine Mosaic. 


Unusual and Striking Designs 
in 

Drops, Circles, —_— and Buttons 
° 


our own Creations 
Send now for inspection package to 


BORRELLI & VITELLI 





15 West 34th St. New York 
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The Detachable Strap Device 


PIN BAR LUGS 

















a feature of O/fadsworth Cases 


Avoids the necessity of sending watch 
to harness maker for new strap 
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In Wadsworth strap cases the straps are fastened to case 
and buckle with pin bar lugs each equipped with small 
plungers. With an ordinary pin, press down the plunger 
in each end of the bar (see illustration) and the bar will 
come out. The old straps can then be replaced by new ones, 
the entire operation requiring less than a minute. 
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THE WADSWORTH WATCH CASE CO. 
“Makers of Watch Cases Exclusively” 
DAYTON, KENTUCKY 
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OFFICES 
New York Chicago San Francisco 
17 Maiden Lane 31 N. State Street 150 Post Street 
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The Compensation of Clocks and Watches 








By Chas. Ed. Guillaune 


(Translated Expressly for The Jewelers’ Circular) 














(Continued from Oct. 11) 


Correction of the secondary error by the 
integral balance.—This error is due, as we 
have seen, (Fig. 3) to the fact that the 
compensating balance acts according to a 
function plainly linear, while the steel bal- 
ance spring requires a quadratic correction. 
Careful consideration of the diagrams will 
suggest the solution. 

A combination, in effect, with the brass 
of the balance, of a nickel-steel of which 
the expansibility is represented by a curve 
such as OAN (Fig. 8) corresponding to 


Pod AN 





uv 





Fic. 8. 


Correction of the secondary error of chronometers 
(OAN, OL, expansion of the nickel-steel and bress; 
OS, disturbing action of the balance spring; OB, 
compensating function of the integral balance). 


an equation of expansion having a negative 
quadratic co-efficient, 

The compensating action represented by 
the difference in the ordinates of the curves 
OL and OAN will be a progressive func- 
tion, OB, of the temperature, which can be 
made symmetrical with OS, in such a man- 
ner that the total will be null. The idea 
being grasped, all that is necessary is to 
seek in the available alloys that which 
solves the problem. 


I undertook the calculation one day in the 
spring of 1899, and soon decided on the 
substitution for the steel of the balance, of 
an alloy containing 44 per cent of nickel. 
The result has been published in the Journal 
Suisee d’Horologerie; I soon received from 
M. James Vancher of Travers, from M. 
Paul D. Mardin of Locle and from M. Paul 
Ditisheim of the Chaux-de-Fonds, the three- 
fold proposition to construct balances ac- 
cording to the new idea, and to try them 
on marine chronometers and on _ pocket 
watches. A Nardin marine chronometer 
which passed the tests at the Observatory 
of Neuchatel was provided with one of the 
new balances, and presented a second time 
for a test in which Dr. Hirsch took lively 
interest. Its secondary error has been found 
equal to 1.9 seconds; its bell to 0.3 seconds. 
The Ditisheim watches attained equally de- 
cisive results; and the whole, presented the 
following year at the international Congress 
of Chronometry made a strong impression. 
The new balance to which I have given the 
name of integral, annuls the secondary error 
of the compensation in the same limits in 


which the rate of the best chronometers 


permitted a guarantee of their observation. 

In addition to its adjustment properties, 
this balance possesses a quality that will be 
greatly appreciated; it considerably dimin- 
ishes the effects of centrifugal force. In the 
employment of the ordinary compensating 
balance the deviation of the blades during 
oscillation produced a daily slowness pro- 
portionate to the square of the magnitude, 
and which attains 12 seconds a day for a 
progress of 420°. Then follows a progres- 
sive acceleration of the rate to the extent 
of the diminution of the magnitude, co-rela- 
tive to the detention of the spring. 

The conditions of the isochronism of os- 
cillations have been determined by Phillips 
in his celebrated Memoire sur le spiral reg- 
lant; but the adjustment that he indicates, 
assumes a balance of which the moment of 
inertia is independent of the amplitude; it 
is necessary therefore, in taking account of 
the centrifugal force, to modify the curves, 
following the principles known to very good 
adjustors, the application of which consti- 
tutes one of the difficulties of their very 
delicate art. 


Correction is facilitated by reducing the 
action of the centrifugal force. This is the 
reason that I have lowered from 44 to 42 
per cent the proportion of steel and nickel 
used in the manufacture of balances, so as 
to increase, as much as possible, the differ- 
ence in expansibility between the two alloys 
constituting the rim, and to make it as 
thick and as short as the compensating action 
required of it would allow. It has been 
found, in effect, that by a happy chance, 
the curves representing A and B in func- 
tion of the proportions of nickel, showed 
together in the vicinity of the alloys that 
interest us, and that the respective differ- 
ences of these quantities between the brass 
and the nickel-steel, preserved almost the 
same relations in an appreciable range of 
the proportions of nickel. There is there- 
fore every reason to select the nickel-steel 
of the lowest proportions, which will suffice 
to solve the problem. 

The nickel-steel employed today as in- 
terior metal for the balance possesses an 
expansibility equal to 7.5 millionths, Calcu- 
lations made under average conditions show 
that the action of the centrifugal force is 
retrieved to about 2 seconds a day. 

The integral balance found very rapid 
favor among manufacturers of chronometers, 
excepting those of the United Kingdom, 
who, always respectful of ancient usages, 
came in slowly. This is without doubt the 
reason that for some years continental 
chronometer manufacturers have most fre- 
quently held the lead in the contests at 
Kew, and today at Teddington. 

The action of the integral balance has 
been multiplied. Insuring without any 
complication of mechanism,. the correction 
of the most important error which existed 
in the rate of chronometers, it has given 
fer the first time, a substantial interest in 
the elimination of errors hitherto considered 
negligible. And thus the entire qualities 
of chronometers have advanced to such per- 
fection that in the last 20 ycars, the 
greatest deviation in their rate ha: been 
reduced progressively to one-fifth «f its 
value. 

In 1904, M. Paul Ditisheim displaced the 
record at Kew from 92.7 to 94.9 points, ard 
it stands today at 96.9 attained by the same 
chronometer. 

To judge soundly of the progress accomp- 
lished, the fact should be impressed that 
perfection, symbolized by the number 100, 
has never been attained, by even a perfect 
chronometer. Variations in humidity, and 
atmospheric pressure in the comparison 
clock, and finally delinquencies in the ob- 
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| A. SALES BOOSTER — A PROFIT MAKER 


The Stylolectric Pen—the latest ; It can be gy pawl vg —_— 

. , eaving your store in such a distinctiv 
wonder—writes — ome ye manner will immediately increase your 
names and designs monograms in gift sales, this, besides adding to your 
gold or silver on Spectacle Cases, good will and rare service. An incentive, 
Ivory Ware, Leather Bags, Fountain 10 doubt, that will arouse a buying spirit 
Pens, Card Cases, Umbrellas, Pipes, among your patrons with the result that 


. é a good portion of your holiday profits 
gift boxes, and many other articles too 








will be accounted for directly to this 
numerous to mention. little wonder pen. 


Among the hundreds of uses, 
the Stylolectric Pen is also an 
excellent card writer and ticket 
marker, being superior to any 
price ticket marking outfit on 
the market. 
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It writes with an electrically 
heated point (so insulated that 
no electricity can come in con- 
tact with user or material 
marked) thru the medium of 
transfer paper we furnish. The 
size of pen is no larger than 
your fountain pen and it is just 
as easy to use. The results are 
remarkable. 
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The Stylolectric pen is furnished 
complete with extra point, 300 square 
inches of gold transfer paper, 200 
square inches of silver transfer paper, 
six feet of cord, current tap and 
switch. Can be used on any current, 
Alternating or Direct. 


No. K 514911. Stylolectric Pen, complete as .) F pein 


described. 








Extra Transfer paper furnished 25e per 100 square inches 


SWARTCHILD AND COMPANY 


29 EAST MADISON ST. CHICAGO 
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servers themselves would hinder a chro- 
nometer perfect in itself receiving the num- 
ber and bring it to some place between 98 
and 99. 

The secondary error eliminated by the 
action of the balance spring —Regarding the 
watch, we have just seen how the employ- 
ment of essentially different nickel-steels 
has made it possible to attain, very simply, 
the solution of two distinct problems. On 
one hand, independence regarding temper- 
ature in the rate of ordinary watches, with- 
out the employment of a compensating bal- 
ance. On the other, thanks to a balance 
of special construction, perfect equality of 
rate at all temperatures. 

During 10 years, I think that, excepting 
some improvements in detail, nickel-steel has 
brought to the problem of compensation all, 
to which it was susceptible. Nevertheless, 
toward 1912, there appeared to me a faint 
glimmer of a new possibility. With a view 
of obtaining the proper alloys to be cast, 
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ditions, and a combination of values of co- 
efficients represented by a curve analogous 
to 2 (Fig. 6) might be hoped for. 

Such was the theoretical solution; but 
the practical solution demands that the alloy 
be easily produced, industrially, and that 
it be in accord with the properties permit- 
ting the manufacture of springs acceptable 
to adjusters. 

This solution would be found in the in- 
corporation with an alloy approximating in- 
var, of large quantities of chromium and 
carbon, an operation for which a method 
would have to be discovered. But the 
Aciéries d’Imphy were not long hindered 
by difficult problems; they were able, during 
the spring of 1913 to produce alloys of high 
proportions of chromium, which immedi- 
ately confirmed the possibility of obtaining 
the new solution I had foreseen. 

The interest of working on a curve tan- 
gential to the axis of the negative values, 
is multifarious. 





Go 80 200 


Fic. 9. 


Actual expansibilities at 20° (a, in millionths) of the ternary alloys. 


Lower curve; alloy types. 


Other curves; alloys with addition of 0.4 per cent carbon, 5 copper, 10 chromium, 8 manganese. 


the Sociéte de Commentry-Fourchambault 
et Decszeville had incorporated with nickel- 
steel notable proportions of manganese. Of 
invar, about 8 per cent was attainable while 
retaining an easily handled form of ingot. 
The ideas relative to expansibilities were 
shown to be full of interest. I pursued 
similar studies in alloys with the addition 
of chromium of copper; finally with quan- 
tities of carbon, reaching the possible limit. 
The results obtained for the highest pro- 
portions realized were combined in the Fig. 
9, with those that represented the curve 
of alloy types reproduced in Fig. 4. 

Viewing the first elements of this diagram 
soon gave me the idea of a possibility, per- 
haps yet distant, but sure, of realizing an 
entirely new solution of the problem of 
compensation. 

The reason became evident. If as a fact, 
not only the thermic changes in the extent 
of elasticity had been represented, but the 
parameters relative to the docility of the 
alloys to deformation, the thermo-elastic 
co-efficients would simply have changed their 
signs, and would have to be represented by 
the diagram resulting from the rotation of 
the curve 1, Fig. 6, around the negative 
values. This new curve would have been 
very similar to, and perhaps identical with 
that of the values of a (Fig. 4), and it was 
evident that this resemblance would be 
preserved for the ternary alloys. The ther- 
mo-elastic anomaly would therefore be 
gradually diminished by reason of the ad- 


In the vicinity of the maximum, the vari- 
ations of the proportions of nickel can be 
notable, without the thermo-elastic prop- 
erties of the balance spring ceasing to be 
good; then in the binary alloys the change 
is such a rapid function of the composition 
that a defect in homogeneity in the same 
run would vary, appreciably, the results in 
the compensation, in the portions of wire 
taken from one or the other consecutively. 
But moreover, a principle I have formulated 
under the name of “rule of corresponding 
conditions” instructs that the thermo-elastic 
co-efficients of new alloys need not have 
positive values; the curve knows neither 
minimum nor maximum, but properly a 
long foot-piece, a form of inflexion between 
two descending branches; it would resemble 
the curve 2 in Fig. 7. In keeping with 
invar, I have tentatively named this alloy 
élinvar, a contraction of elasticity invarible. 

The experience of the close of the year 
1913, owing to the attention of the Sociéte 
des fabriques de spiraux reunies, has bril- 
liantly confirmed my expectations. 1 knew, 
from this time, that no insurmountable dif- 
ficulty was opposed to the realization of a 
compensating balance spring, free from the 
secondary error. It only remained to put 
it to use. 

The great war, which bent every energy 
toward questions other than delicate mech- 
anisms working in the instrument regulat- 
ing watches, had, for a time, put a stop 
to such researches, and only in the course 
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of the year 1919 was the problem of com- 
pensation by means of the balance spring 
regarded as completely solved. 

In practice, what we have sought is not 
an alloy of which the thermo-elastic co- 
efficient is strictly nil, but an alloy of which 
the expansibility in the balance and the 
balance spring, and the thermo-elastic vari- 
ations of the latter give a total of nil. The 
expansibility of “elinvar” is in the neighbor- 
hood of 8 millionths, Its combination with 
a balance of brass, allows under the radical, 
a remainder equal to + 6, 5 millionths, in 
such a manner that the uniformity of the 
rate at all temperatures will be attained if 
the thermo-elastic co-efficient is itself equal 
to + 6,5 millionths. But if the co-efficient 
belonging to the alloy used, possesses within 
certain limits, a different value, the rate 
may still be compensated by combining, with 
the balance spring, a balance made of a 
metal possessing an appropriate expansibil- 
ity. Now between the invar and brass, we 
have a scale of expansibilities, discontinued 
for the pure metal, but continued if we con- 
sider the alloys, and particularly nickel- 
steel, and such that we can always find, be- 
tween the limits of about 18 millionths, a 
balance which associated with a given bal- 
ance spring, solves the problem. 

However it is not thus in practice that 
the question stands, because it is certainly 
impossible in industrial manufacture to study 
and adopt rigorously the alloy of the balance 
to the demand of the balance spring; we 
proceed by bounds, leaving of necessity a 
small remainder without compensation. 

If for instance, the alloys retained for the 
manufacture of balances range their expansi- 
bilities between two and two _ millionths, 
there can only be a possibility of the error 
of 1 millionth, that is to say, about one tenth 
of a second per day and per degree; but 
the chance of a more energetic research 
permits our approach still nearer to per- 
fection. Let us take, in the meantime, the 
error we have just admitted; it is less than 
one hundredth of that consequent on the 
employment of a steel balance spring ac- 
companied by a monometallic balance, and 
of the same degree as the secondary error, 
in the use of a steel balance spring com- 
bined with.a compensating balance having 
a rim of steel and brass. In other words, 
an entire adjustment so simple and so eco- 
nomical that the commonest watches can 
today be assured the compensation of the 
finest. 


In reality, and independent of its cost, 
this solution is preferable, inasmuch as be- 
sides compensation it insures total elimination 
of centrifugal force and entirely eliminates 
the instability of compensating balances, in 
which the manufacture and the finishing 
have not been submitted to the most minute 
care, 


The solution of the problem of compen- 
sation by the employment, simultaneously of 
an “elinvar” balance spring and a monome- 
tallic balance is therefore characterized es- 
sentially by the possibility of attaining at 
one stroke, a result near perfection, andi 
which enables us to gain, without seeking,. 
without successive retouching, the complete 
annulment of the action of temperature. 

But M. Paul Ditisheim has recently de- 





(Concluded on page 141) 
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[Patents Granted by the United States. 


The United States Patents That Have Ex- 
pired and the Registered Trade-Marks.] 





UNITED STATES PATENTS 





Issue of Sept. 26, 1922 


1,430,008. SEPARABLE BUTTON. ALBERT 
Henry Eppy, Edgewood Station, R. I. Filed 
May 2, 1922, Serial 557,834. 4 Claims. 

A separable button having laterally separable 
posts, One post having an inwardly turned over 
crescent shaped lip and spring arms formed inte- 


gral with the post, the other post having a cir- 





cular lip adapted to be forced by the spring arms 
and under the crescent shaped lip on the first 
mentioned post and a button head pivotally se- 
cured to each post, whereby the separable mem- 
hers of the button are locked together against a 
direct pull apart of the members. 


1,430,021. WATCH HOLDER. ALEXANDER 
Mine, Newark, N. J., assignor to Newark 
Watch Case Material Co., Newark, N. J. 
Filed Jan. 30, 1922. Serial 532,707. 6 Claims. 

A watch holder of the class described comprising 

a housing adapted to receive a watch therein and 

2 











render the dial thereof visible, a cross member de- 
tachably engaging portions of said housing, a thumb 
screw threadedly engaging said cross member, and 
a disc-shaped member carried by said thumb screw 
and adapted to exert a forward thrust upon the 
watch within the housing. 
1,430,029. BOX. Russexr I. 
Falls, Mass. Filed Jan. 26, 
353,968. 2 Claims. 
In combination, a box of fibrous material, com- 


Ruopes, Attleboro 
1920. Serial 





prising two tray like members having laminated 
walls connected by a spring hinge at one end, re- 
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inforcing plates of flat sheet metal embedded in the 
walls which carry the hinges, said plates and the 
hinge leaves having aligning slots, and a flat plate 
of sheet metal having tongues passing through said 
slots and overturned to hold the parts together. 


1,430,255. BUCKLE FOR BELTS. Georce E, 
Prentice, Berlin, and Rosert C. Lecat, New 
Britain, Conn. Filed Feb. 1, 1922. Serial 
533,146. 2 Claims. 

A buckle for belts comprising a body of channel 
form, having a front wall bordered by side walls, 
a clamping lever pivotally supported from said 
side walls and having a clamping nose that 1s 





generally directed towards the rear face of said 
front wall, a sliding member interposed between 
said nose and front wall and having a limited slid- 
ing movement along said front wall, and said sliding 
member having a pair of transverse ribs positioned 
in spaced relation, one on each side of said nose, 
whereby a circuitous patch is provided for a belt 
end admitted to the space between said sliding mem- 
ber and nose. 


UNITED STATES TRADE-MARKS 

[The following trade-marks have been adjudged 
entitled to registration under the Act of Feb. 20, 
1905, and are published in compliance with Section 
6, of said Act.] 








Trade-Marks Published Sept. 26, 1922 
Ser. 151,625. (CLASS 28. JEWELRY AND PRE- 


CIOUS-METAL WARE.) GorHam Mre. 
Co., Providence, R. I. Filed Aug. 10, 1921. 


QUO 


Particular description of goods.—'Table Glass- 
ware, Bottles, and Other Household and Orna- 
mental Glassware Partly Silver or Silver Plated; 
Electric Lamps and Electroliers Made with Sterling- 
Silver Standards or Parts; Smoking Articles— 
Namely, Pipes, Cigar and Cigarette Holders, Pipe, 
Cigar, and Cigarette Cases, Boxes, Jars, and Humi- 
dors for Holding Cigars, Cigarettes, and Smok- 
ing Tobacco—Handles or Parts of Which are 
Made of Sterling Silver; Jewelry Boxes, Powder- 
Pulf Boxes and Similar Containers, Vanity Cases, 
Made Wholly or in Part of Sterling Silver. 

Claims use since 1868. 

Ser. 152,837. (CLASS 28. JEWELRY AND 
PRECIOUS-METAL WARE.) Witttam B. 
Durcin Co., Concord, N. H. Filed Sept. 12, 
1921. 


Particular description of goods.—Sterling Silver- 
ware Comprising Flat and Hollow Ware. 
Claims use since about 1854, 
Ser. 156,529. (CLASS 27. HOROLOGICAL IN- 
STRUMENTS.) Marc ALFkeD HOLLAND, 
London, England, Filed Dec. 10, 1921. 


URACy 


Particular description of goods.—Watches and 
Watch Movements. 
Claims use since Sept. 15, 1921. 
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Ser. 159,470. (CLASS 28. JEWELRY AND 
PRECIOUS-METAL WARE.) Maprin & 
Wess, Ltp., Sheffield and London, Eng. Filed 
Feb. 17, 1922. Under ten-year proviso, 


M 
ARUS Fey 


Particular description of goods.—Tableware Made 
of Precious Metal or Plated with Precious Metal. 
Claims use since May 20, 1890. 
Ser. 160,610. (CLASS 27. HOROLOGICAL IN. 
STRUMENTS.) S. & N. Katz, Baltimore, 
Md. Filed March 13, 1922. 


‘DIC|AIOR- 


Particular description of goods.—Watches, 
Claims use since November, 1921. 


Ser. 160,843. (CLASS 28 JEWELRY AND 
PRECIOUS-METAL WARE.) Tue A. K. S. 
Jewetry Mrc. Co., New York. Filed March 
18, 1922, 


ie 








Particular description of goods.—Finger Rings, 
Bracelets, Brooches, and Bar Pins. 
Claims use since March, 1916. 
Ser. 162,127. (CLASS 28. JEWELRY AND 
PRECIOUS-METAL WARE.) Jonm B. 
Murpny, Inc., New York. Filed April 11, 


1922, 





Particular description of goods.—Medals and 
Badges for Personal Wear Made of or Plated 
with Precious Metals. 

Claims use since March 1, 1922. 


Ser. 164,828. (CLASS 37. PAPER AND STA- 
TIONERY.) Tue Parxer Pew Co., Janes- 
ville, Wis. Filed June 2, 1922. Under sec- 
tion 9 of the act of March 19, 1920. 


PASHeER 


Particular description of goods.—Fountain Pens. 
Claims use since 1891, 


Trade-Marks Registered Sept. 26, 1922 


159,345. FOUNTAIN PENS, STYLOGRAPHIC 
‘PENS AND PENCILS. Eccens-Hamaier 
Company, Elizabeth, N. J., and New York. 

Filed April 21, 1922. Serial 162,672. PUB- 

LISHED JULY 4, 1922. 








The Mitchell-Greer Jewelry Co. expects 
to be in its new home, in the old Worth 
Hotel building, corner of Main and 7th Sts., 
Fort Worth, Tex., about Nov. 1, according 
to announcement of J. H. Greer, president 
of the company. Remodeling of the first 
floor and basement in the north 35 feet of 
the building, which was formerly occupied 
by the A. & L. August Co., is going forward 
rapidly. A 15-year lease on the corner has 
been secured by the jewelry company. 
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Established 1858 





Over 64 years at this one business of RE- 
FINING and SMELTING gold, silver and 
platinum, puts us where we're qualified to take 
all the “guess” out of your refining problems. 
We know the value of scientific refining and 
prompt service; we know you can’t get it in 
bigger measure anywhere than you can get it 
here. If certainties like that appeal, “get in 
touch”’ today. 


We refine anything containng GOLD, 
SILVER and PLATINUM. Try us. 


Bullion Dealers, Refiners and Smelters 


L. Lelong & Bro., Inc. 


Halsey, Marshall and Nevada Sts. 
Newark, N. J. 
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Perfect Incorporation 


is Guaranteed in our 


WELDED PLATINUM-ON-GOLD SHEET 


(White, Green or Yellow Gold) 
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The Compensation of Clocks and 
Watches 


(Continued from page 137) 
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vised and placed in work a process per- 
mitting, very successfully, the gradual 
approach of the identity of rate to all tem- 
peratures. To the most suitable monometal- 
lic balance, he connects in grooves, dia- 
metrically opposed, two segments of 
bi-metallic blades, giving a very weak 
compensating action, fast or slow, according 
to the arrangements of the metals of which 
it is composed. 

A person not initiated into the difficulties 
of adjustment, could now ask, in what re- 
spect the new solution appeared to be pre- 
ferable to the use conjointly, of a_ steel 
balance spring and compensating balance. 

The answer is easy. The difficulties en- 
countered by adjusters in seeking the great- 
est possible perfection, not only makes it 
possible to correct by the bi-lames, the ef- 
fects of change manifested by the extent of 
elasticity of the metal composing the balance 
spring, according to the extent of the change 


in the steel balance spring, but gives 
to the compensating rim dimensions 
that make it very delicate. The 


elinvar balance spring reducing the error 
to about one hundredth that imposed by the 
steel balance spring, the action demanded of 
the bi-lames is reduced in the same pro- 
portion, and their adjustment (corrective 
action, equilibrage, etc.) will be made much 
easier; the ulterior disturbances will them- 
selves be reduced in like proportion. Tests 
already completed have led M. Paul Ditis- 
heim to declare that the combination of the 
elinvar balance spring and additional bi- 
lames—all contributing to greater accuracy 
—revolutionizes, by greatly simplifying, the 
art of the adjuster in high-class chronometer 
work. 

The uniformity of rate results, in itself, 
in more quickly attained stability, but also 
in another appreciable element. 


As in clocks, the rate of watches depends 
on the density of the surrounding element. 
It is not, however, the static moment that 
is modified here; it is the moment of inertia. 
The air drawn by the balance increases the 
weight moved by the balance spring, and 
the resulting hindrance increases the at- 
mospheric pressure. The relative action is 
the greater as the mobility is smaller. In 
a marine chronometer, for instance, an in- 
crease of pressure measured by a millimeter 
of mercury produces a slowing of 0.010 sec- 
onds a day, while it attains 0.016 seconds 
for a deck watch; it is therefore easy to see 
that for the better pieces now made, changes 
in the atmospheric pressure in the less stable 
periods, constitute the most active cause of 
variation in rate. 

Now, one of the essential causes of the 
drawing of air, exists in the presence of 
screws around the rim. The much more 
simple form that can be given a monome- 
tallic balance, reduces by nearly one-half 
the co-efficient of air-drawing, as conse- 
quently the barometric co-efficient. It is 
for all these reasons that the advent of the 
elinvar balance spring, prepares, without 
doubt, for new steps in the march towards 
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perfection in the measurement, by the watch, 
of the flight of time. 


[THE END.] 





Canada Notes 








D. Switzer, jeweler of Duncan, B. C., has 
sold off his stock and is giving up business. 

Lorne W. Askin, Milestone, Sask., has 
sold his jewelry business to G. M. Cochrane. 

J. A. Andrew, manufacturing jeweler of 
Victoria, B. C., has sold out to F. W. 
Francis. 

Wilfred E. Brown, jeweler of Hensall, 
Ont., has given a chattel mortgage to Fred- 
erick W. Raymond for $1,300. 

James Ryrie, of Ryrie Bros., Ltd., To- 
ronto, has been elected honorary chairman 
of the Federation for Community Service 
Campaign, which will shortly hold a four 
days’ drive to raise $500,000. 

Opticians, Ltd., of Toronto, has been in- 
corporated with an authorized capital of 
$40,000, to deal in optical goods, jewelry, 
photographic apparatus, etc., by Harold C. 
Brown, William W. Parker, Laurine White, 
Lois E. Brown and Hugh G. Brown. 

Advertising matter issued by fraudulent 
silverware companies in Montreal is being 
circulated freely through the mails. While 
the American government has issued fraud 
orders against these concerns, there has so 
far been no action taken by the Canadian 
authorities. 

A large area of the district of Timis- 
kaming was devastated by bush fires early 
in October which completely destroyed the 
towns of Haileybury and North Cobalt and 
several villages causing much loss of life 
and property, including the jewelry stores of 
L. H. Liggett & Co., Myles & Co., and J. 
W. Myles, of Haileybury, and M. S. Ireland, 
of Engelhart. 

Out-of-town buyers calling on the To- 
‘ronto trade recently included H. Hadley, 
Sterling; O. R. Bensette, Windsor; J. May- 
nard, Campbellford; L. Halpern, Timmins; 
F. Savage, Guelph; J. S. Beck, Brampton; 
J. Park, Bradford; Allan Hill, Alliston; R. 
J. Rutherford, Fergus; W. H. Hopper, Co- 
bourg, all Ontario, and D. A. Reesor, 
Brandon, Man. 

George Harris, aged 22, was arrested in 
Windsor, Ont., on Oct. 10, charged with be- 
ing one of the robbers who held up a jewelry 
store in Detroit on Sept. 15, and escaped 
with diamonds valued at over $5,000. He 
was arrested by a detective, who followed 
Verna Coleman to where Harris was stay- 
ing. Harris was taken back to Detroit, 
where two of his accomplices are in custody. 

A jeweler, of Toronto, has been com- 
mitted for trial on the charge of receiving 
gold, alleged to have been stolen from the 
Kirkland Lake gold mines. The police esti- 
mate that since 1920 upwards of $20,000 
worth of gold ore or concentrates has been 
stolen and sold in Toronto. When arrested 
he admitted having gone to Haileybury in 
Northern Ontario on several occasions to 
receive gold. He was released on bail. 

The centenary transcontinental tour of 
the Montreal Board of Trade, which includ- 
ed about a dozen members of the British 
Parliament, terminated on Sept. 30, when 
the party returned to Montreal. W. M. 
Birks, of Henry Birks & Sons, Ltd., who 
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as president of the Board of Trade was in 
charge of the trip, stated that it was suc- 
cessful in every respect, especially in the 
acquisition of knowledge of the west and 
the exchange of views with the premiers, 
mayors and Board of Trade officials of the 
localities visited. One probable result will 
be the formation of a Dominion Board of 
Trade or Dominion Conference of Boards 
of Trade. 








Items from Here and There. 





Jade recently has become fashionable in 
England and almost rivals the pearl in popu- 
larity, according to a report from Consul 
J. F. Jewell, at Birmingham, to the Depart- 
ment of Commerce. At jewelers’ shops a 
fairly good string of jade costs about £250, 
or $1,216 at the normal rate of exchange. 
Consul Jewell reported further that in the 
Orient jade is held in extraordinary esteem, 
particularly in China, where it has been 
sought so eagerly that accessible deposits 
have been almost worked out. Most of the 
jade used in China today, or exported from 
that country, according to Consul Jewell, 
comes from Burmah or Turkestan. There 
are also rich mines in New Zealand. It is 
found in blue, green, yellow, black and white. 

xk * x 


Herman S. Hewett & Co., Brockton, 
Mass., who have occupied their present lo- 
cation for 32 years, will move into new 
quarters in the Olympia building during the 
month. Mr. Hewett, the proprietor, entered 
the jewelry trade in 1885 with his uncle, S. 
Myron Hewett. Following the latter’s 
death in 1887, he completed his apprentice- 
ship under the guidance of “Tom” Hodgson, 
father of the present head of the Hodgson- 
Kennard Co. Mr. Hewett entered business 
for himself in 1890 and his establishment 
has grown to such an extent that it is now 
classed as a Brockton institution. The com- 
pany is selling its stock of standard made 
goods at reduced prices to make room for 
a complete line of new jewelry that has 
been purchased for the new store. 

x * * 

No arrests have been made in connection 
with the robbery of the J. D. Prince, Inc., 
jewelry store at 114 Main St., Jacksonville, 
Fla., which was entered recently by bur- 
glars, who secured gems and watches valued 
by the proprietor at $1,921.20. The police 
and detective departments are said to be 
working on a number of clues, which they 
expect to produce results. The robbery was 
discovered by Patrolman Frank Davis and 
immediately reported to the proprietor and 
the police station. The thief entered through 
a rear door opening on an alley. Passing 
the store shortly after 3 o’clock, Patrolman 
Davis tried the front door and peered into 
the shop after he thought he had seen some- 
one inside. Further inspection from the out- 
side failed to reveal any sign of life within, 
and the officer, according to his statement, 
decided that he had seen his own shadow 
on the door. Later on trying the rear door 
of the place he discovered it had been en- 
tered. That the perpetrators of this rob- 
bery were not the same men who entered 
the Claude Nolan auto salesrooms recently, 
Chief of Detectives C. H. Hurlburt was 
confident. He believed the work to have 
been that of amateurs. 
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also 


ne —-el for 50 years the Standard Lubricant 
coeaieaans. for Watches and Clocks 





























. 
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American Platinum Works Buy of Your Jobber 


N. J. R. R. Ave. at Oliver St. NEWARK, N. J. 














TELEPHONE 7583 BARCLAY CABLE ADDRESS, MATTHEY, NEW YORK 


JOHNSON MATTHEY & COMPANY, Inc. 


BULLION MERCHANTS 
CHEMISTS AND METALLURGISTS 





Dealers in Platinum, the Precious Metals and Rare Earths 


JOHNSON MATTHEY & CO., LTD. 
Hatton Garden ih Fleer 
London, E. C., Eng. Woolworth Building 


Official Assayers and Refiners to the New York 
Bank of England 


























